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IDAHO WHITE PINE: 

Winton Lumber Co., 

Gibbs, Idaho 
CALIFORNIA SUGAR PINE and 
PONDEROSA PINE: 

Amador Lumber Co., 

Martell, California 





Depend on WINTON 


for Your Softwood Lumber 





W incon has at stake a 55-year record of dependable service 
to lumber buyers. With a reputation for furnishing the very finest 
in softwood lumber, we simply could not afford to jeopardize that 
reputation by ever selling lumber that fails to measure up to 
these long-established Winton standards. You can always be 
sure of getting well manufactured stock and careful attention to 
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WESTERN WHITE SPRUCE: 
The Pas Lumber Co., Ltd., 
The Pas, Manitoba and 
Reserve, Sask. 


PONDEROSA PINE: 





Craig Mountain Lumber Co., 
Winchester, Idaho 





orders when you buy from Winton. 
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FOSHAY TOWER ... MINNEAPOLIS 








Two Parker Firsts” 


Parker Primerless Putty— 
™ born during World War 
No. l. 


2 Partox—A merica’s first 

™ wood toxic — came into 
wide use with the advent of 
Ponderosa Pine. 


ca These “firsts” cost no 
more, but add much to 
the life and customer- 
satisfaction of YOUR 
product. 








ADTOH! 


REG US PAT. OFF. 





IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 


75 years of service 
to the sash and door 
industry. 








Overhead 
Pulley 






The Famous 
““Supreme”’ 


Frame. . 
With 
Malta’s 
Exclusive 
Longer-Life 
Features... 


Malta “Supreme” —long rec- 
ognized by many leading 
building men as the window 
frame that “costs less per 
year of service”’—is now avail- 
able with “TOPCO” Overhead 
Pulleys (our latest patented 
improvement). 











Jamb Clamp 
As standard, ALL Malta Frames Prevents Leaks 
come equipped with the (patented) 
3-Point Jamb Clamp—that reinforces 
frame and prevents sill leakage; also 
(patented) Mull Center Clamp—that makes 
multiple frames stronger; also (patented) 
3-Width Jamb—for different thickness 
walls, 


Malta “Supreme” takes any type weather- 

strip and flat or round weights. One’s own choice of stock sash 
—from his local mill—is used. The frames, however. with all 
Malta’s exclusive features, for longer, more economical service, 
come ready to install, 





Learn why you can forestall any mistake—preventing window- 
worries for life—when you install Malta. Write TODAY for 


Catalog A-2. 
Top Quality 


THE MALTA MFG. CO. a 
MALTA . OHIO 1902 


[ AMERICAN LUMBERMAN, Published by The American Lumberman—Established 1873—Office of Publication, 431 South Dearborn 
Street, Chicago, Ill. Entered ae second-class matter March 28, 1932, at the Post Office at Chicago, Illinois, under the Act of March 3, 1879. 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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“TINSULATE IN HALF THE TIME NOW” 





says Builder M. J. Peterson, of Buffalo 


OLD BOND SEMI-RIGID BATTS 

are the best solution I’ve found 

to reducing insulation costs,” says 

Mr. Peterson. “Using these new rock 

wool batts my men can insulate 

twice as fast—lI cut costs, and still 

provide the quality insulation that 
meets specifications.” 


As Mr. Peterson and thousands of 
other builders know, you can insu- 
late better for less with the new 
Gold Bond semi-rigid rock wool 
batts. They're faster and easier to 
install, because no staples, wiring or 
other fasteners are necessary. Backed 
with a moisture-resistant fiber-skin 
liner, they are fireproof, vermin- 
preof, rot-proof and lightweight. 
Their permanent resilience prevents 
the settling commonly caused by age 
and vibration—and high insulating 


efficiency is guaranteed by uniform 
density, weight and thickness. 
Gold Bond Sets The Pace 
This new product is further proof that 
Gold Bond dealers get the best things 


first. National Gypsum research has 


developed more than 150 






better wall and ceiling ma- eae 


NE NEES 


terials, including plaster, 
lime, wallboard, gypsum 
and metal lath, wall paint, 
sheathing, insulation and 
sound control products. 21 
plants and 300 trained 
Gold Bond representatives 





are at your service—and 
when Gold Bond products 
are used exclusively, the 
responsibility for all ma- 
terials is centered with one 
organization—the world’s 





NEW YORK,N. Y.... CLARENCE CENTER,N.Y.. . 


MEDICINE LODGE, KAN... 
SALTVILLE, VA... . 


. ROTAN, TEX. 
NILES, O.... 


. . « SAVANNAH, GA... . 
MOBILE, ALA. . . 


BUILD BETTER WITH & 


Gold Bond 


Ealing. fal ag 


largest exclusive manufacturer of 
wall and ceiling products. Write for 
free Gold Bond wall chart showing 
heat savings with different types 
of construction. National Gypsum 


Company, Buffalo, New York. 
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Producing units at: 


. AKRON, N.Y... . PORTSMOUTH, N.H....NATIONAL CITY. MICH... . FORT DODGE, IA. 
LUCKEY, O. ... BELLEFONTE, PA. 
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This Country of Ours 


The Industry Looks Ahead 


NE of the most important lum- 
ber meetings ever held is taking 
place in Chicago this week, No- 

vember 10 to 14. It was impossible to 
get all of the material into this week’s 
issue because we are going to press in 
the middle of the session, so the 
AMERICAN LUMBERMAN decided that 
it would print the story in the next 
issue because we feel that the readers 
would want to know about this epoch- 
making meeting. 

One of the things that impressed the 
listener at this meeting was the unani- 
mous decision of the delegates to 
adopt a definite program—a program 
that reaches into the future. They are 
not dismayed or disheartened by the 
priorities or the many activities of the 
different alphabetical organizations in 
Washington that have thrown so many 
monkey wrenches into the business. 
That is taken as a part of the things 
that have to be met, and the job for 
the National Lumber Manufacturers 
Association is to help this great indus- 
try emerge from the hectic haste of to- 
day’s activities into a calm and cool de- 
termined effort of keeping business 
going all over the United States. 

One of the most important phases 
of the meeting was the determination 
of the National Lumber Manufac- 
turers Association upon a_ whole- 
hearted campaign of co-operation with 
the Government on a _ reforestation 
program. This marks the end of 
ghost towns and the denuding of land. 
It proposes that the lumber industry 
shall be put upon a self-sustained ba- 
sis and creates an industry capable of 
maintaining production within the 
same communities from generation to 
generation. 

In order to accomplish this the pub- 
lic is to be advised of steps that are 
being taken in this direction, which in- 
clude the benefits of the discoveries 
made by the Forest Products Labora- 
tory, and the arrangement that has 
been entered into by the National 
Lumber Manufacturers Association in 
support of the Forest Products Lab- 
oratory, and in turn the laboratory 





offers its facilities to the lumber 
industry. 

The defense emergency has brought 
out a great many things of a favorable 
character to the lumber industry. The 
lumber trade is proud of the record it 
has made in supplying the materials 


for usual needs while supplying un- 





Washington, D. C., 
November 7, 1941. 


Brig. Gen. B. B. Somervell, Chief 
Construction Division, 

Office of Quartermaster General, 
Railroad Retirement Bldg., 
Washington, D. C. 


The lumber and timber prod- 
ucts industries and their em- 
ployees protest and will con- 
tinue to protest the use in war 
department buildings of steel 
windows and steel pile casings 
in place of admittedly suitable 
and comparable wood windows 
and treated wood piles which 
are readily available. The war 
department and the national 
defense agencies will not ex- 
pect these industries and their 
employees willingly or cheer- 
fully to accept a policy and 
practice which on the one hand 
permits in government build- 
ings the use of steel for pur- 
poses for which suitable substi- 
tutes are readily available and 
on the other hand denies to ordi- 
nary building the small amounts 
of steel in plumbing and even 
in nails which would enable 
hundreds of small building en- 
terprises to carry on and which 
would enable sawmills to move 
more of that portion of their 
products which is not needed 
for defense purposes but which 
is necessarily produced in the 
process of manufacturing prod- 
ucts which are needed for de- 
fense. We shall continue in 
whatever ways are available to 
protest such an inconsiderate 
and contradictory policy. 


M. L. Fleishel, Chairman, 
Lumber and Timber Products 
Defense Committee, 
Shamrock, Florida. 











usual demands created by scarcity of 
other materials. This period has 
brought to the public a realization of 
the uses to which wood can be placed. 
In other words lumber today is in a 
stronger position than ever. 


There was one outstanding thing 
that occurred in the convention this 
week. When the daily press reported 
that the National Government was 
about to build a big building for the 
War Department, using several thou- 
sands of tons of steel for sheathing 
around piles, some 9,000 steel win- 
dows and miles of steel partitions, the 
lumbermen said, why do they ask the 
citizens to give up home building, and 
take away from the citizens the needed 
small quantities of steel and yet de- 
mand that this large building take 
great quantities of steel that could be 
used for the benefit of citizens. That 
brought a quick response that was 
heartily approved. Mr. Mark Fleishel, 
president of the Association wrote the 
telegram of protest which is printed 
on this page. 

Another one of the important fea- 
tures was the definite program of 
going after the agricultural field dur- 
ing 1942. There may be some cur- 
tailment in home building in this com- 
ing year, but the Government is very 
much interested in raising more food 
stuff and especially are they interested 
in the dairy end—in milk and butter 
and cheese—more poultry, more eggs. 
This offers the retailers a great oppor- 
tunity to extend their business in the 
rural sections. 

Also it is thought that there will be 
more emphasis placed upon remodel- 
ing. Much can be done to enlarge the 
shell of a house, making it more liv- 
able and more comfortable, without 
necessarily calling in unavailable ma- 
terials. The National Lumber Manu- 
facturers Association will be of real 
assistance to the industry along this 
line. 

The AMERICAN LUMBERMAN of 
November 29 will contain a full story 
of this very important meeting; facts 
and figures and conclusions reached 
are vital and every man engaged in 
this industry will want to read the 
complete report. 
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Complete advisory service for the 


small home-owner, including prompt, 
accurate estimating and a_ thorough 
follow-through by a capable outside 
man, are the principal requirements for 
development of modernization business, 
according to K. G. Wirick Manager 
of the San Fernando yard of the Louns- 
berry and Harris Lumber Co., Los 
\ngeles. 

Although Los Angeles is one of the 
country’s several most important de- 
lense areas the pinch of priorities and 
the new $6,000 house ceiling has al- 
ready slowed new home construction 
appreciably. But in spite of this fact 

because of the attention given mod- 
ernization work for some months past 

the Lounsberry and Harris yard will 
have one of the best vears in its his- 
tory. 

“The whole answer to the present 
problem lies in thorough cultivation of 
small job leads,” says Mr. Wirick. 
“We've cashed in heavily on the build- 
ing boom down here. But as the world 
situation developed we began to realize 
several months ago that the heavy rush 
of new building couldn’t last and 
started working on a backlog of mod- 
ernization business which would grad- 
ually replace it. As a result, we haven't 
suffered at all so far. 

“In our locality at least the moderni- 
zation merchandising problem is mainly 
one of service rather than of prospect- 
ing. We have enough drop-in leads 
to pretty well keep us busy. The fact 
is that the small home owner is a 
hetter prospect for modernization work 
now than ever before in history. He’s 
making more money than for many 
years past and his borrowing power is 
greater. Furthermore, after all the 
depression years he’s hungry for home 
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improvements. 

‘Because in many cases he doesn't 
know the extent of his own borrowing 
power or can’t visualize fully what can 
be accomplished with an older home 
his original plans for improvement are 
small. But he’s a ‘ripe’ prospect. With 
a little encouragement he can be de- 
veloped into a full-fledged moderniza- 
tion customer. All that’s needed is the 
right type of service on these small 
home inquiries. 

“For instance, the other day a couple 
came in to inquire about materials for 
waterproofing their basement which 
happened to be situated over a spring. 
Instead of selling them the waterproof- 
ing and letting it go at that, I pointed 
out that if they wanted results they’d 
first have to provide proper drainage. 
We not only sold them the pipe for 
that job but also got their confidence 
and interest and now have lined up a 
nice piece of work on a back porch 
addition. 

No matter how small the original 
inquiry we take time to go into it thor- 
oughly and to get acquainted with the 
prospect. Though he inquires for 


Above: Comparing 
the difference be- 
tween single and 
double coverage is 
one point always 
brought out by this 
company's _ sales- 
men. Right: One #4 
of the company's 
prominent — siding 
displays 
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(omplete Service 


Prompt Estimating and Thorough 
Follow-Up are Essential Requirements 


to Develop Modernization Business 


nothing more than a two-by-four for a 
step rail, he’s likely to be a potential 
buyer of a good-sized remodeling job. 
“Of course we first find out the loca- 
tion and size of the home. Then, in 
an unostentatious way we learn the 
size of the family. If it happens that 
the family has grown considerably since 
the home was bought or built there’s 
a good chance that the customer needs 
an extra room or two. 
“Or if we find that the customer has 
a fairly large house and his children 
are now grown we'll investigate the 
possibilities in converting the place into 
a two or three unit dwelling which 
would show him a nice rental revenue. 
“Again the conversation may bring 
out the fact that the customer has a 
hobby for which he needs additional 
facilities. Maybe he’s a camera fan 
and wants a suitable darkroom. Maybe 
he likes billiards, would like a recrea- 
tion room large enough for a pool table. 
The whole thing is to take time enough 
to get acquainted with each individual 
and find out what he needs and wants. 
From that point out it’s a cinch.” 
Lounsberry and Harris maintains a 
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large enough staff to handle small in- 
quiries promptly and thoroughly. Sev- 
eral inside salesmen are retained for 
this job and clerical workers have been 
trained in estimating so that they can 
fill in during rush periods. Whether 
the job’s big or small, if the customer 
wants an immediate estimate every 
effort is made to provide it. In the 
office lobby, comfortable chairs and 
magazines are provided for the con- 
venience of people who wait for figures. 

A particular point is made of han- 
dling financial arrangements. Finding 
that many people are dilatory in ar- 
ranging loans or that they don’t get 
what they want because of a lack of un- 
derstanding of financing methods. Mr. 
Wirick personally handles loan ar- 
rangements for a majority of the com- 
pany’s customers. The minute a deal 
is definitely lined up, he suggests that 
he and the customer visit the custom- 
er’s bank. His familiarity with finan- 
cing routine cuts loop after loop of red 
tape, making it possible to get jobs 
under way quickly. 

Whenever an inquiry is received it’s 
recorded in a special ledger which is 
kept in the office. Data recorded in- 
cludes: customers name and address, 
date, nature of inquiry, amount of esti- 
mate (if any at this time). 


Three copies are made of all esti- 
mates, one for the salesman, one for 
the contractor and one for the office. 
Of course the information is trans- 
ferred from the office copy to the refer- 
ence ledger. The salesman places his 
copy in a personal file, uses it in place 
of a record card on the prospect. 

Salesmen are required to follow 
through to conclusion all of their own 
leads and estimates. Manager Wirick 
goes through the record book daily, 
checking to see what deals have been 
closed and what ones are still hanging 
fire. Where no final report is received 
on an estimate for a longer than nor- 
mal period, he checks back with the 
salesman to see what’s happened. If 
the salesmen is having any difficulties, 
the deal is analyzed carefully and sug- 
gestions are made which might help 
bring a quick close. 

The important thing about the sys- 
tem is that no lead is ever allowed 
to “die” until this yard has made the 
sale or someone else has done so. Mr. 
Wirick maintains that when a person 
has once made an inquiry the odds are 
that sometime he’s going to have the 
work done, that he should be contacted 
periodically. As a result of this con- 
sistent effort, the Los Angeles yard 
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Right: Going over 
the customer file. 
Salesmen are re- 
quired to follow 
through all leads 
until their company 
or some other com- 
pany sells the cus- 
tomer. No lead is 
ever allowed to die 
of neglect 





averages sales to better than 35 per 
cent of its inquiries, with the figure 
going up to as high as 70 per cent 
during some periods. 

Because they do require such a thor- 
ough follow-through, heads of the 
Lounsberry and Harris establishment 
have found it best to pay their sales- 
men on a straight salary basis. The 
company is able to get better men under 
this arrangement and to control their 
efforts more effectively. 

“When a man’s depending on com- 
missions for a living his main thought 
is naturally of today’s business,” Mr. 
Wirick points out. “He’s not inter- 
ested in spending a lot of time on a 
little job today because it may lead 
to a big one next month or next year. 
Yet it’s in that kind of thorough detail 
work that you get the greatest returns 
on a long-range basis. 

“We find that the man on a straight 
salary does a more thorough job of 
selling than the commission man, that 
he avoids misrepresentation or high 
pressure and that he views prospects 
and accounts with an executive eye; 
he’s interested in producing clean busi- 
ness, not merely in selling a bill of 
goods to get today’s commission.” 

Incidentally, now that the company 
is going to have to depend more and 
more on modernization work, the sales- 
men have been instructed to spend an 
increased amount of time in straight 
“spade-work” in their respective dis- 
tricts. When a man’s working with 
a contractor in any district he makes 
it a point to get acquainted with nearby 
home owners and to sell them on the 
modernization idea. 

To make the salesmen fully familiar 
with stock and all phases of company 
procedure, Lounsberry and _ Harris 
starts them in the yard, then brings 
them into the office and finally puts 
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Each sales- 
man is not only a fully trained esti- 
mator but also knows material. 

The salesmen are furnishd with a 
rigid price scale and not permitted to 


them out in the territory. 


vary from it in the slightest. Since no 
commissions are involved there’s no 
chance for “chiseling’’ on this score. In 
these times of fast-changing prices, all 
changes are recorded daily and new 
multigraphed sheets inserted in the 
salesmens’ books. Frequent sales meet- 
ings keep them posted on priority con- 
ditions and other operating problems. 

As to materials, Mr. Wirick admits 
that he is as much in the dark on what’s 
going to be available as any of the rest 
of us. He’s selling what he can get and 
as the picture clears will concentrate 
sales efforts on the types of work for 
which supplies are most plentiful. 

There are, however two highlights in 
the present material situation at this 
yard. The management feels that com- 
position roofing and dry wall construc- 
tion offer real sales opportunities now 
and in the future, and are concentrating 
heavily on these lines. 

With metal lath no longer available, 
the customer who had planned using 
it automatically becomes a_ prospect 
for some other type of construction. 
With plasterers almost impossible to 
hire in this territory and the supply 
of materials uncertain, Lounsberry and 
Harris talks dry wall construction at 
every possible opportunity. 

Customers who still think they want 
a conventional job are shown that dry 
wall construction has many other ad- 
vantages such as the elimination of 
drying time and the fact that joints 
can be covered very effectively with the 
new material. Where a person doesn’t 
want the house “torn up” any more 
than can be helped the avoidance of 
messy plastering is emphasized. 
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AN ADVENTURE IN GROWING 
BY THIS 


LITTLE 








Inquiries and sales have multiplied 
many times at the Badger Lumber Co. 
vard, Fairmount, Mo., since that firm 
built a super-office on one of the 
town’s busiest corners. The structural 
glass front, the venetian blinds, the en- 
tire dignified, modern appearance 
achieves Badger’s primary aim in 
building the structure to create a mag- 
nificent first impression upon pros- 
pective customers. 

The firm moved from its dingy little 
office on a side into 


street the new 
structure late in 1938. Sufficient time 
has elapsed to accurately measure 


some of the results. According to 
Martin Carlson, manager of the yard, 
the firm has ten times as many in- 
quiries for new homes as it did in the 
previous location. Immediately after 
the move, transit and cash __ sales 
tripled. Formerly many home build- 
ing jobs came through contractors; 
now Badger sees the prospects first. 
The Badger company had a number 
of aims in mind when they designed 
and constructed the new place of busi- 
ness. There was the desire to attract 
the attention of persons living in or 
visiting its area of operations, to have 
an office that “women like to drop into 
when down town shopping.” So the 
“new house headquarters” has the ap- 
pearance and air of a swanky shop. 
The yard itself, to the side and behind 
the office, is completely surrounded by 
a massive white wall cornered with a 
tower and a pennant, and trimmed 
with thin red borders. The name 
“Badger” in reflectors extends ver- 
tically on the corner towers and picks 
up the headlights of passing night mo- 
torists. The interior shows good taste 
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SIGNIFICANT STATEMENTS 
BY THE BADGER MANAGE- 
MENT ABOUT ITS MODERN 
AND ATTRACTIVE YARD 


“We wanted a yard for the future 
—one that would be in style and 
attract attention 10 and 20 years 
from now. People want the same 
thing in a home, and they buy from 
firms with ideas similar to their 
own.” 





“It built us immeasurable good 
| will because we had added to the 
| beauty of the district.” 





and provides comfort for the patrons. 

Materials the company wished to 
sell were used in the building’s con- 
struction and decoration. “We found 
that the best way to sell venetian 
blinds is to wear them,” said Manager 
Carlson. “We carried that plan 
throughout our building. Many told 
us that they had heard about new col- 
ors, new treatments, new designs, but 


“Customers began to stay in our 
| building longer because they found 
| it more attractive, and because they 
stayed longer they bought more.” 


“The beauty of color and design 
in use is its own best salesman.” 


“We have proven that if you 
make your place of business attrac- 
tive enough, and put it in the right 
place, customers will come to you.” 


“New home builders want some- 
thing modern. They buy from us 
because they can see that we are 
modern.” 
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At top of page, left, is a view of the yard office which was left to occupy this beau- 
tiful headquarters built in the down-town district 


the first time they had seen them was 
in our office.” 

“We wanted to develop more in- 
terest in, and a fuller appreciation of 
the grain and color harmony of 
wood,” continued Mr. Carlson, “so a 
large section of the office was paneled 
this way. Sales volume in wood pan- 
eling has increased.” Other decora- 
tive building materials such as wall- 
boards, soundproofing material, etc., 


were given similar treatment with 
identical results in sales return. Dis- 
plays of small merchandise, and 


samples of other materials are numer- 


ous around the office, but ali are dig- 
nified—none are over done. 

The new office was partially an out- 
growth of a determination by the 
Badger company to develop a com- 
plete home building service. It was 
planned with this specific objective in 
mind. Space was provided for the 
various departments. The architect’s 


work table was located in the front 
office where he can be seen at work. 
Impressing prospects with the firm’s 
complete service was the object. The 
customer receives the entire picture 
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of the process of home building right 
in the office. He finds expert aid in 
making his decision upon a_ house 
plan, he chooses materials and decor- 
ations, he is informed of the total cost 
and is guided through the details of 
making application for his loan, right 
in the Badger office. 

The importance of the trained ar- 
chitect to the Badger company is 
great. “People are interested in a 
house designed especially to suit their 
needs and tastes. Our custom plan 
service appeals to this desire and 
brings many orders to our office.” The 
service has been found to be equally 
effective in relation to the remodeling 
market as to the new home field. 

























Everything the Badger Lumber Co. wanted to sell has been used in the construction 
of the building or is otherwise displayed attractively 








Two Examples of Small Homes Built From One Basic Plan 
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Houses averaging $6,000 in cost, and 
ranging from $4,700 to $7,000, are be- 
ing supplied in Watertown, Wis., by 
the West Side Lumber Co. The com- 
pany has the full-time services of Wal- 
ter C. Block, licensed architect, who 
doubles in the capacity of salesman. 
R. F. Grosnick, who became the head 
of the firm in 1909, instituted the pack- 
age selling system in the yard several 
vears ago. 
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Typical of the homes being designed 
by Mr. Block and built by selected con- 
tractors are the two of which floor 
plans and photographs are shown here. 
The similarity of these houses is not 
so noticeable from the pictures as from 
the floor plans. Both plans are based 
on living rooms in the same relative 
location, and about the same size. 
Front entrances varied in style are 
located in the same relative positions in 








hee. 
rf 

















both houses. Room arrangements have 
been varied to suit the respective needs 
of the owners for whom the houses 
were built. 

The house with large side porch is 
situated with the porch facing a river 
only a few feet away, and high enough 
above it to be safe from flood waters. 
The cost of the river-bank house is 
$4,700. The other house cost $5,800. 
Both are fully insulated. 
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Weatherbeaten siding spray- 
ed with white asphaltic paint. 
Original doorway and floors 
were retained. Roof lines 
were not changed. Floor plan 
layoutis approximately right 
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discerning eye of an 
retail lumberman 


























WO YEARS AGO a young woman social worker 
plodded up a muddy hillside to conclude one of her 
most difficult cases. She was superintending the 
moving of an impoverished family from their rented habita- 
tion, a 100-year-old dilapidated, smelly ruin of a farm house 
just inside the limits of Delavan, Wis. Thankful for having 
finally placed the family on its feet, and more thankful to 
be through with the wretched habitation from which she 
was moving them, one hour later she bid the old wreck a 
none-too-fond good-bye, and started down the hill for the 
last time—so she thought. 

Today the hilltop is reached by a smooth gravel road, and 
the old house is the social worker’s home. She is still a 
little dazed by the change that has been wrought in it, 
but obviously feels a pride of possession that she never 
had before. For her lurid description of the leaky old 
antique had aroused the curiosity of her father, L. H. 
Atwood, of the Sage-Fifield Lumber Co., Delavan. 

Mr. Atwood had taken a long look at the house, and 
at the captivating view over the town and the hills beyond 














































the lake ten miles distant, then bought the relic and the 
large plot it occupied. 

Now it stands as modern as this morning’s sun, as com- 
fortable and efficient as a streamline train, and yet so dis- 
tinctively early mid-west American that its Colonial interior 
seems haunted by the ghosts of Daniel Boone, itinerant fur 
traders, and roving bands of friendly Sacs. 

Mr. Atwood has a genius for remodeling that is reflected 
in the numerous original touches he has given the house, 
and the almost incredible manner in which he has salvaged 
as useful space a number of areas which ordinarily would 
be blocked off unfinished behind low knee-walls. 

Original hand-hewn oak beams and columns supporting 
the first floor were left undisturbed. The rotting brick 






(Continued on Page 41) 
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Builds--SELLS--161 Small Homes of 
Quality and Individuality; Plans 182 


AMOR S. KAPP 
President of Cincinnati 
Lumbermen's Club, 
whose hobby is putting 
quality construction in 

small homes 





Although he calls large-scale home-building a hobby and a 
sideline to his lumber business, Amor S. Kapp, president of 
the William F. Galle Lumber Co., of Suburban Developers 
(Inc.), and of the Cincinnati Lumbermen’s Club, finds him- 
self something of a national figure in Defense housing con- 
struction. He has attracted wide attention in Government 
circles and among contractors throughout the land, being the 
guiding spirit in a project that has made available no less 
than 161 new 5-room dwellings in the $5,450-$6,000 class 
within a period of eighteen months. Furthermore, this some- 
what shy and almost self-effacing hobbyist, already has under 
way another project to give the Cincinnati Defense area 
another group of 182 homes built on the same unique lines. 

Anyone can crowd the latest architecture, landscaping, 
utility devices and comforts into home construction that runs 
into a large sum of money. Mr. Kapp’s ambition, or hobby, 
as he naively calls it, was to find out just how far expert 
planning and ingenuity could carry a builder, with economic 
safety, in planning a high quality dwelling for $6,000 or less. 
Today many satisfied home buyers, and scores of disinterested 
judges, say that as a homebuilder Mr. Kapp is a magician. 

Mr. Kapp’s hobby blossomed in 1940 when he convinced two 
conservative Cincinnati businessmen they couldn’t go wrong in 
joining him in arranging the necessary practical details that 
were to reach a project total of over $900,000. Thus was 








$5,450 was the cost of this plan E home 
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incorporated Suburban Developers (Inc.), capitalized at 
$380,000, with Mr. Kapp as president. Ray Lammers became 
vice president ; Ralph Kohnen was chosen secretary-treasurer. 
Mr. Kapp was exclusively deputized to carry out the program. 


A Beautiful Site, Convenient for Workers 


Excepting a few structures, Parkview Heights, a com- 
munity of Defense homes designed and built by Suburban 
Developers (Inc.), is now completed—the dream of a hobbyist 
become reality. [Easily within the desired five-mile-radius 
limit of the mammoth Wright Aeronautical Corp. plant at 
Lockland, this large group of unique new homes already is 
alive with the happy families of Defense workers employed 
in Millcreek Valley industries. North Bend Road, front door 
of this newborn settlement, is the arterial highway that leads 
directly to the Wright plant; and parallel to it is the well- 
known Winton Road that takes one to Green Hills, important 
Government civic area. Directly east is the extensive Cin- 
cinnati Park Board nursery. 

The neighborhood comprises one of the Queen City’s 
highest hilltops, being at an altitude of the thirty-second story 








House built on plan C and costing $5,570 


of the Carew Tower downtown. The surroundings are 
scenically beautiful and healthful. The district is two miles 
from Winton Place and is “within 20 minutes of Fountain 
Square.” Five streets leading to the main road are black top, 
with rolled concrete gutters. Houses are built on lots 45x138, 
with 43-foot setback from the street. Yards are landscaped, 
including cedars; no fences in front yards; low fences in back 
yards; no construction permitted in rear unless it be of the 
same architecture as the house to which it belongs, thus 
assuring perpetuity of an artistic civic ensemble. 


Quality Construction Used Throughout 


Construction is all poured concrete foundations, reinforced 
with steel; all dug and poured in mass production of fifty in a 
section. After pouring, fourteen different crews of carpenters 
begin work within four days, followed by the plumbers and 
electricians and inspection for plastering; experienced men 
lay and finish floors; then comes wall tinting, or papering if 
preferred, according to the selections of the home buyers. 
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Completion of each house was set at three months; but, as so 
many were under construction at one time, three or four have 
been finished every week since work began in June, 1940. 
House structure consists of 2x10-inch joists 16 inches on 
centers; sub-floors and 25/32-inch white oak flooring through- 
out, including kitchen; all 8-foot ceilings; 25/32-inch asphalt 
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as six different types of house may be found on any one 
type of foundation; but there are never more than five of 
any one kind of house on a street. There can be no monotony, 
no matter where the eye falls, architectural aspects being con- 
stantly varied, even in such details as shingle coloring, which 
is never the same on houses standing side by side, not to 
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Aerial view of Parkview Heights, Cincinnati suburban project of 161 low-cost Defense workers' homes developed by lumberman 


insulating board; Rock Wool bats in ceiling; storm windows 
throughout to minimize heating costs; exterior 34x10-inch 
cypress siding; asphalt shingles in blended colors. 

Some breakfast rooms are Philippine mahogany; others are 
finished in knotty white pine; there are built-in kitchen 
cabinets and sink with linoleum top and back-splash; ample 
storage space, and electric ventilation fan. Bathroom 
equipment is latest designed lavatory, built-in tub with 
shower and curtain, and vitreous china toilet. All supply 
piping is copper tubing, with streamline fittings. The floor 
is linoleum or concrete slab, and wainscot is linoleum. Laun- 
dry facilities consist of two-compartment laundry tray with 
swing-spout mixing faucet; there is a 30-gallon automatic 
storage water heater. Hot water is thermostat-controlled. 
Bryant boiler equipment is used for circulating hot water 
house-heating. Balancers used on windows eliminate cords 
and weights. Storm sash is provided for all windows. 


Individuality Achieved Despite Basic Floor Plans 


Twenty-two different kinds of houses have been erected on 
twelve basic foundation plans, including attached or built-in 
garages, the latter with entrances from the rear. As many 


mention unlike house-fronts, roof lines etc. 

Buyers hold warranty deeds showing no assessments; the 
deal includes house and lot, with sewer, water, gas and paved 
street. Purchase calls for 10 percent down payment, the other 
90 percent coming through FHA loan. On a $5,450 home the 
monthly payment, covering all items, amounts to $34.78. On 
a $6,000 home the payment is $37.88. 


Newspaper Ads and Booklets Bring Buyers 


All sales have been effected without outside solicitation. 
Thousands of detailed illustrated booklets were distributed in 
Defense plants, and newspaper advertising was used, these 
means bringing prospects to the settlement, where all sales 
were closed. 

Suburban Developers new project of 182 homes of similar 
general plan awaits Government priority on survey now under 
way, and work is to start about Nov. 15. The site comprises 
41 acres of virgin forest in Wyoming, a town suburban to 
Cincinnati and within four blocks of the Wright Aeronautical 
Corp. plant. The project lies just west of Springfield Pike, 
arterial highway. All building will be completed within 
eighteen months, according to Mr. Kapp. 





Beaumont, Texas, sold several dozen 





"Ideal Home" Contest 
Creates Interest in 
Remodeling 


A good sales stimulant developed by 
The Temple Lumber Company of 
Houston, Texas, was a contest spon- 
sored by them for women who would 
send in their plans and ideas for “the 
ideal home.” When these plans came 
in they were assembled and later com- 
bined into one plan, and a full page 


advertisement was run in the paper. 
The newspaper advertising and contest 
not only made people more homeown- 
ing conscious but created interest in 
remodeling. 





Table Tennis Tables Good 


By displaying table tennis tables 
in front of the counter in the office 
and by advertising them frequently 
during the Christmas season, The 
Beaumont Retail Lumber Yards in 


of them over the holidays. Of course, 
they also sell the bats, balls and nets 
that go with the game, and display 
them on the counter. “The effect of 
this advertising carried over through 
January, February and into March,” 
explained L. L. Lowry, Assistant 
Manager, “without further advertising. 
We kept the table tennis table on dis- 
play through these three months and 
many of our customers coming in 
stopped to play a game or two.” 
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REALM OF THE RETAILER 


Southern Yards, Which May be Classified as Warehouse 
and Service Types, Dress Themselves to Suit Their Trade 


Retailing in Dixie is varied—with 
plants and services less standardize: 
than, for instance, those of the middle 
West. But the “foreign” visitor is go- 
ing to let himself in for mistakes if he 
judges the success of the southern yard 
by first appearance. The South has 
its fine looking plants; good design, 
labor-saving features, fluorescent lights, 














New downtown office and = sales 
rooms and warehouse of Smith Lum- 
ber Co., Albany, Ga. New main 
warehouse is to be built next to it 


paneled sales rooms, country-club land- 
scaping and the rest. They’d be im- 
pressive in any area and in any city. 
\Ve’re going to mention one in a mo- 
ment. Wherever you find a plant of 
this type you know the owner sells or 
wants to sell the better class of dwell- 
ings; other things, too, but especially 
houses. For this purpose he offers 
more than average services and has ar- 
ranged to illustrate his offerings. He 
goes in, to some degree, for package 
selling. He has connections through 
which to arrange customer loans. He 
considers architectural service as im- 
portant in its way as materials. His 
pick-up sales run to paint, hardware, 
wall paper and household items. 

Sut in the South it isn’t a safe bet 
that a dealer isn’t going places and 
doing things in business merely because 
his yard isn’t something the local club 
women visit when they’re studying in- 
terior decoration. There are plenty of 
southern retail yards that have a ware- 


house appearance because their cus- 
tomers are used to it and expect it. 
They might fear prices would be mighty 
high in the other type of yard. Here’s 
the basis for a rough guess, and no 
more than that. We'll guess the un- 
decorated yard got its start years ago 
as a sawmill or as an outlet for the 
owner’s mill, and still deals chiefly in 





lumber. 
tomers. 


It has a lot of country cus- 
We'll guess the service yard 
got its start in contracting, has its eye 
on the completed house job, and deals 
in the materials and services needed for 
a complete job. Each yard attracts its 
own kind of trade. But no matter what 
the origin, when the trade changes its 
ideas in a marked way, the yard will 
change, too. 

The Smith Lumber Co., Albany, 


Left to right— 
Jack Hautman, 
L. Walter Smith 
and John Crouch 
of the Smith 
Lumber Co., AIl- 
bany, Ga. 


Ga., is definitely a service yard. It’s 
located at the edge of the retail area 
of this handsome Peach-State city and 
among other things counts on an im- 
portant trade in paint and wall paper. 
The paint trade is more important than 
the wall paper, but the latter is def- 


initely part of the yard’s service pat- 
tern. The company has long done con- 
tracting, but it does sublet heating and 
wiring. It has a separate roofing de- 
partment and employs licensed applica- 
tors. It has a special architectural and 
estimating department, located on the 
second floor of the offices. At the time 
of our call the company was complet- 
ing a home for a local customer; a 
home costing some $35,000. At that 
time it had some $60,000 in local house 
building on the go; and that was more 
or less in the fag end of the season. 

The new plant, in down-town Al- 
bany, was not quite completed. The 
main warehouse was still across the 
river, but the new warehouse will be 
built next the office. The stock mill- 
work, hardware, plywood and the like 
are carried in a warehouse that is a 
continuation of the offices; and this 
warehouse has been laid out with much 
care with flat-piling bins and wide 
alleys and serial stacking, so that stock 
can be handled easily and found imme- 
diately. 

One display we noted especially was 
of venetian blinds, made in the Dutch 
town of Pella, Iowa. The Kuypers, 
of Pella, are also retail lumbermen, 
and they brought a retailer's knowl- 
edge to the design and manufacture of 
these blinds. Venetian blinds are pop- 
ular in the South, as they seem to be 
everywhere. They control light with- 
out excluding air. 





LL. Walter Smith, president of the 
Smith Lumber Co., was at the time 
disturbed by priorities. It seems prob- 
able that priorities, by that name at 
least, are on their way out. The next 
step is probably allocations. Like most 
southern retailers, Mr. Smith has long 
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handled large quantities of metal roof- 
ing. He has little hope of getting more 
when his present stock is sold. This 
is not a major worry, for there are 
other excellent types of roofing avail- 
able. But sheet metal is considerably 
more important, since it is used for 
termite protection as well as for flash- 
ings; and it’s not so easy to find satis- 
factory substitutes. Nails are a worry, 
for without nails a lumber yard would 
have to shut down. 

Mr. Smith has followed the service 
type of selling—helping the customer 
to get what he wants and needs, in a 
package form if he wants it that way— 
for so long he simply takes it jor 
granted. For him and his special cus- 
tomers, there isn’t any other way of 
doing. Handling plans and finances, 
getting construction done, knowing 
costs in advance, doing painting and 
decoration are all as much a part of 
the job as handling lumber. 

The Watkins Lumber Co., of Al- 
bany, combines retailing with manufac- 
ture; has a sizable sawmill in its front 
yard and other mills outside the city; 
cuts chiefly pine lumber. 
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Paint department of Smith company 

is set off by island displays that ex- 

tend into sales room; brushes are 
shown in glass-top cases 


H. E. Watkins, vice president of the 


company, tells us there’s a heavy retail 


trade. In fact there are two sizable 
housing projects ; one private, the other 
There are the usual Army 


Federal. 
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camps that seem to cluster about every 
southern city of any size. There are 
two in the environs of Albany; and 
the Watkins company built one of these 
camps and furnished much lumber for 
the other. Nails were the big scare 
at the moment. ‘But we'll get them,” 
Mr. Watkins said. “I don’t think they 
are really scarce or that they will be 
scarce. It won't do to stop private 
building ; and, after all the arguiments 
and scare stories, we'll get the nails 
we absolutely have to have.” 

This is a great lumber country; has 
been in the past and will continue to 
be. Georgia is giving much attention 
to forest preservation and replacement, 
and timber grows fast. Mr. Watkins 
told us he was now cutting in a tract 
that was logged twelve years ago. 

Incidentally, a good many English 
boys are getting air training in the 
Army schools at Albany. 


Seen here are Smith company's wall- 
paper rack and movable three-leaf 
venetian blind display panels 
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Mill Cuttings in Bags Sell Fast 


The South Side Lumber and Supply 
Company in Toledo, Ohio, had diffi- 
culty in handling cuttings in the mill. 
They used to put the cuttings into a 
dolly and pull the cuttings out to the 
bin and load from bin to truck and 
deliver. Which involved considerable 
handling. 

Now they have put a regular mail 
rack between the cut off saws and they 
throw the cuttings into bags. 

And at least fifty percent of the peo- 
ple now call for cuttings and the com- 
pany does not have to deliver them. 


In fact, there is never enough to supply 
the demand. With a couple of thou- 
sand bags ahead, by the end of the 
second week of cool weather the supply 
is gone. 





Advertisement Drew Small 


Purchase Customers 


Interesting at this time when many 
lumber dealers are asking “where do 
we go from here” is a recent advertise- 
ment of the Ganahl Lumber & Mill 
Co., Inc., Santa Barbara, Cal., in local 
newspapers, appealing directly to the 
“over the counter’ consumer of build- 


ing materials. 

The caption of the ad read: “Small 
Orders of Lumber and Building Ma- 
terials for Your Own Use;” and the 
copy continued: “The man who wants 
to buy a few boards to put up a shelf 
or build a fence, a gallon of paint for 
the kitchen, or set of hinges for a 
screen door is going to get interested 
personal attention at this establish- 
ment. Small jobs are just as impor- 
tant to us as big ones . and we 
treat them that way. We want to serve 
the small purchaser of a few items of 
lumber as well as the new home 
builder.” 
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Boulevard of Model Houses Makes Unique Display 


“Rent Savers’ Boulevard” is_ the 
identification sign used on a display 
that stopped many passers-by in front 
of the Rockford Lumber & Fuel Co., 
Rockford, Ill. The “Boulevard” was 
established on a plywood platform 
about one foot high, which was made 
in two pieces aggregating about 50 
square feet. The top of the platform 
was covered with wallboard, and 
streets, sidewalks and curbing were 
painted on the surface in widths pro- 
portionate to the miniature model 


houses that were arranged along the 

The models all represented 

modest one-and two-story homes. 
This was the initial window exhibit 


streets. 





in a display room remodeled by John 
Thomas, and it was successfully calcu- 
lated to stop many of the large num- 
ber of pedestrians passing along the 
very busy main thoroughfare on which 
the yard is located. Other items on 
display in the room are windows, doors, 
an attractive fireplace, two types of in- 
terior stair railing and balustrade, and 
electric refrigerators. 

Two small ante rooms contain a 
completely equipped bathroom and 
kitchen display of up-to-the-minute de- 
sign and treatment. A second room 
at the side of the main display center 
is used as headquarters for the home 
design department. In this room there 
is installed one of the most efficient 
types of drafting table available, and a 
second table and comfortable chairs at 


which house plans are explained in de- 
tail to customers, and where they may 
consult with salesmen and the com- 
pany designer. 

‘“‘We spared no expense on the draft- 
ing table,” said Mr. Thomas: “I con- 
sider that the best table obtainable is 
money well invested, because a drafts- 


At right, Boulevard 
of Model Houses 
in display window 
stops passers - by. 
Left, efficient type 
of drafting table 
installed by this 
lumber company. 





man, regardless of his ability, can do 
work only as good and as fast as his 
equipment will permit. 

“Throughout the displays, the key- 
note is to show inexpensive materials 
and treatments. We plan to follow 
the ‘Boulevard’ with builders’ hard- 
ware, bathroom tile, and other items.” 























Heres a Timely Tip 


Shifting heavy loads of lumber, up to 32-foot lengths, has been 
greatly expedited at Wiles-Chipman Lumber Co. of St. Louis, Mo., 
by use of fifty small dollies. The company builds entire units in 
its own shop—even to wheels, as an experienced wheelright is em- 
ployed, with a convenient shop. A recent improvement adopted is 
the 10-foot metal tongue, constructed of 4-inch pipe flattened at end. 
Each tongue is provided with 16-inch metal stand, braced with 
inch iron bars. This stand folds up. A ring bolt in end of tongue 





hooks dolly to tractor—and tractor can often pull a “train” of 
several. For long-length loads it uses two dollies in tandem, or a 
“Steering Dollie.” This consists of a movable axle, and small plat- 
form fastened rigidly to tractor. Tongue is detached from dolly 
and load chained solidly to rear dollie. Chain passes entirely around 
lumber and under front dolly where it is hooked to tractor frame. 
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Complete Home Service 
Gives Firm Advantage 
with Financial Agency 


The H & S Lumber Company in 
Charlotte, N. C., has found it advan- 
tageous to handle all F. H. A. loans 
from start to finish, so that the pur- 
chaser does not have to go anywhere 
except to the lumber yard office. By 
doing that the company has some pref- 
erence with the banks who handle 
F. H. A. loans, because the bank does 
not have to bother with the details, and 
the purchaser can transact all his 
homebuilding business at one place. 
While the company handles all build- 
ing materials to build a house, they sell 
only standardized wood work and they 
get away from specialized millwork. 
They have also a separate re-roofing 
department under a manager with five 
salesmen. J. F. Heinz is President, 
W. M. Spurrier, Treasurer, J. M. 
Brown, Secretary, S. B. Muse, Vice- 
President. 





Crayon Marks on Finished 


Lumber Save Time 
and Work 


To eliminate sorting and save tear- 
ing down piles to find things, the 
South Side Lumber and Supply Com- 
pany, Toledo, Ohio, crayon marks all 
its finished lumber for lengths. For 
when cutters go out to get their mate- 
rials, unless the length is plainly shown 
' so they can see the length desired 
at a glance, they will tear down the 
pile. There is a chart in each shed 
to show what length the color indi- 
cates, such as red for 18, green for 16, 
and so on, 





Notes on Promotion—Newly Mar- 
ried Couples Buy Through 
Savings Books 


Some merchants get the newly mar- 
ried couple business by selling them 
Thrift Savings Books, whereby the 
couple deposits with the store 10 per 
cent of a specified savings fund and 
make the other payments on a weekly 
or monthly payment basis. At the end 
of the stipulated period, the store pays 
interest on the savings, provided the 
couple spends the money in the store. 
This has been very successful. 
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LIFE BEGINS AT 101 


(Continued from page 35) 


foundation was shored, and _ under- 
pinned with concrete footings and 
walls, while the basement floor was 
dropped about three feet to provide 
headroom for the installation of a cen- 
tral heating plant. 

The superstructure likewise was left 
undisturbed except for one minor 
change in the contour of the house. 
Low-hanging oak beams were dis- 
guised with plaster coats. Joists and 
studs were all in good condition. The 
original lath of boards split and spread, 
then nailed to the studs were found 
to provide excellent plaster key, and 
accordingly, were used as bases for the 
new walls. 

It was necessary to replace only a 
few siding boards. All were somewhat 
checked, and were stained by numerous 
worn coats of paint the last applied per- 
haps twenty years ago. The original 
front entrance, and the door of wide 
pine boards were sound, and needed 
only renovating. To remove old paint 
and try to achieve a smooth surface 
on the siding would have been very 
costly if not impossible. Mr. Atwood 
decided to capitalize on the rough sur- 
faces. Instead of using an ordinary 
house paint he applied a patented white 
asphalt paint which he sprayed on. As 
indicated in the accompanying pictures 
the treatment is both pleasing and 
effective. 

Original pine board floors in all 
rooms except the kitchen were sanded 
and refinished. In the kitchen, three 
widths of maple flooring were used to 
give the effect of a random width treat- 
ment. 

Possibly the only four-level modern 
bathroom in existence is the one Mr. 
Atwood devised to fit under the roof 
slope at one end of the second floor. 
About four feet wide with nearly seven 
feet of headroom on one side, and less 
than four feet on the other side, it 
is equipped with an acorn-section 
metal ceiling. The main level is one 
step below the corridor floor. Stool, 
lavatory and medicine cabinet are on 
the high wall to the left of the door. 
Knee-walls on the low side are dropped 
back to make room for drying racks 
and a unique dressing table. To the 


right of the door the level drops an- 
other step. From this level, one enters 
the shower stall, still another step 


lower, and also the tub recessed in 
the floor. The shower stall is worth 
special comment because it is made of 
plywood. 

On the first floor a small space has 
been converted into a lavatory and 
toilet. Here a number of rare old tiles 
have been stuck in the plaster walls. 

Walls and roof have been insulated 
with loose fill granulated wool. Red 
cedar shingles have been applied to the 
entire roof area. From the double 
garage, equipped with overhead doors, 
a stairway leads to the basement. There 
is also a coal chute from the garage to 
the basement. The heating plant is a 
stoker-fired furnace distributing warm 
air. Hot water is circulated to a blower 
chamber one foot away then to an auto- 
matic radiator and back again. Air is 
filtered, fanned and heated at this radia- 
tor. An expansion tank is connected 
with the hot water boiler, and inside is 
a coil to heat tap water. An aquastat 
limits the hot water temperature to 180 
degrees. Summer conditioning is ob- 
tained by turning off two valves. Tap 
water is then heated from the air cham- 
ber, and sprinkler water at 50 degrees 
goes through the radiator to cool the 
house in summer. A Heatilator has 
been installed in the first floor fireplace. 

All walls except those in the den are 
rough plaster. Oak paneling is being 
used in the den. In the kitchen knotty 
pine has been used to a height two feet 
below the ceiling. The breakfast bar 
in the kitchen has a unique drawer for 
silver. This is built with the sides at 
45 degrees to the faces and slides all 
the way through the bar. This con- 
struction permits it to be filled from the 
kitchen side, and reached from the din- 
ing room side without disturbing any- 
one seated at the bar. 

The basement has a game room with 
wood paneling on walls and ceiling. 
The original stairway and railing from 
the living room to the second floor are 
in use. A unique table constructed 
from an old grand piano can be seen 
in one of the photographs of the living 
room. Low shelving for a radio and 
books and magazines, and also serving 
as a window seat, extends the entire 
width of the living room. Holes of 
sufficient diameter to permit passage 
of electric plugs have been bored in the 
top shelf. Removable cores with open- 
ings just large enough for passage of 
wires, plug the holes. 
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Builds Volume by Cultivating 1000 Customers: 


Amemecanfiumberman 


Caters to Housewife Builders 


Lessons learned in the not so far 
distant past when orders were scarce 
and all business was won the hard 
way are still clear in the mind of Wal- 
lace Wilbourne, who operates the West 
End Lumber & Material Co., Little 
Rock, Ark., and are undimmed by the 
fury of the present prosperity in the 
building trades. Mr. Wilbourne’s bifocal 
view of affairs allows him to focus his 
attention on a future day when feverish 
building activity will have ceased, as 
well as on the close at hand whirl. It 
takes no major prophet to foresee. a 
building slump; it merely requires a 
little straight channel thinking, undi- 
verted by present conditions. 

During the lean years Mr. Wil- 
hourne developed some methods which 
brought him comfortably through the 
depression. With him these methods 
still come first, and other present de- 
mands take second place. Through 
consistant cultivation the West End 
Company has created for itself a solid 
foundation of business volume among 
1000 neighbors living within a radius 
of one mile of the plant. It is a neigh- 
horhood of small homes, many of which 
were built by West End Lumber Co. 
Others are older houses, but each of 
this dealer’s 1000 neighborhood cus- 
tomers patronize him regularly each 
year for a multitude of items used in 
repairs and improvements. 

Just now the modern plant is hum- 
ming with orders for complete-package 
homes; but Mr. Wilbourne is not ne- 
glecting the promotion of screen doors, 
an item that built volume for him 
when scarcely anyone was constructing 
homes. A few years ago he made and 
sold more screen doors than most deal- 
ers in the State. He advertised them, 
displayed them bountifully outside and 
inside the plant and became known as 
a screen door specialist. Windows and 
doors were other good items that re- 
‘sponded to promotion. Now, when- 
ever business slackens in the plant, Mr. 
Wilbourne puts his men to work mak- 
ing screen doors, doors and windows, 
so that he can keep his stock built up. 

It is significant that there are not 
many shabby front doors in the neigh- 
borhood of this plant. Mr. Wilbourne’s 
good merchandising sees to that, and 


doors are just one of many items that 
sell in large volume. 

Intensive cultivation of neighbor- 
hood customers calls for some sort of 
contact at least once a month. Each 
month 1000 illustrated mimeographed 
postal cards are mailed. When a cus- 
tomer once buys a bill of materials 
from West End his name goes on the 
mailing list, providing he is a_ real 
“neighbor,” living within a mile of the 
plant. 

The postal card messages are always 
confined to one or two specific items, 
such as floor sanders for rent, built-ins, 
paints, ete. Direct proof of the pull- 
ing power of the cards is the fact that 
sometimes a complete sellout is exper- 
ienced on the item promoted. 

Occasionally a mailing will give at- 
tention to a room, such as the bath, 
kitchen or sleeping porch; but what- 
ever the subject, the card contains 
usable information in a few words, 
accompanied by an eye-catching illus- 
tration. 

In charge of this promotion is a 
young woman who keeps a record of 
customers. When a regular patron 
stops buying, she writes a friendly per- 
sonal letter to that person. New cus- 
tomers receive a personal thank-you 
letter. 

Intensive cultivation of neighborhood 
business must include particular atten- 
tion to women customers. In this re- 
spect the West End Lumber & Material 
Co., never fails. All day, every day 
women run into the store for a variety 
of items they need in making repairs 
and for construction work which they 
do with their own hands. Some re- 
markably fine examples of carpentry 
have been produced by housewives. 
They have built cabinets, constructed 
garages and other small buildings, done 
inside and outside painting as well as 
made numerous small repairs, all of 
which piles up volume for the dealer. 
For this reason the West End company 
encourages women in these endeavors 
by telling them what other women have 
done, praising their efforts, and sup- 
plying all the information they want. 
Now that skilled labor is expensive 
and is often not available when wanted, 
these women customers vie with each 
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Above: Two typical cabinet jobs built 
by women customers of the West End 
Lumber & Material Co., Little Rock, 
Ark. The firm has created a rivalry 
between housewives to see who can 
make the better improvements in their 
home. Other page, top: Drawing used 
on West End mimeographed postcard 
advertisement devoted to new kitchen 
cabinets. Other page, left: Subtle 
advertising scheme of offering free dirt 
and displaying garden tools nearby. 
Right: Portion of storeroom where the 
company keeps stock of window frames 
and doors. 





other in making their own improve- 
ments in their homes. 

Carpenters and contractors do not 
object when men as well as women are 
encouraged to do their own simple re- 
pair jobs, knowing that when a home 
owner once starts modernizing he 
usually delves into a more ambitious 
building program before he stops. 
Amateur tinkering often leads to a 
profitable job for carpenter or con- 
tractor. 

The company’s attractive and profit- 


or 











ilt 


je- 


10t 
ire 
re- 
me 


JUS 





pee 





November 15, 1941 


able store attracts much neighborhood 
trade that might otherwise be diverted 
downtown to the main business district. 
Other phases of the wide range service 
policy includes the drafting department, 
which provides sketches and plans for 
anything from built-ins to complete 
homes, the modern mill which turns 
out all types of cabinets and other mill- 
work, and the rental floor sander serv- 
ice which the company always mentions 
in its newspaper ads. Many amateurs 
who make their own cabinets have 
West End fashion the doors. A car- 
dinal principle in this connection: 
never urge the customer to let the mill 
do the entire job. 

“T value my neighborhood clientele 
highly because its patronage is steady 
and responds to any kind of special 
promotion,” said Mr. Wilbourne. “I 
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could not hope to achieve a neighborly 
feeling among all the people we serve 
throughout the city, so I concentrate 
much of my promotional effort on the 
people living nearby. These customers 
owning modest homes have not over- 
bought, and will be our neighbors for 
many years, with money to spend for 
improvements.” 
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Notes on Promotion — Seedling 
Trees for Planting Long 
Lived Reminder 


A co-operative trade promotion 
event with a little different slant was 
staged at Oskaloosa, Iowa, under the 
name of Oskaloosa Day. One of the 
principal attractions was the giving 
away of 5,000 seedling trees for plant- 
ing—AMERICAN Elm, Chinese Elm, 
Green Ash and a few walnut. The 
distribution headquarters was set up 
on the public square, manned by C. C. 
C. camp boys. Anyone coming to the 
tree booth was entitled to two trees, 
neatly wrapped and moist for planting. 
The trees cost $65.00 which was con- 
sidered a very small outlay for the 
general interest which the event cre- 
ated. 








Closet Remodeling On a 
Pays-for-Itself Basis 


One of the neglected items in the 
field of repairs and remodeling—a 
field which in coming months will have 
to be cultivated much more extensively 
than at any time in the past several 
years—is the clothes closet in the aver- 
age home. 

Usually poorly lighted or unlighted, 
rarely equipped with adequate or 
proper fittings for the orderly storage 
of clothes for long or short periods, 
and generally hard to keep clean, hun- 
dreds of thousands of clothes closets 
and wardrobe closets are long overdue 
for a renovating. 

Recently, stained and waxed ply- 
wood has been applied successfully as 
a wall finish in closets. This material 
and finish has the advantage of being 
easy to keep clean and bright. Dirt 
from outer clothing transferred to the 
walls through contact is removable 
with little effort, and without the ex- 
pense of new calcimine or paint. 

Red cedar closet lining, the goal of 





practically every housewife for her off- 
season storage closet, is readily sale- 
able. It can be purchased in 314-inch 
face, 34-inch thick in nested eight-foot 
bundles containing about 40 feet. All 
pieces are end matched, and contents 
are 90 percent or better of heart wood. 
Any ordinary hand man can apply it 
to the walls of a closet. It can be ap- 
plied over plaster by raising mop board 
and door trim in a closet, or lath and 
plaster can be removed, and the cedar 
applied horizontally to the studs with 
light finishing nails. An ordinary 2x4 
closet requires about 120 feet, and the 
cost is considerably less than $100 a 
thousand feet. 

Convenient lights can be installed 
easily and inexpensively to operate by 
means of a switch contact between the 
door and the jamb. Full lines of spe- 
cial closet hardware are available from 
several manufacturers. Thirty or 
forty dollars invested in a closet will 
pay itself back in a short time in de- 
creased cleaning and pressing bills. 
Have your salesmen solicit closet re- 
juvenation. 


Price Increases Look Small When 
Translated Into Cost-Per-Month 
Figures 


A good idea for your salesmen was 
contained in a recent issue of “The 
Lumber Merchant,” a Nebraska pub- 
lication. 

“Even where advances have seemed 
excessive to dealers who think in terms 
per thousand, they have meant surpris- 
ingly littlé [to the home builder who 
now pays for his home in monthly in- 
stallments under FHA terms. It takes 
11,800: feet of lumber to construct a 
certain popular small house. Current 
prices show ' this ‘lumber as costing 
$512.20, as compared with $451.16 a 
year ago, or an advance of $63.04 on 
the total price of the lumber, including 
shingles, but not the finish flooring. 
On a 20-year FHA loan, this increase 
amounts to 22c per month. Assuredly, 
22c per month is nothing to get excited 
about when it comes to buying a house 
—especially to the family that is threat- 
ened with an advance in rent of $5.00 
per month.” 








SID L. DARLING, SECRETARY 
National-American Wholesale 
Lumber Association 


Beautiful wood panels have been 
used by the National-American Whole- 
sale Lumber Association to re-dec- 
orate its headquarters at 41 East 42nd 
Street, New York. That these inte- 
riors fitly express the faith of the mem- 
bership in the products they sell, is the 
opinion of Secretary Sid L. Darling— 
who believes that more lumbermen 
should show finely used products of 
their industry in this manner, and his 
opinion is strongly supported by the 
accompanying photographs. 

Paneling in the reception room is of 
Idaho white pine, as is the harmonious 
veneer used on the desk and telephone 
switchboard. This paneling was pro- 
duced by the Winton Lumber Co., of 
Gibbs, Idaho. 

Between the office of Secretary 
Darling and that of Assistant Secre- 
tary C. J. Fisher is a folding door, 
which when closed provides a private 
office for each of these association ex- 





Natural color finished ‘Cadwall- 

Philippanel" is used in Secretary 

Sid L. Darling's private office, of 
which a corner is here seen 





ecutives. When the door is opened, 
there is made available a larger room 
for association conferences. 

An accompanying photograph shows 
a corner of Secretary Sid L. Darling’s 
private office. This is finished in “Cad- 
wall-Philippanel,” furnished by the 
Cadwallader-Gibson Co. (Inc.), of 
Los Angeles, Calif., importer of Phil- 
ippine hardwood products. 


Amemcanfiumberman 





November 15, 1941 


Gaith in Weed Evidenced by 


Beautiful IJuleriors of 
Wholesale Association Office 


The view into the office of Assistant 
Secretary Fisher shows its wall panel- 
ing in knotty Tidewater red cypress, 
as recommended and furnished by the 
Southern Cypress Manufacturers’ As- 
sociation, Jacksonville, Fla. 

Finish of all the paneling used 
throughout the association’s re-dec- 
orated offices is in natural wood color. 
The treatment consisted of two coats 
of Chekit Penetrating Seal, and one 
coat of Chekit Wood Wax, both prod- 
ucts of the Franklin Research Co., 
Philadelphia, Pa. Treatment with 
these finishes is easy and economical. 

“Chekit” wood seals were devel- 
oped by an organization headed by 
an old-time lumberman with “sawdust 
in his hair,’ Richards Jarden, who has 
spent some twenty-two years of his life 
in the industry, with such concerns as 
Whiting Manufacturing Co., Thos. E. 
Coale, W. P. Pickering, Sugar Pine 
Sales Co. and Edward Hines, and who 
served with the 20th Engineers (the 
lumber Corps) in France during the 
first World War. At various times 


he contributed to the editorial pages of 
AMERICAN LUMBERMAN. 

The “Chekit” line has been based 

on his long experience with lumber 
use, and is built around the specifica- 
tions and requirements of such lumber 
authorities as Western Pine Associa- 
tion, Southern Cypress Manufacturers’ 
Association, Cadwallader-Gibson Co.— 
names associated with the furnishing of 
materials for the new paneling used 
in the office of the National-American 
and others. 
Mr. Jarden pointed out that “Wood 
substance is the same in any species,” 
and that therefore the man interested 
in the finishing of oak, birch or pine 
can be guided by the splendid results 
achieved with “Chekit” in other woods, 
as exemplified by its application to 
paneling of Idaho white pine, Philip- 
pine hardwoods and southern Tide- 
water red cypress in the National- 
American offices. 

Secretary Darling will have a hearty 
welcome at the newly re-decorated 
headquarters for all members who are 
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visiting New York. He believes that 
after they have had a chance to admire 





The folding door partitions, when 
closed, form tgp offices for 
Secretary Darling and Assistant 


Secretary C. J. Fisher, and, when 
open, provide a larger room for 
committee meetings and confer- 
ences. Looking into the assistant 
secretary's room, one sees _ its 
knotty Tidewater red cypress wall 
paneling, finished in natural color 








The paneling in the reception 
room, and veneer for the desk and 
telephone switchboard, are of 
Idaho white pine in natural color 





the natural finished wood paneling in- 
stalled, they are likely to go home filled 
with the resolve to display their own 
products in use in this manner; and 
that when lumbermen thus show faith 
in them, they will win for them a 
larger and more enthusiastic public 
recognition. 
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Results of Research Must Be 
Carried to Retail Customer 


Naval stores have long been well- 
known products of the southern 
They were among the early 
exports of Colonial Georgia; and ever 
since that time they have been a source 
of income to southern timber owners. 

Most of us think of rosin as some- 
thing the old-time fiddler rubbed on 
his bow; but industrial chemists have 
discovered a multitude of uses not even 
dreamed of in pioneer times. Rosin 
derivatives are used in laquers, paints, 
plastics, roofing, floor tile and a rap- 
idly expanding list of other products. 


pineries. 


Lumbermen are learning the prac- 
tical and long-range values of scientific 
research. The National Hardwood 
Lumber Association has just set up a 
research organization with a financial 
hacking of $150,000 a year. Manufac- 
turers have seen too many old markets 
lost to outside materials; materials not 
in themselves as good as forest prod- 
ucts but adapted with skill to purposes 
formerly served by lumber. These 
manufacturers know that lumber, be- 
cause of its many species, wide adapt- 
ability and organic chemical structure, 
has almost limitless possibilities. They 
propose to explore these possibilities 
and to regain old and win new markets 
for lumber. 

This research is important to retail- 
ers as well as to manufacturers, for 
plenty of these discoveries will enter 
into the house of the future. Already 
we are seeing plastics and preservatives 
used in domestic architecture. Weather- 
stripping of wood is now proving its 
efficiency. 

Retailers probably will not set up 
laboratories to explore the chemical 
possibilities of forest products. But 
through their associations they might 
well collect and coordinate studies in 
frame house construction. Have you 
ever heard a customer remark casually 
that wood construction is temporary 
construction? What lumberman has 
not! We know in a general way that 
proper wood construction is quite as 
permanent as any other construction in 
a perishing world. But we don’t have 
chapter and verse to give the custom- 
ers. There’s an immense and important 
field here, and we need to know it as 
thoroughly as we can before the com- 
petition of the post-emergency period 
reaches us. 
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ALLOCATIONS TO SUCCEED PRIORITIES 


WasHINGTON, D. C., Nov. 11.—With the 
Office of Production Management expressing 
new optimism for the construction industry 
in 1942, widespread use of wood as a sub- 
stitute for critical metals in building and in 
other phases of industry was indicated. 

As the result of a new survey made by 
the Bureau of Research and Statistics of 
OPM, a survey more recent than the one 
announced last month, it was indicated that 
the volume of all construction in 1942, even 
if there is only a billion dollars of non- 
Defense work, may exceed that of any year 
since 1930, with the exception of 1941, but 
not excluding the high volume of 1940. 
According to the OPM Bureau, direct mili- 
tary construction may account for an in- 
crease to about $6,500,000,000 next July and 
reach more than $8,000,000,000 by 1943, as 
compared with last July’s figure of $3,500,- 
000,000, based on present estimates for the 
armed forces. Increased emphasis is being 
placed on the necessity to make critical mate- 
rials go as far as possible, and to devise 
new techniques so that construction may con- 
tinue without their use, and the Government 
seeks to shift to wood to replace scarce 
metals in office and other furniture, while 
wooden barrels as well as other types of 
stave containers are now being employed in 
increasing quantities for shipping of many 
essential Defense items. 


Additional Defense Areas Approved 


l‘ifteen additional localities were included 
in Title VI Defense areas under the liberal- 
ized provisions of FHA Title VI by action 
of the President. The new areas are as 
follows: 

Stamford, Conn.; Orlando, Fla.; Augusta, 
Ga.; St. Louis-Granite City, Ill.; Pittsfield, 
Hattiesburg, Miss.; Dunkirk, N. Y.; 
Springfield, Ohio; Coatesville, Pa.; Potts- 
town, Pa.; Kingsport, Tenn.; Abilene, Tex.; 
Brownwood, Tex.; San Angelo, Tex.; Tex- 
arkana, Tex., including Texarkana, Ark. 

Under Title VI, NHA permits 90 percent 
mortgage insurance to operative builders in 
Defense localities. 


Mass.; 


Defense Housing Program Expands 


In addition, the President determined that 
a need exists for 720 homes for families of 
industrial Defense workers and enlisted per- 
sonnel in three localities: Atlanta, Ga., 180 
units; Bantam, Conn., 40 units, and Elkton, 
Md., 500. 

In the Baltimore, Md., area, where the 
Glenn L. Martin bomber plant is employing 
large numbers of workers, the need for 
housing is very acute, and the Farm Security 
Administration, acting as agent for the Office 
of the Defense Housing Coordinator, an- 
nounced the award of contracts totaling 
$2,943,000 for 1,200 homes: Allied Housing 
Associates (Inc.), Langhorne, Pa., 600 two- 
bedroom houses, $1,581,000; Stansbury 
Manor Corp., Middle River, Md., 400 two- 
‘bedroom houses, $1,078,000, and Home 
Building Corp., Kansas City, Mo., 100 du- 
plex houses, $284,000. The houses will be 
demountable and prefabricated. 

The Public Building Administration an- 
nounced award of two contracts: Sparrow 
Point, Baltimore, Md., 250 units, to Samuel 
Plato, of Louisville, Ky., $1,004,500, and 
Forest Glen, Md., 70 units, to Harwood- 


Nebel Construction Co., Washington, D. C., 
$221,500. 

The President approved loan contracts 
totaling $6,090,300 for low-rent and rural 
housing programs of USHA. Forty-five 
counties in South Carolina received loans 
ageregating $2,334,600 to build low-rent 
homes for rural families, and $675,000 was 
provided for 15 Georgia counties, as well as 
$3,080,700 for urban housing. The urban 
projects are as follows: Erie, Pa., $1,175,- 
000; Meridian, Miss., $315,000; Richmond, 
Va., $855,009, and Tucson, Ariz., $735,300. 
USHA announced low-rent housing project 
contract awards as follows: Fresno, Calif., 
216 units, to Moore & Roberts, San Fran- 
cisco, Calif., $410,777, wood frame walls; 
Milwaukie, Clackamas County, Oregon, 100, 
to Ross B. Hammond Co., Portland, Ore., 
$282,800, frame throughout; Fayetteville, 
N. C., 112, to McDevitt & Street Co., of 
Charlotte, N. C., $252,980. 


New Priorities Field Offices 


WasHIncTON, D. C., Nov. 10.—Four 
additional field offices of the Priorities Divi- 
sion, OPM, have been opened, these, 
with street addresses and names of district 
managers, being as follows: 

Dayton, Ohio, 32 North Main Street— 
Harold B. Doty. 

Tulsa, Okla.—Alfred E. Ballin. 

Milwaukee, Wis., First Wisconsin Na- 
tional Bank Building—Frank J. Tharinger. 

Hartford, Conn., 805 Main Street—Edwin 
L. Howard. 

Lewis E. Crandall, formerly district man- 
ager, St. Louis, Mo., has been appointed 
regional coordinator for the Southwest. Mr. 
Crandall is succeeded in the St. Louis office 


by W. H. Goodloe. 


SPAB Sets Sights for All-Out 


Allocations 


Wasuincton, D. C. Nov. 10.—Prepara- 
tion for the allocation of all critical materials 
throughout American industry was called for 
today in parallel actions by the Supply, Pri- 
orities and Allocations Board and the Office 
of Production Management. In setting its 
sights for this all-out allocation program, 
SPAB laid down the principle that where 
feasible the allocation programs should be 
developed in such a way that minimum 
quantities of the needed materials would be 
assured to essential industries whose oper- 
ations are curtailed. It asserts that the pro- 
gram will give greater certainty to American 
business and industry. The development of 
an allocation program will proceed roughly 
as follows: An Industrial Branch in OPM 
takes the first step, calling on its several 
sections to develop requirements programs 
for each industry through consultation with 
the Industry Advisory Committee involved. 
Officers of the Industrial Branch will then 
confer with the Industrial Branches which 
have jurisdiction over the materials used. 
Agreement is reached between the Branches 
as to the amount which can be allocated etc. 
The program will be presented to the execu- 
tive director of SPAB, in order that it may 
be properly synchronized with other pro- 
grams. It is then presented to SPAB. After 








SPAB has passed on a program, it is re- 
ferred to the OPM Priorities Division, which 
undertakes to make it effective, through issu- 
ance of required priorities rating or alloca- 
tion of materials. 

OPM’s administrative order has devised a 
new routing system for the handling of PD-1 
preference rating applications, effective Dec. 
1. Every application for preference rating 
(PD-1) shall be initially routed to the In- 
dustrial Branch, then to the Branch han- 
dling the product for which the applicant’s 
product will be used, and to those Branches 
handling the required materials. Until Dec. 
1, applications shall be routed in accordance 
with the procedure now in effect. 





Defense Housing Credit 
Procedure Revised 


WasuinetTon, D. C., Nov. 10—The pro- 
cedure for obtaining Coordinator’s designa- 
tion as Defense housing, promulgated on 
Aug. 27 has been revised to take effect im- 
mediately, says C. F. Palmer, Coordinator 
of Defense Housing. 

Any person proposing remodeling or re- 
habilitation conforming to the requirements 
expressed in the procedure of Aug. 27, 1941 
may, if unable to undertake such work with- 
out an exception from Regulation W, make 
application to the Coordinator by completing 
the form entitled “Application for Designa- 
tion of Remodeling or Rehabilitation as De- 
fense Housing for Exception under Regula- 
tion W,” which may be obtained from any 
Federal Reserve Bank or branch. If field 
representative of Co-ordinator finds that the 
proposed remodeling or rehabilitation will 
increase the number of habitable dwelling 
units, or is immediately essential to continue 
habitation, and that the unit or units thus 
obtained are suitable and available for De- 
fense workers, he will issue the designation, 
which shall operate to remove the evidence 
of credit from the restrictions otherwise im- 
posed by Regulation W. 


Big-City Defense Limit Stays 
at $6,000 


Chicago’s plea to Washington for a higher 
ceiling on Defense homes—perhaps $7,500 
instead of the present $6,000—has been 
turned down, T. T. McCrosky, executive 
director of the Chicago Plan Commission, 
told a Nov. 12 luncheon meeting of the 
Chicago Real Estate Board. Mr. McCrosky 
said, “The answer was ‘No exceptions are 
to be made.’” Therefore, he pointed out, 
Chicago must undertake extensive remodel- 
ing programs 


OPM Plans Hardwood 
Ceiling 

MeEmMPHIs, TENN., Nov. 11.—OPM told 
hardwood manufacturers of plans.to put a 
ceiling on gum and possibly tupelo, said 
Ralph E. Hill, secretary-manager of the 
National Oak Flooring Manufacturers’ As- 
sociation, at a meeting of the Lumbermen’s 
Club on Thursday. Peter A. Stone, price 
executive, said that a meeting of hardwood 
manufacturers would probably be called at 
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Memphis for Nov. 20. Complaints that gum 
prices were too high had come from furni- 
ture manufacturers. 

Mr. Hill told members of the Lumber- 
men’s Club that, through efforts of his asso- 
ciation and the club’s trade promotion com- 
mittee, of which he is chairman, the Govern- 
ment had changed its specifications on oak 
flooring for Defense jobs from No. 2 com- 
mon to No. 2 common and better. 





Minnesota's Timber Brought 
Above Appraised Values 


MINNEAPOLIS, MINnN., Nov. 10—More than 
60 million board feet of timber, which 
brought more than a quarter-million dollars 
to Minnesota, was sold by the Division of 
Forestry in five auction sales this fall. An 
estimated $265,540 was received for the 62,- 
485,885 board feet on which permits to cut 
were issued, or approximately $50,000 more 
than the appraised value. The increasing de- 
mands of the National Defense program in- 
duced spirited bidding, and resulted in better 
prices than had been anticipated. An es- 
timated 50 million board feet can be sold 
annually under sustained yield. This figure 
was topped this year because of the oppor- 
tunity to sell a large amount of overmature 
and defective aspen. 





Pennsylvania to Sell Timber 
for Defense 


SALTIMORE, Mp., Nov. 10.—Pennsylvania 
plans to sell 100,000,000 board feet from 
State forests under a selective cutting sys- 
tem. According to G. Albert Stewart, sec- 
retary of forests and waters, the marketing 
of the timber will be the State’s contribution 
to National Defense activities. There is 
2,600,000,000 board feet of timber on the 
1,654,000 acres of State forest lands. 


ICC Chairman Warns of 


Rail Restrictions 


At a luncheon session of the National 
Association of Shippers Advisory Boards 
at the Stevens Hotel, Chicago, Joseph B. 
Eastman, chairman of the Interstate Com- 
merce Commission, issued a veiled warn- 
ing to shipping interests that there is a 
tendency on the part of the Washington 
administration to restrict the supply mate- 
rials needed by the railroads to maintain 
equipment in order to prevent the move- 
ment, and consequently the manufacture, of 
nonessential goods. He said, however, he 
believed that if the goods were produced, 
the railroads should be allowed to move them, 
and hoped that materials to keep the roads 
highly efficient would be given them. 

Mr. Eastman pointed out, however, that 
there are several possibilities ahead which 
may represent a menace to freight movement. 
One of them is the possibility of greatly in- 
creased traffic to Atlantic ports as a result 
of a faster flow of goods to Britain. He 
urged the association to establish contact 
with other forms of transportation in addi- 
tion to the railroads. He commended the 
barge and truck lines. The president of the 
association, A. W. Vogtle, assured Mr. East- 
man that the National Association of Ship- 
pers Advisory Boards would act immedi- 
ately to improve relations with truck, bus 
and barge lines. 
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FROM THE NATIONAL CAPITAL 


CLARIFIES STATUS OF LUMBER 
IMPORTS UNDER NEW 
REVENUE ACT 


Wasuincton, D. C., Nov. 10.—In re- 
sponse to a request for a statement clarify- 
ing the present status of lumber under the 
Revenue Act of 1941, W. E. Higman, assist- 
ant deputy commissioner Bureau of Cus- 
toms, Treasury Department, has written the 
AMERICAN LUMBERMAN the following letter : 

“Imported sawed lumber, not specially 
provided for, if of fir, spruce, pine, hemlock, 
or larch, is dutiable at the rate of 50 cents 
per thousand feet, board measure, under 
paragraph 401 of the Tariff Act of 1930, as 
modified pursuant to the Canadian Trade 
Agreement. In the estimation of board 
measure for the purpose of this paragraph, 
no deduction can be made on account of 
planing, tonguing and grooving. 

“The present trade agreement with Can- 
ada contains no quota limitations on lumber 
entitled to enter the United States upon 
payment of duty at the reduced rate. 

“Imported maple (except Japanese maple), 
hirch and beech flooring are dutiable at the 
rate of 4 percent ad valorem under para- 





Lumber Company President 
Traveling in South Amerca 


Avucusta, Ga., Nov. 12.—Owen R. Cheat- 
ham, president of the Georgia Hardwood 
Lumber Co., here, is currently traveling 











through parts of Central and South America 
visiting his company’s representatives in 
Mexico, Peru, Chile, Argentina, Uruguay, 
3razil and other contiguous countries. The 
trip is in line with the company’s policy of 
having officers make periodic personal visits 
to its foreign representatives who are located 
in all the principal markets of the world. 

Georgia Hardwood Lumber Co. export 
shipments leave Atlantic and Gulf ports al- 
most daily. The firm’s large manufacturing 
capacity has allowed it to supply non-defense 
industrial users of lumber in America as 
well as an enlarged foreign demand and sub- 
stantial U. S. Defense demand. 


graph 402 of the tariff act, as modified pur- 
suant to the same agreement. 

“Cedar commercially known as Spanish 
cedar, lignum-vitae, lancewood, ebony, box, 
granadilla, mahogany, rosewood, satinwood, 
Japanese white oak, and Japanese maple: 
In the form of sawed boards, planks, deals, 
and all other forms not further manufac- 
tured than sawed, and flooring made from 
these woods, are dutiable at the rate of 15 
percent ad valorem under paragraph 404 of 
the Tariff Act of 1930. 


“Lumber which is not provided for in 
paragraph 401, 402 and other than the floor- 
ing under paragraph 404, which is not fur- 
ther advanced than planed, and tongued and 
grooved, is entitled to entry free of duty 
under paragraph 1803 of the tariff act. 

“Lumber of the kind that is dutiable under 
paragraph 404 of the tariff act is also sub- 
ject to an import tax at the rate of $3 per 
thousand feet, board measure, under I.R.C., 
Sec. 3424. Other lumber, including balsa 
lumber, but not including flooring made of 
maple (except Japanese maple), birch, and 
beech, is subject to the import tax at the 
rate of $1.50 per thousand feet, board meas- 
ure, under I.R.C., Sec. 3424, as modified 
pursuant to the Canadian and Ecuadorian 
Trade Agreements. 

“Lumber made from Northern white pine 
(pinus strobus) and Norway pine (pinus 
resinosa) or Western white spruce, is enti- 
tled to entry free of the import tax pre- 
scribed by I.R.C., Sec. 3424. When lumber 
is imported for which such exemption is 
claimed, there must be filed in connection 
with the entry, preferably on the invoice 
filed with the entry, a declaration of the 
shipper or other person having actual 
knowledge of the facts, as to the species of 
the lumber comprising the shipment, i. e., 
whether it is Northern white pine (pinus 
strobus), Norway pine (pinus resinosa), or 
Western white spruce, and in the case of 
Western white spruce the declaration shall 
contain in addition a statement as to the 
locality of origin of the wood from which 
the lumber was produced. 

“The Revenue Act of 1941 does not 
change the dutiable and taxable status of 


lumber imported from Canada as above set 
forth.” 





LOGGING WAGE MINIMUM 
REMAINS 30 CENTS 


Wasuincton, D. C., Nov. 10.—General 
Philip B. Fleming, administrator of the 
Wage and Hour Division, in announcing 
that at least 35 cents an hour payment is 
required in the lumber and timber products 
industry, makes clear that “Logging opera- 
tions are not under the lumber wage order.” 
The wage order states, “The manufacture 
of any products covered under this definition 
shall be deemed to begin with the unloading 
of the raw material at the mill site.” This 
is similar to the pulp and primary paper 
wage order. Asa result, the cutting of tim- 
ber and pulp wood in the woods is at the 
30-cents-an-hour statutory minimum, while 
the 35-cents-an-hour lumber wage order and 
the 40-cents-an-hour paper wage order start 
with the unloading of the logs at the saw- 
mills or paper mills. 
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HOME REMODELING AND REPAIR FAVORED 


Many Buy Larger, Old Homes 
and Will Remodel 


Wasuincton, D. C., Nov. 15.—The house 
that has echoed the footfalls of two or more 
generations of families appears to be com- 
ing into its Own—as a consequence of the 
current boom in many areas and scarcity of 
materials for new construction. That home- 
seekers are checking the possibilities of fill- 
ing their needs by buying older dwellings 
is indicated in a Federal Home Loan Bank 
System report of today. It shows that dur- 
ing the first eight months of this year the 
volume of mortgages of savings and loan 
associations to finance the “purchase of 
homes” rose by nearly one-third over the 
same months in 1940, twice as large an in- 
crease as that in the total of their home 
loans for all purposes. Their home pur- 
chase loans amounted to nearly $300,000,- 
000 alone. “Often a few hundred dollars 
in alterations will remove their ‘dated’ 
appearance, and add definitely to their 
value. In many houses, unused space—in 
attic or spare rooms—can be converted into 
additional living quarters, from which the 
owner can earn a rental income,” says James 
Twohy, governor of Federal Home Loan 
Bank System. “The home owner who wants 
to so convert his home, or to modernize it, 
will find abundant sources of low cost financ- 
ing. As the present trend continues, thou- 
sands of these properties will be taken over 
by families bent on home ownership, and 
many will go through a rejuvenation process 
that will enhance the attractiveness of their 
neighborhoods.” 





Dealers May Continue to Sell 
Stocks of Copper Items 


Wasuincton, D. C., Nov. 10.—Copper 
Conservation Order, M-9-c, which, in para- 
graph (b), restricted the use or application 
of copper sheet, strip and screen in building 
construction after Nov. 1, 1941, would have 
frozen stocks in the hands of manufacturers, 
distributors and consumers alike. It is re- 
voked in an amended Order announced Nov. 
3, and these articles are placed on List A 
of the Order, which curtails their manu- 
facture until Jan. 1, 1942, and prohibits their 
manufacture thereafter. Dealers therefore 
may continue to sell any supplies of these 
items that they have in stock. 





More Hasten to Buy Homes 
as Prices Rise 


Savings, building and loan associations 
continued to make practically a third of their 
volume of loans for new construction as late 
_as August of this year, says the United 
States Savings & Loan League, Chicago. 
The amount loaned for all purposes was 
10.3 percent greater than in August, 1940, 
and only two-tenths of one percent less than 
the July volume. Paul Endicott, Pomona, 
Calif., president of the League, says that 
construction loans in August, when the 
shadow of priorities and scares of shortage 
in materials were already beginning to cloud 
the sky, constituted nevertheless the third 


highest volume of any month for the year, 
and surpassed the construction loan volume 
of every month of last year. More than 
half the total construction lending was for 
Defense housing. “It is noteworthy,” he 
said, “that the demand for purchase loans 
is obviously rising, but because it means that 
with prices going up, the average citizen is 
reacting according to an old, old pattern. 
He is making sure that he has something 
permanent which is a necessity of living and 
which will be constantly worth more as the 
dollar is constantly worth less with the rising 


of prices. Approximately $80,000,000 worth 





RECONSIDER 


Home Priorities and Allocations 
Urges Savings-Loan Council 


In the interest of the maintenance 
of national stability, the construc- 
tion of much-needed homes must be 
continued. 

The building industry, which is 
far-flung and non-integrated, can 
not plead its case with the same ef- 
fective force as other highly con- 
centrated industries. In its behalf, 
we therefore wish to emphasize that 
the proposed almost complete elim- 
ination of the construction of homes 
for civilian use brings unemploy- 
ment to almost every town and 
hamlet in the United States. 

The workers affected are those 
which can not be brought into 
direct Defense production without 
serious economic dislocation to 
themselves, their families and their 
communities. Their unemployment 
is likely to be long continued. They 
are usually more skilled and special- 
ized than workers in the mass-pro- 
duction industries. 

The amount of critical metals 
used to keep a reasonable amount 
of home construction employment is 
but a fraction of that used by other 
civilian industries which have not 
been nearly so severely restricted. 

Consequently, it is important that 
the priority rating and allocation of 
materials to the home building in- 
dustry, as related to other strictly 
civilian use industries, be restudied 
in the interest of avoiding a major 
injustice, affecting the public inter- 
est in virtually every community in 
the nation. 

. Says, in part, a resolution of the Fed- 
eral Savings and Loan Advisory Council, 
created to advise the Federal Government 
on matters affecting the thrift and home 
building interests of the nation, at a meeting 
in the national capital. 


of residential property was enabled to be 
purchased by the families borrowing from 
the savings and loan institutions in August.” 

Percentages of August loans made for dif- 
ferent purposes are as follow: Construction, 
33.1; Repair and modernization, 4.7; Home 
purchase, 43.2; Refinancing, 12.1; Other 
purposes, 7.5. 





Rental Level Unchanged 
in September 


MINNEAPOLIS, MINN., Nov. 10.—The “real 
income” of Mr. and Mrs. American Public 
during September failed to register an in- 
creasing rate of gain over the preceding 
year, according to Investors Syndicate. 
“Real income” was $1.30 in September, or 
the same as in August, compared with $1 in 
the like months of 1940. “Although the 
Publics are enjoying a ‘real income’ of $1.30, 
where they had only a dollar’s worth of pur- 
chasing power a year ago, rising prices are 
steadily cutting into the value of cash in- 
come.” This average household now re- 
ceives, hypothetically, $1.40 in cash for 
each dollar coming in a year ago, but in 
September, 1941, had to spend $1.07 for 
food, shelter, clothing and miscellaneous 
items. 

“Other income,” including farm income, 
rents, royalties, and profits received by busi- 
nesses, was $1.49, higher farm prices, and to 
a lesser extent increased marketings, largely 
accounting for the increase; average wage 
envelope was $1.49; salary checks were 
$1.20, and investment income was $1.12 in 
September, 1941 for every $1 in September, 
1940. 

Food cost $1.11; miscellaneous items, 
$1.11; clothing, $1.05, and rents stood at 
$1.02—contrasted with $1 a year earlier. 





Southern California's Private 
Building Exceeds Gov- 
ernment's 


Los ANGELEs, CALiIF., Nov. 10.—Despite 
the huge amount of Defense housing in 
southern California, private building has ac- 
counted for a volume of residential construc- 
tion many times larger than the total for 
Government-financed housing projects, ac- 
cording to data compiled by the research 
department of the Security-First National 
Bank of Los Angeles. 

During the 12 month period of Oct. 31, 
1940, to Oct. 31, 1941, the report disclosed 
about 60,000 family units have been built by 
private enterprise in the 14 southern counties 
of California, or eight times the 6,978 units 
in Government-financed projects for which 
contracts had been awarded up to Nov. 1. 
Virtually all private activity, the report 
stated, has been in Defense areas, and most 
of it in the moderate- and low-priced 
brackets. About 90 percent of all single 
dwellings have cost less than $5,000, and 75 
percent less than $4,000, the survey revealed. 

With a new construction volume of $280,- 
487,562 in the first ten months this year, 72 
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cities in the eleven southern counties of Cali- 
fornia registered a gain of $82,341,686 over 
the corresponding period of 1940. The same 
communities reported a total building volume 
of $34,212,358 for October, 1941, a gain of 
$9,510,680 over October last year. 





Home Building Needs Only 
Small Amount of Scarce 
Metals 


RocueEster, N. Y., Nov. 10.—Paul S. Col- 
lier, secretary of the Northeastern Retail 
Lumber Dealers’ Association and director of 
the Northeastern Homes Foundation, has 
lately made a statement that home building 
need not be seriously curtailed for lack of 
materials. He said: 

“In the case of critical materials such as 
steel, estimated home-building requirements 
for 1942 would be only 1.12 percent of the 
total expected production capacity of the 
nation. The amount of copper required is 
estimated to be about 1.1 percent, and of 
zinc at 1.2 percent. 

“Activities in the home-building field need 
not be seriously curtailed in order to carry 
on other parts of the Defense program, with 
careful priority procedure and administra- 
tion. The industry on its part will explore 
every avenue open to it for substitute mate- 
rials, especially for the metals that we well 
know must be rationed. Lumber, which is 
mainly used in small home building, is not 
on the critical list of materials. Retail lum- 
ber and building material dealers are making 
every effort to provide adequate supplies.” 





Would Limit Metal Supply 
But Not Home Value 


Detroit, Micu., Nov. 10.—An_ earnest 
plea that if at all possible the Federal Gov- 
ernment make the small allocation of a very 
few metals that would be sufficient to main- 
tain civilian home building during the 
Defense period, as a skeletonized operation, 
even though in greatly diminished volume, 
was made at the annual convention of the 
National Association of Real Estate Boards 
here Nov. 6 by operative home builders of 
the country in a special session called to 
consider the crisis for home building occa- 
sioned by Defense need of critical materials. 
Hugh Potter, Houston, Tex., former presi- 
dent of the association, and a member of 
FHA’s advisory committee for the home 
building industry, voiced the plea for the 
whole home building industry. The Home 
Builders Institute of America and the Na- 
tional Association of Real Estate Boards 
hold that the $6,000 limitation put on 
Defense houses that get priority aid is an 
artificial and harmful one, Mr. Potter said. 
The amount of Defense metals used would 
be the better guide in priorities. “Such a 
limit in dollar value is not being used in 
other industries using Defense metals, such 
as the automotive business,” he pointed out. 


FHA Valuations Cannot Be Based on 
Temporary Cost Increases 


Leading a roundtable on FHA’s position 
with respect to increased home _ building 
costs, held by the Home Builders Institute 
of America, which is asking that these in- 
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creased costs be reflected more equitably 
than is at present the case in FHA’s valua- 
tions, Curt C. Mack, Washington, D. C., 
FHA’s director of underwriting, indicated 
that the primary question at issue is how 
long present increased costs may be expected 
to hold. “Temporary increases in costs,” he 
said, “can not be carried over into valua- 
tions which, in conjunction with other under- 
writing analyses, are made for the purposes 
of determining economic soundness and of 
patterning insurable long-term mortgage 
loans. Temporarily increased construction 
costs reflected in increased prices paid by 
the real estate market should be recognized 
as short-term increases in housing expense,” 
Mr. Mack held. For the buyer they consti- 
tute a premium he may be warranted in 
paying for occupancy during a temporary 
period of high construction costs. The 
roundtable was a feature of the annual con- 
vention of the National Association of Real 
Estate Boards. 





FUNDS FOR REMODELING 
MORE PLENTIFUL 


"A result of the increasingly liquid 
position of financial institutions, Resins 
of the limitations being placed on new 
home construction in all except Defense 
areas, will be a stimulus to loans for 
the repair and modernization of homes, 
which often do not require much use 
of the materials affected by priorities. 
In many cases the borrower can enlarge 
his old mortgage, obtaining the funds 
for the improvements from his present 
mortgage-holder, perhaps at the same 
time converting his mortgage to the 
modern type. Remodeling and repair, 
or the conversion of vacant space into 
habitable units, serve to arrest depre- 
ciation, enhance the value of the homes 
and make rental income possible for the 
owner." 


FEDERAL HOME LOAN BANK BOARD 





Lists 21 Types of Home 
Accessory Substitutes 


WasHIncTON, D. C., Nov. 10.—Use of 
substitutes for building materials on the 
critical list was urged by the Home Owners’ 
Loan Corporation in instructions issued to 
its reconditioning supervisors. Twenty-one 
types of substitutes which can be utilized in 
repair, modernization and remodeling were 
suggested by Donald H. McNeal, deputy 
general manager of the HOLC in charge of 
reconditioning, who asked for “ingenuity and 
resourcefulness in adding to the list.” “We 
realize, of course, that the use of critical 
materials can not be avoided at all times,” 
said Mr. McNeal, “but it is hoped that sub- 
stitutes can be widely utilized. Following 
are some of the substitutes suggested: 


Wood for gutters and downspouts, in 
lieu of metal 
Wood frame screens, for metal frames 
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Wood louver ventilators, in lieu of 
metal 

Wood sash, for metal sash 

Wood or composition shingles, for 
metal shingles 

Composition flashings, in lieu of metal 

Lead alloy, wood shingles or composi- 
tion roofing, in place of metal roofing 

Masonry piers or wood columns, in lieu 
of pipe columns 

Plain concrete walls of greater thick- 
ness or masonry walls, in lieu of rein- 
forced concrete 

Masonry or plain concrete piers or col- 
umns, in lieu of reinforced concrete 

Thicker concrete driveways, walks or 
floors, in lieu of wire mesh reinforced 
concrete 

Plain concrete footings of greater di- 
mensions, in lieu of reinforced concrete 

Soap stone or cast cement laundry trays, 
in lieu of enameled iron 

Vitreous ware plumbing fixtures, in 
lieu of enameled iron 

Glass door knobs and escutcheon plates, 
instead of metal 

Plastic or glass switch and _ outlet 
plates, in lieu of metal 

Wood or reinforced lintels, in lieu of 
steel lintels 

Wood cabinets, in place of metal 

Wood girders, in place of steel beams 

Wood hand rails, in place of pipe or 
other metal 

Wood fences, in lieu of metal 





Large Retailer Uses 
"Idea Book" 


Ralph J. Hines, president of the Edward 
Hines Lumber Co., Chicago, Ill., and presi- 
dent of Ponderosa Pine Woodwork, recently 
told how the Hines firm had made use of 
Open House, the “idea book” published by 
Ponderosa Pine Woodwork to promote the 
use of Ponderosa pine. 

The Hines company imprinted a large 
number of copies with its name and dis- 
tributed them. “Any lumber dealer, any- 
where in the country, could, and I believe 
should, do the same,” said Mr. Hines. 

Open House tells of the merits of Pon- 
derosa pine doors, windows and frames and 
how they can be treated to stand up under 
the worst climatic conditions. It emphasizes 
the economy of stock sizes of doors, windows 
and frames and gives instructions for the 
proper care of woodwork. Many helpful 
building and modernizing ideas are included, 
which makes the book interesting to con- 
sumers. 





Building Industry Receives 
Salute 


Not all saluting is being done by members 
of the Army, Navy and Marine Corps. The 
building industry is the present scene of 
much saluting as the Metal Lath Manufac- 
turers Association, 208 S. LaSalle St., Chi- 
cago, Ill., directs national attention to the 
contribution of lathers, plasterers and other 
workers to the nation’s defense program. 

“The past year has found the building 
industry occupying a responsible position in 
the vanguard of our country’s mobilization 
for preparedness,” states Arthur J. Tuscany, 
Commissioner of the Association. Mr. Tus- 
cany emphasized many construction achieve- 
ments including: increased working and liv- 
ing facilities for United States Army, Navy 
and Marine Corps; defense manufacturing 
plants; and housing projects for civilian 
defense workers. 
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Among Lumbermen’s Clubs 


Chicago Salesmen See Movie; 
Hear Several Talks 


At an Armistice Day meeting members of 
the Chicago Lumber Salesmen’s Group heard 
several speakers prominent in the lumber 
industry, and were treated to a showing of 
the film “Trees and Men.” Col. W. B. 


Greeley, secretary-manager of the West 
Coast Lumbermen’s Association addressed 


the group on general conditions of the indus- 
try in the Pacific Northwest, reviewed its 
activity during the recent period and antici- 
pated future developments. R. T. Titus 
spoke on the nature of the trade extension 
work of the West Coast Lumbermen’s Asso- 
ciation, explaining the work they had done 
and the work they intended for the future. 
Roderic Olzendam, Weyerhaeuser Timber 
Co., presented the motion picture, and gave 
an interesting talk to the assembled group. 

The Chicago Lumber Salesmen’s Group 
does not have regular meetings, but meets 
whenever a subject of sufficient interest 
merits the attention of the organization. 
Minor E. Botts is chairman and Raymond 
Yates is secretary. 





Baltimore Lumber Exchange 
Schedules Election 


BALTIMORE, Mp., Nov. 10.—The meeting 
of the managing committee of the Baltimore 
Lumber Exchange was held recently at the 
Merchant’s Club. One of the chief topics 
under consideration was to arrange for the 
annual session to take place on the evening 
of Dec. 1, when offcers are to be elected. 
In anticipation of that event a committee 
Was appointed to nominate a ticket. 





Cincinnati Club Protests 
° ee 
Housing Limit 

CINCINNATI, OnH10, Nov. 10—Members of 
the Cincinnati Lumbermen’s Club, at the 
monthly meeting in. Hotel Metropole, pro- 
tested the $6,000 Defense housing limit, and 
after long discussion the club voted unani- 
mously to petition congressmen and senators 
from this area to start action toward raising 
the limit a thousand dollars or more. Secre- 
tary Carl J. Edelmann was instructed to 
communicate the club’s sentiments to the 
solons in Washington, and members agreed 
to write individually in the same vein. 

President Amor S. Kapp led a round table 
discussion on “possibilities in the lumber 
business during the emergency.’ It was 
suggested by some that the outlook was not 
altogether cloudless, although the consensus 
seemed to be that things will straighten 
themselves out from a somewhat scrambled 
situation to one of more orderly procedure, 
particularly with reference to lumber and 
other requirements in building construction. 

The almost human side of elephants was 
strikingly shown in a motion picture called 
“Interior of India’; the big pachyderms, 
trailed by their babies, acted as tractors and 
log-rollers in the oriental camps. Members 
were also interested in witnessing the in- 
cantations of a Burmese priestess in a cave 





before a deadly cobra, which she seemed to 
be able to outsmart with amazing agility 
and grace. 

With new members present and a near- 
record attendance, the meeting was said by 
veterans to have been the most interesting 
held in a long time. 





California Hoo-Hoo Clubs 
Stage Meetings 


Ninety persons were in attendance at the 
regular dinner meeting of East Bay Hoo- 
Hoo Club No. 39, held at Hotel Leamington, 
Oakland, Calif., to hear a talk by Harry B. 
Smith, noted sports authority of the San 
Francisco Chronicle. At the Nov. 24 meet- 
ing of the club, N. J. L. (Nat) Pieper, 
special agent in charge of the San Francisco 
office of the Federal Bureau of Investiga- 
tion, will be the speaker. The club will hold 
its annual Christmas Party on the evening 
of Dec. 19. 

The Los Angeles Hoo-Hoo Club will hold 
its annual election of officers at the Novem- 
ber meeting. W. B. Wickersham, Pope & 
Talbot (Inc.); Roy Stanton, E. J. Stanton 
& Son (Inc.) ; Fred Golding, Anglo-Califor- 
nia Lumber Co. (Inc.), and Hervey Bowles, 
Long-Bell Lumber Co., were appointed to 
serve on the nominating committee. 

At a recent regular dinner meeting, Sac- 
ramento Hoo-Hoo Club No. 109, Sacramento, 
Calif., was entertained with a showing of 
a Redwood “talkie” picture. President W. 
Henry Gilbert presided. 





Wisconsin Secretary Returns 
from Trip 


MitwavukegE, Wis., Nov. 8—Don Mont- 
gomery, secretary of the Wisconsin Retail 
Lumbermen’s Association, and Hoo-Hoo’s 
Snark of the Universe, has returned to Mil- 
waukee with Mrs. Montgomery from a trip 
to Hot Springs, Ark., and Camp Livingston 
at Alexandria, La. ,While at the camp they 
were guests of Col. J. W. Sproesser, brother 
of Mrs. Montgomery. 





Boston Club Mails Letters to 
Stimulate Business 


30ston, MaAss., Novy. 10.—Thousands of 
letters were sent to contractors, banks, real- 
tors, lumber dealers and architects by the 
Lumber Trade Club of Boston to make clear 
the point that “There are plenty of building 
materials available, including building sup- 
plies—other than lumber—for the construc- 
tion of 10,000 homes in metropolitan Boston 
within the next six months,” and in a sep- 
arate communication to the dealers they are 
urged to make a special drive for this busi- 
ness. Six types of letters are being employed 
in an effort to dispel the idea that through 
priorities a definite ban had been placed upon 
the construction of homes. One type of 
letter goes to the press, another to the 
banks, others to the retail yards and their 
customers, to all allied trades, to lumber 
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association secretaries and to all manufac- 
turers’ associations. 

It is further explained in part, that “there 
is still plenty of money at favorable rates 
for home building and remodelling. People 
are earning more money. New people are 
coming into this Defense area. They need 
new homes. Many of the former luxuries 
are now not available. The stage is all set 
for the lumber distributor to go after this 
home building, remodelling and repair work. 
We must sell them the idea that the best 
way to invest their money is to put it into 
new homes and improvements.” 

This broadcast was prepared by a com- 
mittee composed of U. M. Carlton, chair- 
man, Norman Knipe and Granville Fuller. 
The executives of the club are Robert Kel- 
ley, president, and Thomas Downes, secre- 
tary. 





Trade Conditions Discussed by 
Lumber Sales Club 


BALTIMORE, Mp., Nov. 10.—The Baltimore 
and Washington Lumber Sales Club held its 
monthly meeting in the Continental Hotel in 
Washington. The members devoted them- 
selves largely to discussing trade conditions 
and the outlook for business. It seemed to 
be the consensus that the demand had under- 
gone some curtailment, and that the repre- 
sentatives of mills and those doing business 
on their own account were enabled to set a 
more deliberate pace. Consumption of lum- 
ber in the national capital was reported to 
be progressing in impressive volume, but a 
little more hesitancy about entering into com- 
mitments was noted. 





Canada Puts Ceiling on Birch 
and Maple Flooring 


Que., Nov. 10.—Maximum 
prices which may be charged by manufac- 
turers of birch and maple flooring have been 
established by Timber Controller A. S. 
Nicholson. The maximum prices established 
including sales tax, for flooring in carload 
lots, f. o. b. railway cars at the producing 
mill, are: 


MONTREAL, 


13/16 inch flooring—first grade, $80 for 
birch and $85 for maple; second, $76 and 
$80; third, $65 and $65. 





Thin flooring—(% by 1% to 2 inch) 
First grade, $71 for birch and $71 for 
maple; second, $66 and $66; third, $54 and 


$54. 

Thin flooring (% by 1% to 2 inch)— 
First grade, $76 and $82; second, $72 and 
$72; third, $59 and $59. 

Prime grade flooring of any kind will 
sell for $2 more than second grade. For 
34-inch face, the maximum price will be 
$10 more than for 24-inch face. 

The allowances for freight will be: 

For 13/6-inech floor; $3 extra where the 
actual freight rate does not exceed 17% 
cents a hundredweight, and $4 extra where 
the rate is between 17% and 25 cents; for 
38-inch flooring; one half the allowance 
for 13/16 inch; for %-inch flooring; two- 
thirds the allowance for 13-16 inch. Ac- 
tual freight charges will apply to all 
thicknesses in cases where actual freight 
rate exceeds 25 cents. 

For flooring in less than carload lots, 
maximum prices are those applicable on 
carlots, with the following additions: “For 
5,000 feet or more board measure, an addi- 
tional $3 a 1,000; for 2,000 feet up to 4,999 
feet, an additional $5; for less than 2,000 
feet, an additional $7.50. 
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Lumber-Jacks Ride to Job in Hydroplane 


Rainy Lake, Onrt., Nov. 12.—Believe it 
or not, woodsmen of J. A. Mathieu Limited, 
large white pine producer, are being flown 
by hydroplane from the headquarters here to 
logging camps 80 to 90 miles away. The 
trip takes approximately 45 minutes by air 


Hydroplane at dock in 

front of J. A. Mathieu 

Limited mills ready for 

take-off to a company 
camp. 


as contrasted to two to three days by the 
regular 160 mile land and water route. 

So far as is known, this is the first time in 
the history of the lumber business that an 
airplane has transported lumber-jacks into 
the woods to get out the Winter’s harvest of 
Northern white pine and Norway pine. 

Like other Northern producers, J. A. 
Mathieu Limited, does its logging primarily 
during Winter months, building up decks of 
logs along the river banks for the annual 
Spring drive to the mill. 


Since September the company has been 
organizing its 1941 woods crew. Some 500 
men have been transported to the various 
logging camps so far and about 1,200 men 
will be in the woods during the height of 
the logging season. As soon as men are 








hired, they report at the mill dock with their 
luggage and are flown to one of the com- 


pany’s camps. They are at work in the 
woods within a couple of hours after leavy- 
ing the dock. Three to five round trips are 
being made daily, each carrying eight loggers 
and their baggage. 

With few exceptions, the men are enthu- 
siastic over the opportunity to ride in the 
air. Few have shown hesitancy over this 
modern method of transportation, and pre- 
ferred to take the old slow route by rail, 
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boat and tote road. 

The hydroplane is also used to deliver 
fresh meat to the camps and other essentials 
in need of quick transport. 

According to J. A. Mathieu, head of the 
company, the harvest of logs has been quick- 
ened considerably through the introduction 
of the hydroplane short-cut to get the men 
to the jobs, and the plan has attracted wide 
attention. 

Products of J. A. Mathieu Limited at 
Rainy Lake, Ont., are sold in the United 
States by Rainy Lake Lumber Co., Limited, 
1304 Conway Bldg., Chicago, where Fred E. 
3ahr is in charge of sales. 

Company output during the current year 
has been increased some 10 to 15 percent to 
take care of the heavy demand from regular 
customers and Defense requirements. 





Hymeneal 


BROWN-OWENS— Miss Jean Owens, 
daughter of Dr. and Mrs. M. J. Owens, and 
James M. Brown, Jr., were married at St. 
James church, Kansas City, Mo., Oct. 25. 
Out of town guests at the wedding in- 
cluded Mr. and Mrs. J. M. Brown, Spokane, 
the yroom’s _ parents. Miss Margaret 
Brown, sister of the groom, was maid of 
honor, and Larry Brown, brother of the 
groom, was best man, and ushers included 
E. C. Wert, Spokane, a cousin of the 
groom, and Dr. Graham Owens, brother of 
the bride. The young couple started on 
a honeymoon by automobile, which will 
take them to the southwest and California 
en route to Sandpoint, Idaho, their future 
home. The bridegroom is president of the 
Pack River Lumber Co. 






















Don’t Pass This Up, Fellows— 


Kay Dee is a lady—it just isn’t proper to doubt her 
word, when she says: ‘My thermometer is a gift 
which you will surely appreciate.” It is mounted on 


rn a 12-inch specimen of Dierks Golden Blonde Pine 


+ Flooring... Everybody who comes to your office will 
X see this attractive article which accurately records 
N temperature and at the same time helps to sell 


* 


~ Dierks Flooring. 

‘S. It is worth 50¢—but is offered FREE to 
. retail lumber dealers, while the supply 
lasts. Use coupon and enclose a dime 

to help pay postage and packing. 


i PaFREE’... 


Name 


BIG 50¢ THERMOMETER 


Dierks Lumber & Coal Company, Dept. AL-9 

Dierks Building, Kansas City, Missouri 

Okay, Kay—I enclose 10c for packing and mailing. Send 
thermometer. 


Address 





Town 


State 
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Newsy Notes of Persons and Places 


and OFFICE 








V. W. Dawson, of the A. L. Sheppard 
Lumber Co., of Richmond, Va., was among 
the visitors in Baltimore during the last two 
weeks. 


D. R. Meredith, of the D. R. Meredith 
Lumber (Inc.), of New York, stopped over 
in Baltimore November 10, and _ called, 
among others, on Arthur V. Charshee. 


J. M. Brown, Spokane, ‘Wash., lumberman, 
has just been named a director of the 
Washington Trust Co., a leading Spokane 
bank. 


The United States Plywood Corp. has 
moved its San Francisco, Calif., headquar- 
ters to 2727 Army street, occupying enlarged 
quarters. 

Seth L. Butler, northern California repre- 
sentative of Dant & Russell (Inc.), Portland, 
Ore., has moved his office to rooms 600-601, 
Marine Building, 214 Front Street, San 
Francisco, Calif. 

W. R. Morris, eastern sales manager, 
Union Lumber Co., recently returned to New 
York after a visit at the San Francisco 
headquarters of the company and the mill 
at Fort Bragg, Calif. 


The Lumber Division of Pope & Talbot 
(Inc.), and the McCormick Steamship Co. 
announce the removal of the Los Angeles, 
Calif., offices to Suite 532, Petroleum Build- 
ing from 601 West Fifth Street. 

Roderic Olzendam of Tacoma, Wash., di- 
rector of public relations for the Weyerhaeu- 
ser Timber Co., spoke at the annual “Hus- 
band’s Night” program of the Longview 
(Wash.), Woman's Club Oct. 30, his topic 
dealing chiefly with Americanism. 


Recent visitors to the Buffalo, N. Y., 
lumber trade include L. W. Rick, Pitts- 
burgh representative of the Weyerhaeuser 
Sales Co.; D. W. Gossard, White River 
Lumber Co., Enumclaw, Wash., and Daniel 
Earing, of Gillies Bros., Braeside, Ont. 


C. O. Magruder of Los Angeles and 
Frank Rowley of Laguna Beach, Calif., tied 
for first place in the golf match for the 
California Door Co.’s trophy at the recent 
Southern California sash and door whole- 
salers’ tournament. In the subsequent play- 
ff, Rowley emerged as the winner. 


Gorman Steamship Co. was recently incor- 
porated as a California corporation. It has 
operated many years as a Nevada company, 
and operates the steam lumber schooners 
Saisy Gadsby and Port Orford in the coast- 
wise trade. George W. Gorman, Gorman 
Lumber Co., Oakland, Calif., heads the di- 
rectors of the new California steamship firm. 


Recent visitors in Boston offices included 
C. J. Culter, president of Hammond Cedar 
Co. (Ltd.) of Hammond, British Columbia, 
who left for the West after a two day con- 
ference with Ralph J. Evans, Eastern sales 
representative for the company; also James 
Walsh of Buffalo, N. Y., veteran Eastern 
agent for Chicago Mill & Lumber Co., who 
with Mrs. Walsh made the trip by auto. 


Anson C. Piper, 23, son of Luther Piper 
of Perry-Whitney Lumber Co., Boston, 
Mass., has been honored with an appoint- 
ment by the State department at Washing- 
ton as a “good neighbor” exchange student 
to serve in Santo Domingo as a teacher of 
French and Spanish. He graduated from 
Williams College with the class of 1940, and 
has since served on the teaching staff at the 
University of Wisconsin. 

Arthur M. Stephens, of Louisville, Ky., 
formerly traffic manager for the Standard 
Oil Co. of Kentucky, has been named by the 
Board of Investigation and Research at 
Washington, D. C., to direct its researches 
into the economy and fitness of carriers by 
rail, motor and water. Mr. Stephens, who 
was also connected with the Louisville & 
Nashville Railroad and the Southern Rail- 
way for many years, left for Washington 
to assume his new post. 


It has been announced that lumbermen of 
greater Boston, retail and wholesale, have 
gone “over the top” by exceeding their quota 
in contributions to the Salvation Army’s 
maintenance fund drive for $200,000. The 
lumber committee for the drive included 
Harry A. Bradford, John A. Nolan, H. 
Wentworth Shepard and Vernon M. Hawk- 
ins. The final report of the committee 
showed contributions 143.5 per cent over 
quota. 


Timothy W. Dempsey, member of a prom- 
inent Tacoma, Wash., lumber family, has 
completed the basic United States Army Air 
Corps flying course at Moffett Field, Cal., 
and commenced the final ten weeks course, 
completion of which leads to a commission 
in the Army Air Corps. Dempsey, the son 
of Mr. and Mrs. Neal Dempsey, had 35 
hours of civilian pilot training before joining 
the aviation cadets last June. He is a gradu- 
ate of St. Mary's College in California. 
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Officers Elected by Saw 
Company 


FircHpurG, Mass., Nov. 12.—The Sim- 
onds Saw and Steel Company’s Board of Di- 
rectors has elected Daniel Simonds president 
and chairman of the Board, and Gifford K. 





DANIEL SIMONDS, (. K. SEIMONDS, JR.., 
President, General Manager 

soard Chairman 
Simonds, Jr., general manager of the com- 
pany, to fill the vacancies in these two ot- 
tices caused by the death on Sept. 2 of Alvan 
T. Simonds. By this election the active 
management of the Simonds company, which 
was established in 1832, now passes to the 
fourth generation of the Simonds family. 

The corporation operates the new con- 
trolled conditions factory at Fitchburg, a 
large factory for Canada at Montreal, Que., 
and an electric steel mill at Lockport, N. Y.., 
as well as sales branches throughout the 
United States and Canada. 





Retail Yard Changes 


Overton, TeEx.—W. C. Powell Lumber 
Co., of Overton, has announced the appoint- 
ment of Herbert Brook as assistant manager 
of its yard. according to W. C. Powell. Mr. 








This 140’-span timber truss pedestrian bridge was assembled on the roadway before being moved 


into place across the San Lorenzo river at Santa Cruz, Calif. 


The builders, Summerbell Roof Structures at Oakland, Calif., believe this method of construction 
to be more economical and satisfactory than building a bridge of this type from scaffolding. 

The bridge employs "TECO" timber connectors and "Wolmanized" pressure treated lumber. It is 
designed to carry a live load of 80 Ibs. per square foot and has an 8-foot walk. Height at center is 
approximately 20 feet. 

Eighteen thousand board feet of select structural Douglas fir S4S was used. The lumber was fabri- 
cated before being treated at the Weed, Calif., plant of the American Lumber & Treating Co. 
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Brook was formerly with a lumber company 


at Healdton, Okla. 


BELGRADE, Nespr.—Herb Hurd has_ been 
named manager of the Belgrade Lumber Co. 
here. 

BeErTHOUD, CoLto.—Melvin Meier has be- 
come manager of the Fred Harsch Lumber 
Co. here to replace Ferrin Harsch, who has 
joined the United States Army Air Corps. 

Tirron, Kans.—Max Paulsen is the new 
manager of the Tipton Lumber Co. He 
comes to Tipton from Osborne, Kans. 





Expert Celebrates Thirtieth 
Year with Laboratory 


Mapison, Wis., Nov. 7—Arthur Koehler, 
wood expert with the Forest Products 
Laboratory here, observed his thirtieth anni- 
versary with the laboratory Oct. 30. He ob- 
served his anniversary working on experi- 
ments with substitutes for cork, which might 
be derived from native woods, for Defense. 
He pointed out that while the United States 
is still getting an ample supply of cork from 
Spain and Portugal for life preservers, floats, 
and other Defense purposes, there was no 
definite assurance that this supply would con- 
tinue to be available in the future. 





Appoints New Sales Manager 


STERLING, ILL., Nov. 10.—F. C. Hickman 
became sales manager of Frantz Manufac- 
turing Co., located here Nov. 1. He was 
appointed at a recent special meeting of 
officers and employees. 

Of the promotion F. T. Wyne, president of 
the company said, “This is a well earned 
promotion. Mr. Hickman has been in the 
service of the company for some 22 years, 
most of which were spent in the sales end 
of the business.” 

The president paid further tribute to Mr. 
Hickman, labeling him as a “bear” for work 
who could always be depended upon to do 
a fine job on any assignment. 





Denver Dealers Fined in 
+ 
Anti-Monopoly Suit 

DENVER, CoLo., Nov. 10.—Pleading nolo 
contendere to Government charges of con- 
spiracy to fix and maintain prices of retail 
lumber and allied products in the Denver 
trade area, 28 lumber merchants and indi- 
viduals were fined a total of $5,300 during 
the past week by U. S. District Judge J. 
Foster Symes here. All of the defendants 
who drew fines, and 13 others who were 
freed of the charge on Government motion, 
had been named in the indictment of W. C. 
Bell Services (Inc.) of Seattle. 

Entry of the consent decree and assess- 
ment of the fines closed the first phase of 
the Government’s lumber case. Other indict- 
ments against the National Retail Lumber 
Dealers’ Association, the Mountain States 
Lumber Dealers’ Association and the Ideal 
Cement Co. involving 189 other defendants, 
are awaiting final settlement. 

The past week’s fines brought the total 
amount collected in the lumber cases to 
$76,570. Those defendants fined during the 
past week included: 

Hallack & Howard Lumber Co., $500: 
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East Denver Lumber Co., $200; Oregon 
Lumber Co., $200; Denver Lumber Co., 
$350; W. B. Barr Lumber Co., $200; Chapin 
Lumber Co., $59; Pacific Lumber Co., $250; 
Sterling Lumber & Investment Co., $150; 
North Denver Lumber Co., $150; Aurora 
Lumber Co., $150; Newt Olson Lumber Co., 
$250; R. E. Spencer Lumber Co., $200; 
Stark Lumber Co., $200; Beach Lumber 
Co., $250; Ames Lumber Co., $150; Wise & 
Ferguson Lumber Co., $150; Littleton 
Lumber Co., $200; American Lumber Co., 
$150; Carney Lumber Co., $200; Bert Col- 
dren, $250; I. F. Downer, $250; F. Charles 
Metz, $100; Charles O. tingsted, $100; 
Charles F. Hansen, $100; W. B. Barr, $100; 
Cc. W. Richardson, $100, and C. B. Nelson, 
$100. 
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Trailer Company Offers Free 
Posters to Aid Industry 


Emphasizing the nation’s highways as its 
“Main Line of Defense,” posters and hand- 
bills recently issued by the Fruehauf Trailer 
Co., Detroit, Mich., are designed to be good 
will boosters for the truck transport indus- 
try. Copies are offered free of charge to 
those who will post and distribute them. 
The value of continued institutional adver- 
tising effort, even though present sales vol- 
ume is high, is stressed in a letter which 
accompanies sample copies of the posters. 
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AUTOMATIC DIAMOND 
POINT DRIVER 


Speed up your glazing of sash and frames and 
mirrors. Use only one hand. Automatically drives 
DIAMOND POINTS at machine-gun speed into 
hardest wood. 100° efficient from any angle. 
Points can’t drop out. Holds a clip of 100 Dia- 
a 


Diamond Points are made in 3?/s” and in '/2” 
lengths. 100 to the stick. Will not corrode. Will 
not bend. 


LANDON P. SMITH, inc. 
IRVINGTON, N. J. 


GLASS CUTTERS + GLAZIERS POINTS + GLASS PLIERS 
PUTTY KNIVES « WOOD SCRAPERS + PAINT CONDITIONERS 
FLOOR SANDING MACHINES + ELECTRIC FENCERS 





Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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|THE LUMBERMAN POET 








I sing a 
Michigan, my Michigan. 

Thy mines unmask a hidden store: 

But richer thy historic lore, 

ereat the love thy builders bore 

Michigan, my Michigan. 


More 


A song to thee, fair State of mine, 
Michigan, my Michigan. 

But greater song than this is thine, 

Michigan. 

The thunder of the inland sea. 

The whisper of the towering tree, 

Unite in one grand symphony 
Michigan, my Michigan. 


Michigan, my 


| sing a State of all the best- 
Michigan, my Michigan. 


State with riches 


blessed 


MICHIGAN, MY MICHIGAN 
From Issue of March 3, 1906 


How fair the blossoms of thy lakes, 


Michigan, my Michigan. 


What melody each river makes, 


Michigan, my Michigan. 
As to thy lakes thy rivers tend 


Thy exiled ones still to thee send 


Devotion that shall never end— 
Michigan, my Michigan. 


Rich in the 


wealth 


that makes a State. 


Michigan, my Michigan. 


Great in the things that make men great, 


Michigan, my Michigan. 


Eager the voice that sounds thy claim; 


Upon the golden roll of Fame 


Willing the hand that writes the name 


Michigan, my Michigan. 
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Builders’ Commercial Agency 


ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 
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GILBERT NELSON & CO. 


Public Accountants 
332 S. MICHIGAN AVENUE 





CHICAGO 


TELEPHONE HARRISON 0366 | 











FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 








50 YEARS AGO 


From the AMERICAN LUMBERMAN 








Hon. S. N. Kimball, pres- 
ident of the Kimball Co., 
of Apalachicola, Fla., 
called to see THE TIM- 
BERMAN. The accompany- 


ing portrait represents Mr. 
Kimball at 60 years of age, 


although young in spirit 
and as active and ener- 
getic as many another man 
at 40. 


The Southern Lumber 
Manufacturers’ Associ- 
ation, having adopted its 
gauge, it is thought there 
will be a general with- 
drawal of members from 








west of the river. At least 
the millmen of Beaumont, 
according to the Beaumont 
Journal, have sent in their 
resignations. They were 
perfectly satisfied to adopt 
the compromise proposed 
at St. Louis for two gauges 
-one to be known as the 
eastern and the other as 
the western gauge—as this 
resolution would not cause 
them or any one else un- 
necessary loss by making 
the change. ‘As it is,” 
says the Beaumont Jour- 
nal, “it will cost the Texas 
mills at least $20,000 to 
make the change required 
on account of the heavy 
stocks of dressed lumber 
on hand, and as it is main- 
tained that the old gauge 
is better than the new, 
there is no incentive for 
the mills of this district to 
conform to the new gauge.” 


* Bd tk 


The handsome portrait 
of S. N. Kimball, of Apa- 
lachicola, Fla., which ap- 
peared in last week’s issue 
of THE TIMBERMAN, was 
commended by many as an 
exquisite piece of work- 
manship, but our special 
artist says it misrepre- 
sents Mr. Kimball, inas- 
much as that gentleman 
might appear to be a giant 
from the proportion of the 
head and shoulders shown 
in the half-tint portrait, 
hence while Mr. Kimball 





was chatting agreeably in 


our sanctum, the artist 
sketched him in another 
form, as is shown here- 
with, giving the impres- 
sion, which is_ entirely 
correct, that Mr. Kimball 


is largely composed _ of 
brains, and that his body 
is short and small com- 
pared with his massive 
head. The sketch is there- 
fore given in order to cor- 
rect any impression, which 





may be look- 


formed by 
ing at his head and shoul- 


ders in the fine portrait 
already printed, that he is 
tall and very large. 
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BILL OF MATERIAL 


15 yards conerete 

28 ft.. flue lining 

825 comaten brick 

{ clean out door 

| thimble 

1050 common blocks 8” 

100 4” slabs 

mortar for above 

2 pes. 2x8—i6-0 plates 

6 pes. 2x8—14-0 plates 

2 pes. 2x8—i2-0 plates 

4 pes, 2x8—16-0 joists 

6 pes. 2x8—I4-0 joists 

40 pes. 2x8—1i2-0 joists 

2 pes, 2x8—1i4-0 headers 

| pe. 2x8—12-0 headers 

{ pe. 2x8—16-0 headers 

176 pes. cut bridging 

864 ft. 1x6 No. 2 D&M 

40 pes. 2x4—16-0 plates 

240 pes. 2x4—8-0 studs 

10 pes. 2x6—8-0 studs 

36 pes. 2x8—i2-0 ceil. joists 
10 pes. 2x8—14-0 ceil. joists 
36 pes. 2x4—10-0 gable studs 
4 pes. 2x8—16-0 rafters 

46 pes. 2x6—i6-0 rafters 

2 pes. 2x8—10-0 rafters 

6 pes. 2x6—10-0 rafters 

2 pes. 1x8—14-0 No, 2 ridge 
1200 ft. 1x6 Ne. 2 $48 roof sheathing 
1500 ft. wall sheathing 

if squares roofing 

400 ft. ix6 No. 2 attic floor 
2 rolls siaters felt 


4 rolls black waterproof paper 
{ roll 65 tb. reefing valleys 
1500 ft. %4x8 hevel siding 

6 pes. 4-0x8-0 4%” 3 ply 

600 ft. %xi%2 hardwood flooring 
16 pes. 2x4 14-0 studs (Coal Bin) 
220 ft. ix6 No. 2 D&M (coal bin) 
2400 ft. plaster base (walls) 
720 ft. plaster base (ceilings) 
345 yards plaster 

i metal arch 

metal corner beads and angles 
60 lin, ft. 1x8 clear finish 

90 lin. ft. 1%4x6 clear finish 

100 lin. ft. 3” cornice mold 

500 Ibs. nails 

2 plank deor frames 

! basement stair & platform 

{ grade stair 

| attic stair 

| coal chute 

6 cellar sash units 

1 OS Dr Fr 3-0x6-8 1% 

1 OS Dr Fr 2-8x6-8 1% 

i twin wd. fr. 26x20 2 It. 

7 single wd. fr. 26x24 2 It. 

1 single wd. fr. 26x20 2 It. 

1 single wd. fr. 26x14 2 it. 


2 single wd. fr. 24X20 2 It. 


i sh. fr. 20x16 1 it, 
7 wds. 26x24 2 It. top 3 It. 


3 wds, 26x20 2 It, top 3 It. 
2 wads. 24x20 2 it. top 3 It. 


Complete Blueprints, Specifications and List 







































1 wds. 26x14 2 It, top 3 tit. 

1 sash 20x16 | it div 3 It. 
| front door 3-0x6-8 1% detail 
! rear door 2-8x6-8 13% 3x! It. 
2 deers 2-8x6-8 1% 5x No, 2 
5 doors 2-6x6-8 1% panel 

2 doors 2-4x6-8 1% panel 

7 inside jambs & stops 

16 sides door trim 

it sides window trim 

210 lin. ft. 54%” hase 

225 lin. ft. shoe 

160 lin, ft. pieture mold 

16 lin. f. heok strip 

6 lin. ft, closet pole 

4 lin. ft txt2 shelving 

| pipe panel 

2 thresholds 

{ medicine case 
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| set kitehen cases 
t linen case 

| wardrobe case 

1 pediment beard 
2 hood ‘brackets 
264 Ibs. sash weights 
3 hanks sash cord 
13 sash locks 

13. sash lifts 

3 pair 4x4 butts 

9 pair 342x3//2 butts 
2 outside locks 

8 inside locks 

15 pair cabinet hinges 
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LWING ROOM 
19-10" x 13'-0"" 


BILL OF MATERIAL 


CONCRETE AND BRICKWORK: 


15 eu. yds. conerete 
610 face bricks 

5 sacks prepared mortar 
% yd. washed sand 


110 lin, ft. termite shield 


"4 false flue as per plan 


2 Sxi0 foundation grills 
18 Yxi2 foundation bolts 


LUMBER AND MILLWORK: 
138 fin, ft. 2x8 Ne. 1 plates 
108 fim, ft. 2x10 Wo, 1 headers 
24 pes. 2x10-14 Mo, 1 joists 
24 gos. 2x10-12 No. 1 joists 


820 BM No. 2 com. sub floor 


400 lin, ft. ix3 No. 2 bridging 
730 lin. ft. 2x4 Ne. | pilates 
280 pes. 2x4-8 No. | studs 

20 pes. 2x4-10 No. | gable studs 
24 pes. 2x6-14 Ne. {| C joists 

24 pes. 2x6-12 No. | C joists 

50 pes. 2x6-16 No. | rafters 

3t Vin, ft. ix6 Rg. fencing ridge board 
1467 BM 1x6 No. 2 sheathing 
1200 BM ix6 No, 2 sheathing 
12 sqs. 15 tb. felt roof 

10 sqs. roofing 

12 tin. ft. valley 

1450 BM 1x6 beveled siding 


420 pes, 6” metal corners 

130 lin, ft. tx4 Cl. cornice 

76 lin. ft. 244” er. mold 

66 Hin. ft. 1x6 Cl. cornice 

66 tin. ft. ix4 Cl. cornice 

66 lin. ft. 2% bed mold 

32 BM %”" ceiling 

1 sawed arch facier board 

5 pes. 2x6-12 framing stoop 

24 BM Cl. cornics for stoop. 

12 sqs. waterproof paper 

3015 sq. ft. wall and ceiling to finish 
150 lin. ft. metal corner guard 

500 lin, ft. 4” expanded metal angle lath 
960 BM flooring 

3 500’ building paper 

250 lin. ft. 34x3% base 

250 lin. ft. base shoe 

250 lin. ft. base cap mold 

{ kitehen cabinet complete 

1 linen cabinet complete 

1 med. cabinet complete 

24 lin, ft closet hook strips 

4 pes. ixi2-12 No, 2 closet shelves 
12 din, ft. eloset pole 


| 2 thresholds 
400 Ibs, mixed nails “ 


Finish hardware allowance $........., 
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70 fin. ft. pieture mold 

70 lin, ft. 3Ye” cove for ceiling cornice 
i frt. ent. fr. 3-Ox6-8 with side Its. 1% 
1 frt. dr, 3-0x6-8 1% 12-1t GI. pl. 
i pr. side its. 10’x4-4 1% GI, pl. 
1 plank dr. fr. 2-8x6-8 1% 

1 os dr. 2-8x6-8 1% 1 tt. Gh pl 
2 waw. frs. 36x26 1% 2 It. 

2 wdw. frs, 30x26 1% 2. It. 

2 wdw, frs. 24x16 1% 2 It. 

1 wdw. fr. 20x16 1% 2 It. 

1 wdw. fr. 24x26 1% 2 It. 

2 wdws. 36x26 1% 16 It. GI. pl. 

2 wdws. 30x26 1% 12 It, GI. pl. 

2 wdws, 24x16 1% 12 It GI. pl. 
1 wdw, 26x16 1% 12 It. Gl. pl. 

i wdw. 24x26 1% 12 It. Gl. pl. 
150 lin. ft. sash cord 

188 tbs. sash weights 

3 1.8. doors 2-8x6-8 1% 

2 1.8, doors 2-0x6-8 1% 

1 1.8, door 2-4x6-8 1% 

1 1,8. door 2-6x6-8 1% © 
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[THE BUSINESS RECORD| 





Business Changes 


CALIFORNIA. Castro Valley (P. O. at Hay- 
ward)—Castro Valley Lumber Co. succeeded by 
Ellsworth & Wilson. , 

Culver City—West Adams Lumber Co, stuc- 
ceeded by Middleton Lumber Co, 

ILLINOIS. Cairo and Chicago—Starks-Whyte 
Mill & Lumber Co. succeeded by Whyte-Coleman 
Mill & Lumber Co. Chicago address is 176 West 
Adams Street. 

INDIANA. Akron—Akron Lumber Co. suc- 
ceeded by A. R. Fansler Lumber & Coal Co. 

IOWA. Silver City—Greenwood Lumber Co, 
purchased by H. L. Gearhart. 

KANSAS. Troy—J. L. Hagan Lumber Co. 
succeeded by Burgner-Bowman-Matthews Lum- 
ber Co. 

NORTH CAROLINA. Belhaven — Spaulding 
& Sons Lumber Co. (Inc.), plant, lumber and 
standing timber purchased by J. W. Wells Lum- 
ber Co. of Montgomery, Ala. 

OREGON. Creswell—Creswell Mill Co. suc- 
ceeded by Creswell Lumber Co. ’ 

Salem—Capitol Lumber Co., Inc. sold retail 
yard to Bressler & Colgan Lumber Co. 

PENNSYLVANIA. Mt. Pleasant—Mt. Pleas- 
ant Lumber & Supply Co. purchased by J. H. 
Cook Lumber Co.; at present both yards are 
being operated by the J. H. Cook Lumber Co. 

SOUTH DAKOTA. Tyndall—T. V. Ptah 
Lumber Co. succeeded by Ptak Bros. 

TENNESSEE. Crossville—C. G. Black Lum- 
ber Co. succeeded by H. L. Beyer. 

WASHINGTON. Blaine—Olsen-Miller Red 
Cedar Mills Co. incorporated as Whatcom Cedar 
Mills Co., Ine. 

Puyallup—Chinook Manufacturing Co. suc- 
ceeded by Howard & Geiger. 

Sedro Woolley—Ringer-Vincent Lumber Co. 
succeeded by City Fuel & Lumber Co. 


Incorporations 


FLORIDA. Mayo—Mayo Lumber Co., Inc.; 
directors: J. R. Medlock, Gladys Medlock and 
A. M. Parker. 

MICHIGAN. Detroit—Dwight Lumber Co., 
1716 Dime Building. 

NORTH CAROLINA. Beaufort—J. W. Wells 
Lumber Co. of North Carolina, Inc.; to manu- 
facture lumber and lumber products, and all 
articles consisting of, or partly consisting of, 
wood and all products thereof. Incorporators 
are J. W. Wells, Mrs. Ruth A. Wells of Mont- 
gomery, Ala.; J. P. Jamieson, Whiteville, N. C., 
and William A. Gooch, Hazelhurst, Ga. 

Oakboro—Oakboro Planing Mill Co.; to engage 
in a general lumber manufacturing business 
here. 

OHIO, Youngstown—Valley Lumber and Sup- 
ply Co. 


New Ventures 


CALIFORNIA. El Monte—Yale Lumber & 
Materials Co. has been established here by 
F. Norwood Yale. 

ILLINOIS. Decatur—Canfield-Lucas Lumber 
Co, will_open for. business about Jan. 1, 1942, 
at 1629 Riverview. 

MICHIGAN. Detroit—Lancaster Lumber Co. 
has opened a branch yard at 7101 East Eight- 
Mile Road. 

NEW YORK. Mount Morris—Wyoming Val- 
ley Lumber & Supply Co., Inc., is now operating 
a new lumber business here. 

OKLAHOMA. Wetumka—wW. R. 
opening a lumber yard here. 

TEXAS. Hamilton—A. G. Thompson Lum- 
ber Co. has been established here. 





Barnes is 


Casualties 


CALIFORNIA. Orange—Barr Lumber Co. 
plant and equipment destroyed by fire, with 
loss estimated at $15,000. 

ILLINOIS. Hillsboro—Dorsey Lumber Co. 
yards and office destroyed by fire, with loss 
estimated at $25,000, partly covered by insur- 
ance. A temporary office has been opened and 
orders are being filled. 

MAINE. Dover-Foxcroft—Stanley E. Merrill 
& Co. saw and finish mill was destroyed by 
fire, with loss of $25,000. 

Princeton—Alfred M. Nason planing mill and 
sash mill destroyed by fire, with loss unofficially 
estimated at $50,000, partially covered by in- 
surance, Garages, drying house, office, store- 
houses and several piles of lumber were saved. 
Will rebuild. 

NEVADA. Yerington—Citizens Lumber, Coal 
& Supply Co. suffered loss by fire, estimated 
between $40,000 and $50,000, partially covered 
by insurance. 

NEW JERSEY. Perth Amboy—J. E. Hurley 
Lumber Co. yard destroyed by fire. 





OHIO. Columbus—-H. H. Giesy & Bros. Lum- 
her Co., 780 West Gay Street, had an estimated 
3,000,000 board feet of lumber destroyed by fire, 
with loss estimated between $125,000 and $150,- 
000, mostly covered by insurance. Five of the 
company’s twelve warehouses were destroyed. 

TENNESSEE. Nashville—A. L. Goldberg & 
Son Lumber Co. destroyed by fire. 

VIRGINIA. Dutton—Thomas M. Brooks’ saw- 
mill destroyed by fire, with loss estimated at 
$15,000, Plan to rebuild, 


New Mills and Equipment 


ARKANSAS. Edgemont—W. V. Halbrook has 
built a sawmill and planing mill here. 

Hope—J. W. Anthony and son, Graydon An- 
thony, have started construction of a sawmill 
and planing mill near here. 

Scranton—George ©. Baily Lumber Co. has 
opened a sawmill here. 

CALIFORNIA. Willits—Sage Land & Im- 
provement Co. will build a modern sawmill 
here. 

MICHIGAN. Newberry—Chesbrough Lumber 
Co. has begun erection of a planing mill near 
its sawmill. 

MISSISSIPPI. Natchez—Allen Cooperage Co. 
of Jackson, Miss., has completed negotiations for 
the erection of a stave mill here, which will 
operate under the name of The Natchez Stave 
Co. 

NORTH CAROLINA. Norwood—Norwood 
Veneer Co., a new firm, is erecting a plant here 
to manufacture cross banding and thin veneer 
for the furniture trade. 

WASHINGTON. Olympia—Washington Ve- 
neer Co. is installing a new hot plate press unit 
as part of an extensive expansion program. The 
firm will switch from cold press glue processes 
to the hot plate process in its plywood manu- 
facture within the next two months. 

Tacoma—The Fairhurst Lumber Co., with 
headquarters here, has announced that it is ex- 
panding its operations and opening 25 new mills 
in Douglas and Coos counties in Oregon. The 
company is also reported to have purchased the 
planing mill and loading docks of the Weeks 
Co. at Dillard, Ore. 

CANADA, BRITISH COLUMBIA. Wardner— 
The Crow's Nest Pass Lumber Co. is establish- 
ing a sawmill and logging camp at the east end 
of St. Mary’s Lake, about ten miles from Marys- 
ville, B. Cc. 





Four Day Builders School at 
U. of Minnesota 


Minnesota builders, architects and en- 
gineers will go “back to school” to study 
latest methods and developments in the 
building materials and air conditioning fields 
during a four-day course conducted at the 
University of Minnesota, Dec. 1 to 4. Spon- 
sor of the event, first of its kind in the 
state, is the University’s Institute of Tech- 
nology. 

The first three days will be devoted to 
discussion of building trends, priorities, 
modern materials, insulation, panel heating 
masonry materials, prefabrication of houses 
and units. Final day of the institute will 
consist of a six-hour seminar on condensation 
and air conditioning. 

Discussion leaders include Prof. R. S. 
Vaile, University of Minnesota economist; 
Samuel Lewis, heating and ventilating au- 
thority; H. J. Miller of the Minnesota Re- 
sources Planning Board; Prof. F. B. Rowley, 
director of the University department of 
mechanical engineering; J. Fullman, author- 
ity on panel heating; H. C. Timberlake, of 
the Minneapolis OPM office, and Profs. John 
Buchta and J. C. Hughes, University faculty 
members who will discuss sound control and 
masonry mortars, respectively. 

In charge of curriculum for the course is 
A. Stanley Bull, chief sales engineer, Insulite 
division of Minnesota & Ontario Paper Co. 


CHAPMAN & DEWEY 
LUMBER CO. 


* MEMPHIS, TENN. * 


Manufacturers of “C & D” Brand 


OAK FLOORING and 
HARDWOOD LUMBER 


FROM FAMOUS ST. FRANCIS BASIN 
Wire for quotations 
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All quality sash, glazed for permanency 
with ARM-GLAZE, carry the above name. 
Make sure it appears on the sash you buy. 


THE ARMSTRONG COMPANY 


Detroit Dallas Chicago 



















Sott Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS 


& I R FACTORY ° 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











WHITE PINE [2te— 


California White 
Also and ‘Seer Pine 
° Ced. id 
Fir Wallboar West Coast Products 


William Schuette Company 


New York 


Office—4i East 42d St. PITTSBURGH, PA. 
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What the Associations Are 
Planning and Doing 


Hardwood Wholesalers Announce 
Annual Meeting Date 


Announcement of the date for its annual 
meeting has been made by G. A. Vangsness, 
secretary, National Association of |lardwood 
Wholesalers, Chicago. The association will 
meet on Jan. 9 of the coming year in the 
Lincoln Club at the LaSalle Hotel in Chi- 
cago. 

Invitations have been issued to several 
speakers of national prominence, and when 
a choice has been made, announcement of 
the speakers and their topics will appear. 
As has been the custom in the past, this will 
be a one day meeting with an_ elaborate 
banquet and entertainment planned for the 
evening, 

Decision as to where and when the group 
would meet was determined at a_ recent 
luncheon meeting which is one of a series 
held regularly in Chicago. 





New England Lumbermen 
Have Fall Meeting 

Mancuester, N. H., Nov. 8—The cur- 
rent status of lumber production and distri- 
bution in New England, the economic effect 
of the new tax laws upon lumber produc- 
tion, and the wage and hour laws were quite 
thoroughly aired at the Fall meeting of the 
New England Lumbermen’s Association at 
the Hotel Carpenter Oct. 30. President W. 
D. Veazey of Laconia presided. The report 
of sawed lumber on hand at member mills— 
sold and unsold—coupled with a report by 
Frank S. Fuller, chief of the division of 
marketing of the Northeastern Timber Sal- 
vage Administration, as to progress made in 
liquidating the salvaged “hurricane” pine 
and hardwoods held by the Government, 
presented a clear picture of the relationship 
of supply to demand in this class of lumber. 

It was noted that Defense projects were 
absorbing a large percentage of the excess 
production that followed the ravages of the 
September 1938 hurricane. All lumber 
dressing facilities were being operated to 
capacity. Thirty-four of the larger member 
mills of the seventy-nine in operation re- 
port a total of 120,159,000 feet sawed of all 
grades and sizes, of which 73,793,000 feet 
were sold and 46,366,000 feet unsold. 

For the salvage administration, Mr. Ful- 
ler reported that all pulpwood had _ been 
sold and would be delivered before the new 
year; all but 4,000,000 feet of its 30,000,000 
feet of hardwoods had been sold and its 
contract of sale to Eastern Pine Sales Cor- 
poration called for the delivery of 425,000,- 
000 feet of pine boards and plank at the 
rate of 100,000,000 feet per year. The ad- 
ministration was keeping up with its end 
of this agreement, and the lumber was being 
moved to concentration yards for dressing 
as fast as the mills could handle it. 

Dr. D. S. Eppelsheimer, acting director 
of the engineering experiment station at the 
University of New Hampshire at Durham, 
explained research being made at Durham to 
obtain plastic articles, mostly from wood 


waste. He stated that more than 21. per- 
cent of the tree is now wasted and that the 
effort is to discover plastic materials and 
other outlets for this waste. 

lollowing luncheon the fair labor stand- 
ards act, as it affects the lumber industry, 
was discussed by Leo A. Gleason of Boston, 
New England regional director of the wage 
and hour division of the U. S. Department 
of Labor. A question and answer period, 
lasting nearly two hours, followed during 
which Mr. Gleason was aided by a group 
of assistants and an attorney in presenting 
the Government's attitude toward a_ long 
list of problems as presented by lumber 
operators from the floor. The annual meet- 
ing of the association will be held in Janu- 
ary. 





Eastern Ontario Retailers 
Review Year's Progress 

Orrawa, Ont., Nov. 10.—The Eastern 
Ontario Retail Lumber Dealers’ Association 
held its annual meeting at Ottawa on Nov. 
6 in the Chateau Laurier. Jan MacLachlan 
of Kingston presided. One of the chief items 
of interest was the election of officers, which 
resulted as follows: President, P. T. Davis, 
Ottawa; vice president, O. J. O'Byrne, Ot- 
tawa, and secretary-treasurer, Colin Clarke, 
Ottawa. Most of the morning session was 
devoted to discussion of recent orders of the 
Dominion Government regarding Price and 
Wage Control, ard the co-operation given 
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the Timber Control by members of the On- 
tario association. 

Following their luncheon, the dealers were 
addressed by K. M. Brown, of the Price 
Control Division of the Timber Control 
Board. W. J. LeClair, Ottawa, of the Cana- 
dian Lumbermen’s Association and its affili- 
ated lumber organizations, extended greet- 
ings to the dealers at the opening of the 
afternoon session. He reported the recent 
formation of the Spruce Bureau as one more 
affiliate of the Canadian Lumbermen’s As- 
sociation. This bureau would set up grading 
rules and police them in a manner similar 
to the rules of the White Pine Bureau. The 
Wholesale Lumber Dealers’ Association and 
the Quebec Province Wholesale Lumber 
Dealers’ Association had also signified their 
approval of the scheme of affiliation. The 
objective of the plan was the consolidation 
of the industry’s organizations into one 
organization which would represent it as a 
unit. 

E. D. Hutt, Toronto, in the course of an 
address said that the lumber industry was 
acting as a pathfinder to all other industries 
in Canada in the matter of Price Control. 

President lan MacLachlan then vacated 
the chair and the new president, P. T. Davis, 
took over. Mr. Davis spoke of the value 
of association work. At no time since the 
lumber industry started in Canada, he said, 
had it needed association work as badly as 
today. 

In the evening, a large number of dealers 
and others in the lumber and building mate- 
rial industries, assembled at a banquet to 
do honor to E. M. Barrett, formerly of Bar- 
rett Bros., Ottawa, who has retired from 
participation in the lumber business, but is 
maintaining other business interests. C. P. 
Mahoney, Ottawa, presented a handsome 
gold watch and chain to Mr. Barrett. 


Conference Considers Material Shortages 


Wasuineton, D. C., Nov. 7.—While the 
operations of the construction industry are 
being curtailed as the result of materials 
shortages brought about by Defense produc- 
tion, “pent-up demand” will have the effect 
of stimulating construction after the emer- 
gency. This was brought out by Donald M. 
Nelson, director of priorities and executive 
director of the Supply, Priorities and Alloca- 
tions Board, at the fifth annual Construction 
Industry Conference, held in Washington 
under the auspices of the Chamber of Com- 
merce of the United States. 

With the SPAB policy of curtailing con- 
struction now the major problem before the 
construction industry, questions concerning 
the industry’s position in the new Defense 
picture were brought to the conference by 
various segments of the industry. One of 
the most important meetings was the final 
session which took the form of a panel dis- 
cussion. The panel was opened with an 
address by Mr. Nelson, and included Sulli- 
van W. Jones, in charge of housing priori- 
ties; John H. Martin, director of training 
in the Priorities Division; John L. Haynes, 
in charge of the Construction Branch; 
Jerome H. Low, in charge of the Mainte- 
nance and Repair Section, Priorities Divi- 
sion, and Abram S. Hewitt, administrator 
of the copper conservation order. 

From the outset, Mr. Nelson emphasized 


that the SPAB construction policy is not a 
“stop-building order.” “The Defense admin- 
istration,’ Mr. Nelson said, “has no desire 
to sit here and devise systems and methods 
of causing trouble for the construction in- 
dustry or any other industry in the country. 
The trouble with the whole situation is that 
we have shortages and the public just does 
not believe we have them.” 

Sullivan Jones told the conference that it 
is important for buyers of materials “to go 
out and shop” when their suppliers are short. 
He urged suppliers of building materials 
who are located in non-Defense areas to go 
into the Defense areas to sell their stocks, 
stating specifically that he meant materials 
both on and off the critical list. 

It was pointed out that the repair and 
maintenance order is undergoing change and 
that it will be liberalized in several ways. 
Among the changes contemplated is the 
question of granting priority aid for mainte- 
nance and repair of office buildings, private 
homes, retail establishments. Haynes told 
the conference that a “master specification” 
for construction was under consideration, 
which would take in the question of sub- 
stitute materials for those materials that are 
short in supply. Sullivan Jones stated that 


a house in excess of $6,000 cannot be built 
in a Defense area “unless it can be built 
He explained that a 


without priorities.” 
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$10,000 house takes considerably more metal 
than two or three Defense houses. 

Mr. Hewitt, in explaining the copper limi- 
tation order, said there is a possibility that 
the copper situation may ease up some time 
in the future as the result of substituting 
in copper shells and by bringing hoarded 
copper scrap into the market. It was pointed 
out that there are no definite boundaries for 
Defense areas. The regulation stipulates 
that Defense homes are to be built within 
convenient commuting distance from the 
place of employment, but local conditions 
vary, and the local offices of the FHA 
function to interpret the regualtion in this re- 
spect. Interest was expressed in the stimu- 
lation of copper production by encourage- 
ment of so called “high-cost” copper pro- 
duction in Michigan. 





Wooden Box Association 
Has Dual Meeting 


SAN Francisco, Catir., Nov. 7—Meeting 
at the Palace Hotel in San I‘rancisco, Calif., 
the National Wooden Box Association and 
the Pacific Division of the association held 
their semi-annual and third tri-annual meet- 
ings, respectively, on Oct. 30 and 31. 

At the Oct. 31 session of the National 
Wooden Box Association, J. Walter Rod- 
gers, San Francisco, Calif., was elected presi- 
dent for the ensuing year. W. A. Finnegan, 
3angor, Me., was the retiring president. P. 
J. Galbraith, Philadelphia, Pa., was reelected 
treasurer, and C. D. Hudson, Washington, 
D. C., continues as secretary-manager. 

Presiding at the Pacific Division meeting 
on Oct. 30, President Albert L. Pearlman, 
in his report, stated that the division had 
been busy taking care of customers’ needs 
and solving production problems. He com- 
plimented the industry on fulfilling all its 
obligations to customers and in conclusion 
pointed out that it is “our main duty in this 
crisis to see that everyone who needs wooden 
boxes gets them when they want them.” 
Irving E. Kesterson, Klamath Falls, Ore., 
reporting as chairman of the membership 
committee, listed three new members of the 
division. 

Ammunition Box Requirements 

Highlight of the Pacific Division session 
was a demonstration and talk on “Ammuni- 
tion Boxes, Their Contents and Require- 
ments” by Lieut. Arthur F. McGarr, San 
Francisco District Ordnance office. The 
Lieutenant had on display a number of the 
important types of shells, from machine gun 
to airplane bomb, to demonstrate just why 
certain requirements were laid down by the 
ordnance department for the various kinds 
of boxes being used. Box manufacturers 
present found his talk both very interesting 
and instructive. The report of E. D. Young 
on grade inspection work showed that speci- 
fications of ordnance cases had been worked 
up from the blueprints and a number of sam- 
ple cases made and taken through the fac- 
tories to help the industry understand the 
construction of the various types. 

Jack H. Dobbin, secretary-manager of the 
Pacific Division, among other subjects, dis- 
cussed the important problem of priorities. 
He stated that the rulings and orders con- 
cerning priorities changed so fast that it was 
a problem for industry in general to keep 
up with them, and for that reason pointed 
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out that it would be to the advantage of the 
box industry to keep from asking for priori- 
ties wherever possible. 


Need for Unity 


Opening the session of the National Wood- 
en Box Association, President W. A. Finne- 
gan spoke of the need for a united and 
enthusiastic people to carry on the program 
necessary to complete successfully the de- 
struction of the malignant forces abroad. 

Regional reports of the national associa- 
tion indicated a general expectation of in- 
creasing demands for wooden boxes as new 
Defense plants reached completion. Sup- 
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plies of box lumber were reported adequate 
for all reasonably anticipated needs. 

C. D. Hudson, secretary-manager of the 
national association, declared that he had 
been following a program of adaptation, so 
rapid were the changes from day to day due 
to the conditions brought about by the pres- 
ent emergency. He spoke of the splendid 
cooperation he had received from the ord- 
nance department; declared that the OPM 
had shown a friendly disposition toward the 
wooden box group, and predicted that within 
the next six months OPM may be allocat- 
ing business, in a friendly way, to the box 
industry. 
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ing in effectiveness. 
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HUTHER 5R0s. 


Dado Head vz 


Fits any saw mandrel. 
Cuts perfect grooves. 
any width, with or 
ac‘oss grain. Guaran- 
teed to do your work 
satisfactorily. 

SUPER- 
QUALITY 


SAWS 
Favorites for over 52 years. 


Today. write for catalog of 
complete Huther line. 


Huther Bros. Saw Mfg.Co 


Rochester, N. Y. 









Northwest Missouri Attendance 
Breaks Record 


Sr. Josepu, Mo., Nov. 7—More than 500 
lumbermen attended the Fall convention of 
the Northwest Missouri Lumbermen’s Asso- 
ciation at Hotel Robidoux here, and officers 
of the association pronounced it the largest 
convention ever held by the organization. 

Arthur A. Hood of New York, director 
of dealer relations of Johns-Manville, deliv- 
ered the principal address of the convention, 
speaking on the possibilities of the lumber 
industry after the emergency. He pointed 
out that the industries of the nation had 
learned how to produce, and that the prob- 
lem to be solved was distribution. 

Consequently tomorrow's lumbermen_ will 
he distribution engineers, he stated. Utiliza- 
tion, consumption, selling, merchandising and 
marketing are synonymous with any part of 
distribution, The speaker said one hope of 
avoiding an unemployment problem after the 
war lay in the possibilities of a major devel- 
opment in the building industry. 

Roy Gaither of Altus, Okla., president of 
the Southwestern Lumbermen’s Association 
spoke on “Adjustment with Business Prog- 


ress. 





Northern California Dealers 
Reelect Officers 


Det Monve, Catir., Nov. 7—Highlighted 
by a coterie of guest-speakers whose ad- 
dresses brought attending lumbermen face to 
face with the realities of the present and the 
eventualities of the future, the second annual 
convention of the Lumber Merchants Asso- 
ciation of Northern California, held at Hotel 
Del Monte, Oct. 30, 31 and Nov. 1, chalked 
up a registration of more than 200 and was 
noteworthy for the splendid attendance at all 
business sessions. 

All officers and directors of the association 
were reelected: Ray Clotfelter, W. R. Spald- 
ing Lumber Co., Visalia, president; F. Dean 
Prescott, Valley Lumber Co., Fresno, vice 
president; I. E. Horton, South City Lumber 
& Supply Co., South San Francisco, treas- 
urer. Bernard B. Barber, Fresno, was elect- 
ed secretary, and his office was authorized 
by the board of directors to take over the 
legal work of the association and to put a 
man in the field. 

On the speakers’ program, Dr. F. P. 
Woellner expressed “high-hope,” as against 
pessimism for the immediate and post-war 
future. He stated his conviction that there 
would be no invasion of this country, no 
revolution, no dictatorship and no inflation 
in the United States; no collapse after the 
war and no Axis world supremacy. Dr. W. 
3allentine Henley, president of the College 
of Osteopathic Physicians and Surgeons, Los 
Angeles, spoke on “The Power of Propa- 
ganda.” Covering the subject “Federal 
Housing and National Defense,’ D. C. Mc- 
Ginness, director, Federal Housing Adminis- 
tration, San Francisco, discussed the issuance 
of preference ratings for critical materials 
to builders of Defense housing, and explained 
that the FHA acts as the representative of 
OPM in this matter. Dr. J. Hugh Jackson, 
dean of the graduate school of business, 
Stanford University, Palo Alto, discussed 
“The Business Outlook.” “Aviation and 
National Defense” was the title of the ad- 
dress presented by John E. Canaday, public 
relations manager of Lockheed Aircraft 
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Corp., Burbank. Dr. Tully C. Knoles, presi- 
dent of the College of the Pacific, Stockton, 
talked on “The Revaluation of Democracy.” 
When he had the floor, Carl Blackstock, 
Blackstock Lumber Co., Seattle, Wash., and 
president of the National Retail Lumber 
Dealers’ Association, stressed the value to the 
individual retail lumber dealer of the work 
of the national association. 





Southwest Missouri Association 
Fosters Building 


SPRINGFIELD, Mo., Nov. 7.—Shortages in 
construction metals needed for national De- 
fense aren't going to be a headache to: home 
builders, for the present at least, dealers at- 
tending the Southwest Missouri Retail Lum- 
ber Dealers’ Association said recently. 

Residential building, E. I. Woods, secre- 
tary-manager of the Southwestern Lumber- 
men’s Association, pointed out, takes only 1.3 
percent of the nation’s steel production. 

Also, he added, how about increased farm 
production the Government wants? Farm- 
ers will have to build chicken houses, hog 
pens, barns. They'll need supplies to do it. 
He believes the Government will see that 
these supplies are furnished. 

Charles Hestwood, Kansas City, pointed 
out that only trivial amounts of critical ma- 
terials are required for most home improve- 
ments, barns, hog houses, machine sheds, 
home garages, and poultry houses. 

Grant Selsor, Springfield, was elected pres- 
ident of the association; Warren Rider of 
Joplin was elected vice president, and Lee 
Scott of Aurora secretary-treasurer. 





— e 
Coming Conventions 

Nov. 25—Southern Cypress Manufacturers’ 
Association, Mayflower Hotel, Jackson- 
ville, Fla. Semi-annual. 

Dec. 1-5—Congress of American Industry, 
Waldorf-Astoria, New York, N. Y. 

Dee. 1-5—United States Savings and Loan 
League, Miami-Biltmore Hotel, Miami, 
Fla. Annual. 

Dec. 3—Lumber Dealers’ Association of 
Connecticut, Hotel Taft, New Haven, 
Conn. Annual. 

Dec. 4—New Hampshire Retail Lumber- 
men’s Association, Carpenter Hotel, 
Manchester, N. H. Annual. 

Dec. 5—Washington State Forestry Con- 
ference, Seattle Chamber of Commerce, 
Seattle, Wash. Annual. 

Dec. 6—Massachusetts Retail Lumber 
Dealers’ Association, Hotel Statler, Bos- 
ton, Mass. Annual. 

Dec. 10-12—Western Forestry & Conserva- 
tion Association, Portland Hotel, Port- 
land, Ore. Annual. 

Dec. 17—Quebec Province Wholesale Lum- 
ber Association, Queen’s Hotel, Montreal, 
Que. Annual. 

Dec. 18-20—Society of American Foresters, 
George Washington Hotel, Jacksonville, 
Fla. Annual. 

Jan. 9—National Association of Hardwood 
Wholesalers, Lincoln Club, La Salle 
Hotel, Chicago,. Annual. 

Jan. 13-15—Indiana Lumber and Builders’ 
Supply Association, Murat Temple, In- 
dianapolis, Ind. Annual. 

Jan. 20-22—Kentucky Retail Lumber Deal- 
ers’ Association, Brown Hotel, Louis- 
ville, Ky. Annual. 

Jan. 20-22—Northwestern Lumbermen’s 
Association, Minneapolis Municipal Audi- 
torium, Minneapolis, Minn. Annual. 

Jan. 27-29—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, 
New York, N. Y. Annual. 

Jan. 27-30—Ohio Association of Retail 
Lumber Dealers, Hotel Cleveland, Cleve- 
land, Ohio. Annual. 

Southwestern Lumbermen’s As- 

sociation, Municipal Auditorium, Kansas 

City, Mo. Annual. 
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A-SQUARE £>,odd LUMBER 


The Key to Greater Profits & Lower Inventory 


In 4-Square Endless Lumber the 
same principle of endmatching is 
applied to softwoods, which for 
years has been so successfully used 
in finished flooring. 


Tongued and grooved on ends and 
edges, Endless Lumber speeds up 
work and effects great savings in 
both labor and materials. 


Ends do not have to meet on studs, 
joists or rafters. Thus, trimming to 
join over framing members is entirely 
eliminated. The piece the carpen- 
ter saws off at the end of one 
course may be used to start another. 
There is also a saving in nails and 
nailing time, as double nailing of 
ends meeting on framing members 
is avoided. 


Where diagonal application is de- 
sired for additional strength in 
sheathing and sub-flooring, appli- 
cation costs are greatly reduced 
when Endless Lumber is used. As 
a result this desirable method of 
application can now be universally 
and economically employed. 


With Endless Lumber, lengths 
cease to be a stocking problem in 
the yard. The use of bundled ran- 
dom lengths ranging from 2’ to 
12’ is entirely practical. 4-Square 
Endless Lumber for sheathing is 
: . manufactured in Douglas Fir and 
a eet ———— ~~~ ==; West Coast Hemlock in one grade 
. — = SS ~————— called “Special Tite.” Both species 
i ie si” OB Ss hold nails well and are noted for 
ee. | Ope SSS their ability to stay in place under 
: SSE Tey — aa / ——= severe climatic conditions. This 
a man SEE quality is of particular value in sub- 
————————__ flooring and roof sheathing 
































Write for free 4-Square Lumber 
te — Specialties Catalog, which gives full 
ete | details about Endless Lumber. 


WEYERHAEUSER SALES CO. @ skint paut, minnesots 
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Here’s What's New 


New Plywood Catalog Issued 


Phe Weldwood Catalog of Plywood and 
Wied Products, the semi-annual catalog of 
the United States Plywood Corp., 616 W. 
téth St.. New York, N. Y.. has just been 
mailed to lumber yards, industrial — ply- 
wood ‘users and architects. In addition to 
price and size information on woods and 
plywoods, the catalog contains an abundance 
of illustrations which convert it into a 
manual on plywood applications. Conven 
tional types of wood and numerous new 
applications are included. According to an 
explanatory statement about the new catalog 
name, the registered trademark “Weldwood" 
will now be used to designate all plywood 
manufactured in the four United States Ply- 
wood Corp., mills and distributed through 
he company’s warehouses. Various types 








BOARD FOOT 
CALCULATOR 


Accurate 
Quick 


A Sliding Rule Lumber 
Calculator for quick and 
accurate figuring of 
Board Feet. Not neces- 
sary to find a page in 
a book, merely slide to 
the desired width and 
thickness and instantly 
find the correct number 






DNI NI HLOIM 







9 
rtils 


en 


c 
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under any desired 3 m l-= 
length. It is not neces- . ~ = hc: a 
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setting for any number s é — 
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width. 


On the back of the rule 
the average weights of 
68 different specie of 
woods are given. 
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Figures are black on 
white enamel so they 
can be easily read. The 
rule is contained in @ 
heavy carton. A very 
handy “tool” for every 
lumberman’s desk. 


POSTPAID 35 Cents. 











AMERICAN LUMBERMAN. 
Chicago, Ill. 


Enclosed find remittance for ...... : please send 
Slide Rule Calculator(s) to the name and 
address below. 


Name Address 


Town State 











of USP products will be designated by ex- 
planatory names such as: “Exterior Weld- 
wood,” “Marine Weldwood,” “Weldwood 
Wallboard,” and “Deluxe Weldwood Wall- 
board.” Dealers who do not receive a copy 
may do so by requesting one, 





Portable Electric Saw for 
Dealers to Rent or Sell 


\ rental and sales plan is being submitted 
to dealers by the Clarke Sanding Machine 
Co., Muskegon, Mich., in connection with 
its new “Dreadnaught” portable eight inch 
speed saw. The new saw is said to be 





thumbscrew 
regulates its depth of cut from about 34 inch 


non-stalling. <A adjustment 
to nearly 234 inches. A ripping guide in- 
sures straight cuts up to 434 inches. A 
simple adjustment allows for angle cuts from 
90 to 45 degrees. Dealers who have tried 
the “You Rent It, You Sell It” plan have 
reported numerous profits and saw sales 
resulting from rentals. Complete details are 
available from the Clarke company. 





New Book Packed With Asphalt 
Roofing Information 


A new booklet published by the Asphalt 
Roofing Industry Bureau to help dealers do 
better roofing jobs is available through 
asphalt roofing manufacturers. The book is 
subdivided into five main sections: correct 
handling, storage and delivery ; proper under- 
neath construction; correct application for 
both new and replacement work; proper 
care of finished roof; and proper selection. 
Valuable information compiled through 18 
months of study is given on each of the 
above mentioned topics. The book is not a 
promotional piece. 





New Moulding Designs and 
Price Basis in Book 
Just off the press is the new Modern 


Moulding Book designed to meet current 
conditions, now available from the AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, 
Ill., at $1 per copy. The complete changes 
in designs and thicknesses needed to con- 
serve lumber and prevent extravagance in 
cutting up moulding stock, and the new 
patterns suited to more modern building 
designs are contained in the book. Obsolete 
designs have been eliminated; up-to-date 
ones added. A new list price basis, more 
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in keeping with increasing prices of lumber 
is also included. It is so determined as to 
allow a uniform discount throughout instead 
of the three discounts now applicable in 
editions in current use. The new basis also 
allows a_ still further increase which is 
inevitable. Prices listed are to be used as a 
basis; the manufacturer, jobber or dealer 
quoting discounts applicable to his territory, 
depending primarily on freight rates from 
point of shipment. 





Manufacturer's Magazine Helps 
Dealers Sell 

ach issue of a four page magazine edited 
and sent free to dealers in ‘“Marlite” prod 
ucts manufactured by Marsh Wall Products, 
Inc., Dover, Ohio, features success stories 
of one or two dealers who are doing an out- 
standing job of selling and promoting the 
use of “Marlite.” Methods of prospecting, 
closing and demonstration are covered. In- 
stallation data is also included and promo- 
tional service for dealers such as newspaper 
mats, electros, literature, displays, etc., are 
offered. Newspaper releases for dealers to 
give to local editors come with the maga- 
zine. A copy of the current issue of the 
Marlite Dealer is available upon request. 





New Wood Preservative 
Introduced 
A new wood preservative, “Permatox 
WR,” has been introduced by A. D. Chap- 
man & Co., Inc., Chicago, Ill. One applica- 
tion to sash frames, millwork, flooring, trim, 
doors etc. is said to give complete protection 
from moisture, sap stain, decay and infesta- 
tion. It is designed to prevent shrinking, 
swelling or warping. It dries quickly with- 
out discoloring the wood and leaves a sur- 
face that is receptive to paint, varnish, stain 
or putty. Complete details are contained in 
bulletin No. 41-E, which is available free 
from the Chapman company. 





New Paint Brush Cleaning 
Outfit Offered 


Sold as a unit to handle brush-cleaning 
jobs and to keep brushes from becoming stiff 
and matted is a patented “Brushanger,” 
“Keepkan” paint brush cleaning liquid, and 
a container manufactured by The Howe Co., 
Springfield, Mass. Paint brushes are said 
to be kept soft and clean by allowing them 







The Mew 
AUTOMATIC 
SELF-CLEANING 
Paint Brush Cleaner 
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to hang several hours after use with bristles 
immersed in the liquid while the pigment 
drains out. They are then ready for re-use or 
storage. “Keepkan” liquid may be re-used 
indefinitely and refill is available separately. 
Several sizes of ‘“Keepkan” may be _ had, 
with capacities from two to five brushes. 
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New Finger Guards Afford 
Protection 


A practical finger guard, or finger stall, 
combining leather and flexible lastex has re- 
cently been designed by the Industrial Gloves 
Co., 207 Garfield Blvd., Danville, Ill., and 
tradenamed “Steel-Grip” finger guard. The 
new safeguard gives protection to fingers 





and thumb, in any combination, for buffers, 
sanders, machine operators, etc. It is com- 
fortable, light in weight and durable. Vari- 
ous models combine, grain leather, heavy 
split leather, light weight kid leather or wool 
felt with lastex. The lastex feature makes 
“Steel-Grip” finger guards snug fitting and 
flexible. 





Pitch Card and Roof Estimating 
Data Given Free 


A new pitch card that contains complete 
instructions for use, as well as condensed 
estimating data has just been prepared by 
the United States Gypsum Co., Chicago, IIl., 
and is sent free to all who request it. With 
this card, roofs of 4, %, 4%, % and % pitch 
are readily identified. Tables included enable 
the user to determine many common rafter 
lengths immediately after the width and pitch 
of the roof are obtained. Simple instructions 
for determining the area of the roof to be 
covered are also given. 





Folder Suggests Remedy 
for Boiler Scale 


A comprehensive treatment of “The Me- 
chanics of Scale Formation, Corrosion and 
Other Insidious Attacks Upon Boiler Metals 
and the Part the Butler De-Scaler Plays in 
the Correction and Elimination of Them” 
is contained in a paper of that title pre- 
pared by the Butler Engineering Co., Box 
1699, New Orleans, La., manufacturers of 
Butler De-Scalers. The treatise explains 
the causes of scale and corrosion in boilers 
and tells specifically how and why the de- 
scaler made by the Butler company elimi- 
nates difficulties caused by these elements. 
According to the manufacturer the Butler de- 
scaling device causes a softening of the scale 
that is present in a boiler, and subsequently 
eliminates all scale. When it becomes scale 
free, it is said to remain in this condition as 
long as the Butler product is used. A copy 
of the descriptive paper is available from 
the Butler company upon request. 
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New Books 


First published in 1910, Handwork in 
Wood by the late William Noyes has been 
revised and brought up to date by A. F. 
Siepert, Dean of Education, Bradley Poly- 
technic Institute, and re-issued in a 1941 
edition by the Manual Arts Press, Peoria, 
Ill. The volume describes in simple lan- 
guage and illustrates by photographs and 
line drawings, the correct handling of wood- 
working tools and materials. A special sec- 
tion is devoted to a comprehensive treatment 
of the common joints used in woodworking. 
Each of the 75 joints is illustrated. One 
chapter discusses the selection of lumber and 
includes information on lumber measure- 
ments, commercial sizes, seasoning, lumber 
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defects, and kinds of wood for the hand tool 
craftsman. A chapter on logging methods 
has been brought up to date, and lumber 
manufacturing practices are described. Price, 
$3. 


Wisconsin Timber Offered 


RHINELANDER, Whs., Nov. 10.—Three 
million board feet of saw timber is being 
offered for sale within the Nicolet national 
forest, according to Galen W. Pike, superin- 
tendent. The nine tracts from which the 
lumber is being taken lie in Vilas, Forest 
and Florence counties, and the timber vol- 
umes on them vary from 40,000 to 1,200,000 
board feet. 











From Mill Pond to Dry Kiln — 











"Photos at Essco Mills by American Builder 


ESSCO Mills Spend Extra Time And Extra 
Money To Make PLUS VALUE Lumber! 


Pre-shrinking and scientific seasoning 
are two ingredients of PLUS VALUE 
lumber that cannot safely be hurried 
—even under pressure of the demands 
imposed by the defense program. 
ESSCO MILLS continue to spend the 
extra time, money and care necessary 
to produce only PLUS VALUE lumber. 


When it comes to precision milling, 
however, ESSCO MILLS are unusually 
well equipped with modern machines 
which speed up production from mill 
pond to expanded seasoning facilities. 
You can depend upon the ESSCO 
LUMBER you get for PLUS VALUE. 


EXCHANGE SAWMILLS 


1111 R. A. Long C Kansas City, 
Building SaLes oo. Mi . 
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Conservation and Current Problems Occupy 
Northern Hemlock-Hardwood Association 


MinwaAukkE, Wis., Nov. 12.—The regular 
all meeting of the Northern Hemlock and 
Hardwood Manufacturers’ Association was 
held in the Plankinton Hotel recently. Prob- 
lems pertinent to the industry were dis- 
cussed by O. T. Swan, secretary-manager. 
Mentioning information which had been pre- 
sented in conferences between trade asso- 


ciation representatives and Government. of- 
ficials at Hersey, Pa.. and Washington, D. C., 
he stated that the reorganization of the De- 
fense set-up is helpful, but that the priorities 
situation presents its difficult aspects. 

\s more. statistical information becomes 
available, the trend may be to change from 
the priority certificate plan to one of direct 
allocation in the production of a strategic 
material; i.e., copper or steel, for example, 
would he allocated to its Defense purposes, 
and the svrplus, if any, would then be allo- 
cated to certain civilian uses. Supplies would 
then theoretically flow in an orderly manner 
from producing plants. Said Mr. Swan, 
‘\Ve must immediately make a survey of our 
annual uses of critical materials.” Although 
detailed statistics have been developed, as 
allotment plans progress, even more detailed 
fig--res may be necessary. 

OPM, it was stated, recommends that as- 
sociations hroaden their contacts with all of 
the small producing units so that they will 


be kept in touch with plans and programs. 

Other points touched upon in the :report 
were: the A-10 rating recently secured by 
NLMA for repair parts, legal details of 
OPM and OPA procedure, and the recent 
restrictions on installment buying. In_ this 
connection, the vast scope of the rearmament 
program was discussed to indicate the extent 
to which it was necessary to curtail other 
production. 

Secretary-manager Swan said that the re- 
quired volume of subscriptions had now been 
received so that the special market research 
work can be greatly broadened so_ that 
changing markets for hardwoods can be 
studied, that channels of use being kept 
open through specification work, consuming 
industries be developed in the northern mar- 
ket territory for munitions work, and infor- 
mation of this character be made available. 

Chief problems before the association, at 
the moment, are: freight rate changes, price 
ceiling plans, difficulty in obtaining supplies, 
logging problems, and changing markets and 
plans for developing additional Defense mar- 
ket outlets and new uses. . Recommendations 
were made concerning these problems and 
others, additional points touched upon being : 
a study of the NI-MA public relations pro- 
gram, the NHLA research foundation, a 
volvntary increase in payments to a special 





A Babcock Ladder 


FOR EVERY LADDER NEED 
Profit-Winners for Lumber Dealers 





Many a ladder you can sell in 
November. Many a profit dollar 
can go into your till. The im- 
portant thing is to get started 
NOW-"Stock, feature and PUSH 
the famous fast-selling BAB- 
COCK line of Genuine Air-Dried 
Spruce Ladders. Easy to sell if 
you show them and tell their 
many superiorities.s They’re 
strong and SAFE, yet light and 
easy to handle. And all Babcock 
Single and Extension Ladders 
have HEAVY STEEL RUNG 
BRACES—tying all four corners 
giving greater strength and rig- 
idity—assuring longer life. 


THINK of the ladder needs in 
your territory! Every painter, 
carpenter, steam-fitter, electrician 
every home, farm, store, shop. 
church, school, hospital—all need 
ladders. 
TRY A SAMPLE SHIPMENT. 
You'll like the way they sell. 
Sample ladders furnished for dis- 
play. TODAY, write for full in- 


formation. 


The W. W. Babcock Co. 
Bath, N. Y. 
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Trade Development [Iund, development of 
broader contacts with small mills and a 
study of current economic trends. 

One of the chief features of the meeting, 
which had no set program but emphasized a 
discussion of announced topics, was a talk 
on Wisconsin forestry legislation which was 
made by R. B. Goodman. He reviewed Wis- 
consin legislative progress including the 
slash cutting laws, the Forest Crop Law, and 
conservation legislation relating to zoning 
and land use, pointing out that remarkable 
progress had been made voluntarily under 
these laws. Mr. Goodman emphasized the 
fact that the great bulk of the forest acreage 
is out of the ownership of the principal op- 
erating mills. 

Of the forest land in Wisconsin, one-third 
is in public ownership, one-third in farm 
wood lots, and one-third in other private 
ownership. Any constructive plan must reach 
this acreage. It was pointed out that the em- 
ployment per thousand feet of timber grown 
is increasing because of closer utilization, 
and that many former sawmill towns have 
survived the transition period and are more 
prosperous than ever. The local problems 
in sustained yield in Wisconsin are such 
that although Mr. Goodman's operations are 
on a selective logging basis, he does not 
favor public regulation of cutting. Mr. 
Goodman proposed further conservation leg- 
islation based on the present laws regarding 
slash control, forest zoning, crop laws, etc. 

Harold Crosby and H. L. Bravo discussed 
Government specifications and quick infor- 
mation service to member mills. Traffic 
Manager I’. M. Ducker recommended an ef- 
fort to obtain concentration rates so that 
small mill lumber could reach central points. 
He was authorized to proceed. 

At the luncheon Don Montgomery, secre- 
tary of the Wisconsin Retail Lumbermen’s 
Association, discussed the effect of priority 
controls upon the local building indsstry. 
He pointed out that the order does not pre- 
vent building if the builder can obtain the 
materials, and that assistance is given in 
obtaining materials for certain types of con- 
struction, for residential construction of lim- 
ited valuations in Defense areas, and that 
this region has an unus‘al number of des- 
ignated Defense areas. Further, the farm 
building outlook in Wisconsin and northern 
Michigan is very good, and it seems likely 
that food production will be rated as an es- 
sential activity and farm construction per- 
mitted to proceed. 





= 

Inspection Rules Committee 

° ° 
Chairman Appointed 

President Gordon E. Reynolds, National 
Hardwood Lumber Association, has an- 
nounced the appointment of A. O. Ratcliff 
of Chicago, who has served so ably as 
Chairman of the inspection rules committee 
for the past five years, for another term at 
the special request of President Reynolds. 
The committee will meet in Chicago in 
June, 1942, about ninety days before the 
forty-fifth annual convention, for the con- 
sideration of proposals and suggestions sub- 
mitted by members of the association for 
revisions of the grading standards. Mem- 
bers may submit such suggestions at any 
time before the June meeting and they should 
be addressed to the Chairman or to the 
association office for consideration. 


Pecans 


cote he 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS ill 


WasHIncTon, D. C., Nov. National Lumber Manufacturers’ Asso- 
ciation’s report for the two weeks ended Nov. 1, and for forty-four weeks ended that date, 
covering mills whose statistics for both 1941 and 1940 are available, and percentage com- 
parisons with statistics of identical mills for the corresponding period of 1940: 





Av. No. Per- Per- Per- 
Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rptg. 1941 of 1940 1941 of 1940 1941 of 1940 


Total Softwoods .. 389 498,967,000 111 517,920,000 96 451,397,000 85 
Total Hardwoods... 90 20,864,000 90 24,786,000 103 22,446,000 93 


Total Lumber ..... 467 519,831,000 110 42,706,000 96 473,843,000 85 
Total Flooring .... 79 23,527,000 93 22,838,000 92 19,911,000 96 


FORTY-FOUR WEEKS: 
Total Softwoods .. 397 10,720,509,000 112 11,284,501,000 113 11,223,959,000 108 
Total Hardwoods.. 95 486,258,000 1138 547,242,000 121 516,250,000 114 


Total Lumber...... 475  11,206,767,000 1123  11,831,743,000 11%  11,740,209,000 108 
Total Flooring .... 79 525,683,000 118 532,394,000 118 538,492,000 110 


RELATION OF UNFILLED ORDERS TO STOCKS 


Wasuincton, D. C., Nov. 10.—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on Nov. 1 





Pine Lumber at Sallis Mills 


SALLIS 











No. of Mills Unfilled Orders Gross Stocks ° e e ° . 
Reporting 941 1940 941 1940 Mississippi 

Total SottwoeeGsa® ..cccccics 376 950,207,000 1,055,219,000 2,806,294,000 3,195,149,000 

Total Hardwoods® ........: 88 6 2.639.000 65,081,000 269,948,000 324,576,000 Shortleaf 

TOCA] TROP oocccdieciccvcce 454 1,012,846,000 1,120,300,000 3,076,242,000 3,519,725,000 

Oak and Maple Flooring. 88 60,756,000 76,836,000 53,450,000 65,524,000 


SOUTHERN HARDWOODS 


Here is a long-time timber yield. Here are mod- 
ern mills, with an annual capacity of 50 million 
feet of dense Mississippi Yellow Pine. Here is 
lumber of beauty, strength and durability, with 
soft, velvety texture. And fine Southern Hard- 
weods—White and Red Oak, Poplar and Gum. 
All Sallis lumber is grade-marked unless re- 
quested otherwise. All of it is double-end 
trimmed. Shed stock is kiln-dried. Air-dried 


*Of Northern mills, 10 ounested on softw ood, 11 on hardwood unfilled orders; 12 mills 
on stocks. The total number of mills (464) includes 10 northern plants that are in 
both softwood and hardwood subtotals. 


Southern Pine Statistics 


[Special telegram to AmenicaN LUMBERMAN] 
New Or.eans, La., Novy. 12.—Following 
is a summary of reports from southern pine 





West Coast October Facts 


SEATTLE, WasH., Nov. 10.—The two fea- 
tures of the West Coast lumber situation at 
this period are the completion of the all- 





Fa ee eRe 





mills for two weeks ended Nov. 8 


Average weekly number of mills, 116; 
Unitst, 95 
Two-Weeks 
production.* 56,959,000 
57,637,000 
60,763,000 
57,090,000 
Number of mills, 114; Units+, 95 

On Nov. 8, 1941 
pe ty 121,991,000 
RIMOOO BEOCRS 6666s 05.5 66 ee were 174,710,000 


*Nov. 1, 1987, to Oct. 26, 1940. 
TUnit is 299,000 feet of “3-year average” 
production. 


Three-year average 
Actual Production ...cescccocs 
OD i orc oe reis:w e br aveie wiwie hee 
OPRGCES POCOIVOE 6.06 6 sice hres 





Western Pine Summary 


PorTLAND, OreE., Nov. 8.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Nov. 1: 

Report of an Average of 95 Mills: 


Nov. 1,1941 Nov. 2, 1940 
Production 162,820,000 150,077,000 


Shipments 172,244,000 183,031,000 
Orders received 151,021,000 163,371,000 
Report of 93 Identical Mills: 

Nov. 1,1941 Nov. 2, 1940 
Unfilled orders 289,794,000 331, he. 000 
Gross stocks ..1,234,095,000 1,426,672,000 
Report of 93 Identical Mills: 
--Total for Year to Date— 
1941 1940 


Production . 3,338,176,000 2,933,722,000 


Shipments ....3,584,645,000 3,098,776,000 
OPGCTE  ..cc ees 3,596,192,000 3,229,798,000 





Loadings of Revenue Freight 


The car service division of the Associa- 
tion of American Railroads reports that 
revenue freight for the two weeks ended 
Nov. 1 totaled 1,808,344 cars, showing a 
decrease of 18,417 cars below the number 
for the two weeks ended Oct. 18. Forest 
products loadings of 90,389 cars show a de- 
crease of 760 cars below the number for the 
two weeks ended Oct. 18. 


out production drive urged on the industry 
by Defense Agencies in midsummer, and un- 
certainty due to restrictions on building 
metals and to the shortage of ships, says the 
West Coast Lumbermen’s Association. In 
its response to urgent Defense requirements 
for lumber, West Coast production since 
midsummer has exceeded estimated possibili- 
ties by about 15 percent. Deliveries have 
been made on schedule, even in the most 
urgent cases, and the volume of unshipped 
orders that the mills had on their books dur- 
ing the summer months has been substantially 
reduced. The emergency summer job is 
done. 

It is uncertain how the future of the in- 
dustry will chart itself amid a maze of differ- 
ent factors: (1) There will be additional 
requirements for National Defense, with a 
probable new cantonment program in the 
winter and spring. (2) More lumber is be- 
ing used in heavy construction, taking the 
place of steel. (3) The industry is heavily 
handicapped in important markets by the 
shortage of ships. (4) The most important 
factor is the decrease in private building that 
has already set in, following issuance of 
drastic SPAB control orders over scarce 
metals. There is no certainty on how far 
the decrease may go. It has already defi- 
nitely curtailed demand for lumber. 

Detailed report for October (five weeks) 


follows: 
Weekly Averages for October _ 
Pg i, rane 179 ,459, 000 
NN a ee re 173,497,000 
NE a oieiel oes toisinre eee 154,882,000 
End of month— 

Unfilled orders ..........+.+-- 607,399,000 
oe rr 854,452,000 
Cumulative Totals for ‘44 Weeks 
eee 7,391,569,000 
PRUNES, iste ce 0.5.50 «e's eo 9 es etee 7,518,078,000 
ON ohio, 5G Sa rain obo ele 'are candle aiaie 7,432,729,000 

Orders by markets— 

MN uilosins 5051 Go aus avereia te aiacenesacs eee eis 4,266,574,000 
DIOMIGBCIC CATES. ..ncdeccsucesss 1,963,271,000 
| RSA SS SA nt ape ern teree 187,431,000 
BED. fide Mache aka keine ele ee 1,015,453,000 


October output was 91.1 percent and 
44 weeks output was 85.3 percent of 1926- 
29—years of highest production. 


* 


items are Lignasan-treated. Complete planing 
mill service. 


SALLIS LUMBER CO. 


Brandon, Miss. 





Dealers! 


Sym -GlALE 


lhl 
ElAsHle GtAziNG MATER: 





All quality sash, glazed for permanency 
with ARM-GLAZE, carry the above name. 
Make sure it appears on the sash you buy. 


THE ARMSTRONG COMPANY 


Detroit Dallas Chicago 





* 








Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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NEWS FROM THE SOUTH 


Waste Is Reduced Through Use 
of Gang Edger 


MERIDIAN, Miss., Nov. 10.—According to 
a statement made by J. H. Miner, Miner 
Edger Works of Meridian, Government 
figures show that 25 percent is waste on 
small logs not using an edger. By the use 
of this equipment, an increased output is 
obtained from the same amount of logs. The 
Miner Gang Edger is, according to the 
manufacturer, a light, low cost edger for 
making 2x4 and 2x6 in. edgewise using 14 
and 18 in. Simonds F saws, a saw recom- 
mended for hard, knotty boxed pine. 

This machine is built in widths of 30 to 
40 in., is a combination machine with gang 
on one side and edges boards on the other 
side up to 12% in., as wide as wanted in 
pine. For 6 in. depth the machine is not a 
combination but a separate machine, saws set 
for 1 in. on one side and 2 inches on the 
other. It makes rift or edge grain flooring. 
It is stated that the power idles about half 
the time on small logs, and that the machine 
has a high capacity for handling logs. 





West Side Pine Mills Sell 70 
Million Feet for Defense 


Da.tLaAs, TeEx., Nov. 10—Contracts for 
purchase of nearly two million dollars worth 
of lumber for Defense uses were awarded 
here on Nov. 3 by the United States Quar- 
termaster Corps. Bids were accepted for 
70,000,000 feet of lumber, and all of the 
contracts went to lumber manufacturers west 
of the Mississippi River, with mills and deal- 
ers represented from Texas, Arkansas, Okla- 
homa, Louisiana and Missouri. 

Sixty-six million feet of the lumber con- 
tracted for, worth $1,800,000, will be stored 
for the Quartermaster Department, subject 
to delivery on order. The remaining pur- 
chases were for specified Defense projects, 
including the Oklahoma ordnance plant at 
Pryor, Okla.; Red River ordnance plant, 
Hooks, Bowie County; Des Moines ordnance 
plant, Ankeny, Iowa, and Camp Crowder, 
McElhaney, Mo. Prices bid and accepted 
were higher as a rule than at lettings east 
of the Mississippi River, due to higher pro- 
duction costs. In a few cases, ceiling prices 
imposed by the Government on lumber were 
accepted. 





Mid-Year Meeting Attracts 
Louisiana Dealers 


SHREVEPORT, La., Nov. 10.—The mid-year 
meeting of the Louisiana Building Material 
Dealers’ Association was held in Shreveport 
recently and was one of the best programs 
ever held by this association in the opinion 
of the members present. P. A. Bloomer, of 
the. Louisiana Long Leaf Lumber Co., was 
the principal speaker at the morning session, 
and delivered an inspiring address to the 
dealers on the place they occupied in civic 
and community affairs. He emphasized the 
vital necessity of the retailers maintaining 
a strong state and national association to 
safeguard their interests. 


W. E. Difford, managing director of the 


Douglas Fir Plywood Association, was the 
speaker for the afternoon program and gave 
the dealers an intensely interesting summary 
of the activities of his association during the 
past three years and particularly its part 
in Defense. He emphasized the importance 
of dealers endeavoring to secure Defense 
contracts as a means of securing priority 
ratings which would permit them to secure 
any necessary supplies. Mr. Difford then 
went on to discuss the growth of the move- 
ment for prefabricated homes and used about 
100 large photograms to develop this theme. 





Southern Lumberman Recovers 
From Illness 


SeLtmA, ALA., Nov. 12.—C. H. Sims, Sr., 
general manager of Sims Lumber Co., Selma, 
is recuperating from a serious illness that 
has kept him away from his business since 
August. His many friends will be glad to 
know that Mr. Sims is now up and around, 
and expects to “get back into the business 
harness” again in a very short time. During 
his illness, the millwork and yellow pine 
lumber manufacturing business has _ been 
under the direction of C. H. Sims, Jr. 
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Montgomery Lumber Company 


Removes Offices 

MontcoMery, ALa., Noy. 12.—The Pine 
Plume Lumber Co. of Montgomery has an- 
nounced removal of their general offices to 
the Bell Building, due to a fire which gutted 
their former office building early on the 
morning of Nov. 9. According to W. J. 
Yost, president, all current business records 
were salvaged from the fire. Arrangements 
have also been made to continue the same 
local and long distance telephone numbers 
as in the past. 





Southern Lumber Company 
Adds to Holdings 


Montcomery, ALA., Nov. 12.—J. W. Wells 
Lumber Co., of Montgomery, announces 
through L. L. Shertzer, that it has purchased 
the plant, lumber and standing timber of 
Spaulding & Sons Lumber Co. (Inc.), Bel- 
haven, N. C. This plant has been manufactur- 
ing and shipping an average of 2 million feet 
per month for the last year. The operation 
consists of a band mill, resaw, 15 dry kilns 
with a capacity of 800,000 feet, three planers, 
electrically equipped throughout. With this 
plant, they purchased approximately 25 mil- 
lion feet of standing timber. The produc- 


South Carolina Mill Head Sees Adequate 
Future Timber Supply 


Mitey, S. C.—‘“As long as I can remember 
my father used to say he probably had 
enough timber to last eight or ten years,” 
said Oswald Lightsey of Lightsey Bros. mill 
located here. “When that length of time 
had passed he would still make that same 


CM cane ‘esl 
estimate; so I suppose I should say we now 
have eight or ten years’ cut. That means 
of course that I don’t know, but it'll prob- 
ably last a long time.” 

Lightsey Bros. has one of the largest saw- 
mills in South Carolina. It manufactures 
pine and hardwoods in about equal quanti- 
ties. The company does part of its own 
logging and buys some stock from timber 
owners. It owns a railroad about fifty 
miles long through a heavily timbered area. 

The mill was rebuilt and completely mod- 
ernized in 1938. A fire last year destroyed 
the kilns which have since been replaced. 





Continuing his discussion of timber supply 
Mr. Lightsey said, “I believe the big hunt 
clubs in South Carolina are becoming inter- 
ested in selective logging on their lands. 
Until recently they refused to sell a tree at 
any price. Many of their trees are mature 
and will soon die. They should be cut. 

“Cutting these trees would not spoil the 
hunting, it would reduce the forest hazards 
of fire and disease and give the young trees 
an opportunity to grow. Furthermore it 
would add to the State’s income and would 
be of help to the lumber industry. The wel- 
fare of the lumber industry is important to 
the State. With some forestry service and 
selective logging we can make it a lasting 
industry.” 
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tion will consist of about 50 percent pine and 
about 50 percent hardwood. 

With this addition, the organization con- 
sists of the following plants: Band mills at 
Montgomery, Ala., Lumber City, Ga., San- 
dersville, Ga., Hallsboro, N. C., Kenansville, 
N. C., Jacksonville, N. C,, Belhaven, NC. 
and a veneer mill at Relee, Ga., making a 
total of seven band mills and one veneer mill, 
with an annual production of 80 million feet. 

The Belhaven operation will be under the 
supervision of J. P. Jamieson and the pine 
sales will be handled by the Belhaven office. 
William Gooch, manager of the Georgia op- 
erations, will be moved to Hallsboro and 
will handle the hardwood sales for North 
Carolina through Hallsboro. The sales of 
the Georgia and Alabama mills will be han- 
dled through the Montgomery office. 





Roofing and Lumber Shown 
Purchasing Agents 


Outro, Nov. 10.—Philip Carey 
Co., Lockland, had an outstanding booth at 
the 1941 Industrial Exhibit of the Cincin- 
nati Association of Purchasing Agents at the 
Netherland-Plaza Hotel Nov. 6-8, 


CINCINNATI, 


on in 
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charge of H. S. Hollander. It showed 
Careyclad Coating for composition roofs, 


along with cement, asphalt paints etc., as 
well as a large group of photographs of 
leading industrial plants and buildings in 
which Carey building produtcs were used. 

Another prominent exhibitor was Charles 
F. Shiels & Co., with a booth in charge of 
Paul and Dick Shiels. The display showed 
solid boards and planks of Appalachian 
cherry, California sugar pine, Mexican ma- 
hogany, northern white pine nad African 
mahogany. 





Dates for Los Angeles Mart 
Are Announced 


Los ANGELES, Catir., Nov. 12.—The week oe i 
of January 19-24 has been set for the Los ears eavy 
Angeles Spring Furniture Market by the 
Executive Committee of the Los Angeles Burdens 





Furniture Mart. Due to the Defense pro- 


gram, the dates have been advanced one week When you order Wier 








NATIONAL SURVEY RETAIL LUMBER STOCKS AND SALES 


WasHIncTON, D. C., Nov. 


10.—Retail lumber sales for the second consecutive month 


showed a decrease from the preceding month, 


sales during September and Sept. 


Retail lumber stocks on Sept. 
above those of Aug. 31. 


30 stocks. 


says H. 
tional Retail Lumber Dealers’ Association, in issuing the association’s thirteenth report on 
Slight gains were reported in three regions, 
with decreases up to 20 percent reported in the remaining areas. 

30 were estimated at 7,154 million feet, about 0.5 
Gains up to 6 percent were reported in three regions, with decreases 
up to 6 percent reported in the six remaining areas. 


Atlantic, East and West North Central, with the heaviest loss again being reported in the 


ys 
to enable the dealers to become familiar, as Long Leaf you insure hy 
early as possible, with any changes and to yourself and — by 
iscuss delivery dates with their sources of sanee 100% satisfaction. ig 
discuss delivery dates with ae It's the RIGHT lumber 4: 
supply. me for all structural uses. ? 
Ey Our mill at Wiergate 











has finest manufacturing 
equipment for top qual- 
ity production. 


R. Northup, secretary-manager Na- 


Wier Long Leaf Lumber Co. 


Houston, Texas 


Mills: Wiergate, Texas 
percent 


Gains were concentrated in the Middle 
















































































South Atlantic area. Sept. 30 stocks were estimated to be about 17 percent over those of a 
year ago. Individual regions varied from 10 to 26 percent over last year. 
Summary of Sept. 30 Stocks and September Sales for All Yards Reporting— 
Thousand Feet 
Stocks—M ft. % Change Sales—M ft. % Change 
: No. of Sept. 30, Aug. 31, from Sept., Aug., from 
: Region Yards 1941 1941 — 1941 1941 August 
New England Fa. eraliatan theta vehement 12 7,360 7,488 —1.8 1,503 1,695 —11.3 
A ee ee ee 60 35,414 34,844 +1.6 9,781 9,435 +3.7 
meet No. Central. ..... .6scsos 121 63,612 63,269 + 0.5 17,300 17,936 —3.5 
b cgae 4 ae 3 616 125,828 119-11 "4 + 5.6 23,265 26,651 —12.7 
So. ROR noise tmeaees 26 11,016 11,713 —6.0 4,862 5,086 —4.4 
East So. Central............ 11 31194 3'263 —21 956 877 +9.0 MONTGOMERY, ALABAMA 
West So. Central... ......0.08- 48 11,395 Li,.377 +0.2 8.827 4,813 —20.5 
Mountain See ar te ee mere 155 35,657 35,740 —0.02 10,788 10,130 +6.5 MANUFACTURERS 
IE shu a voccrain avermignstnlete eesitenes 167 97,768 99,766 —2.0 52,03 4 59,473 —12.5 
Total Independent Yards. 365 183,704 186,395 —1 4 58,564 63,103 —7.2 SOUTHERN PINE 
Total Tine Yards. «. <<... 851 207,540 200,177 +3.7 G5, 752 72,993 —9.9 
eer Tee 1,216 391,244 386,572 +1.2 124,316 136,096 —8.7 LU M BER 
Estimat Total Retail L 1 Stocks—Milli ‘ee 2 92 @ ® 
a ee Specializing in Shed Stock and Boards, One- 
Dec. Jan. Feb. Mar. Apr. May June July Aug. Sept. Ms one . 
31, 31. 28. ai, 30, 31, 30, 31, 31, 30, half by Six Poplar Bevel Siding, Mouldings 
Region 1940 1941 1941 1941 1941 1941 1941 1941 1941 1941 
New Bmm@iand .....6.060% 264 292 296 327 330 318 316 342 351 345 
Middle Atlantic ........ 1,120 1,088 1,117 1,230 1,233 1,236 1,268 1,259 1,228 1,249 
Bast No. Central........ 1,461 1,552 1,664 1,719 1,745 1,706 1,693 1,667 1,664 1,673 
West No. Central....... 993 1,088 1,171 1,222 1,237 1,206 1,177 1,159 1,191 1,258 
South Atlantic ....cce- 408 "472 572 557 542 520 512 489 475 446 
Mast So. Contral........ 219 217 215 230 236 235 231 227 220 216 
West. So. Central....... 564 561 581 565 ©5738 581 598 614 632 633 F- x 
POOUMEDIM oo ect aviwe 224 222 219 221 222 23 228 232 238 237 os S\ 
= glace estaba 842 891 870 904 936 1,012 1,100 1,086 1,120 1,097 2 Oniformin 
— —— od @) ae] 
RIN i cctteaeirtesniali 6.095 6,383 6,705 6,975 7,054 7,048 7,123 7,075 7,119 7,154 : aor TEXTURE 
Weighted % Change s.) -ek Oke oe Oke “ «is ‘ sen 4 at QYUALITY 
from. pr ‘evious Mont 7 = 5. : : —0. —0.7 a 5 G } 
Seemed WH .asncas: +5.0 | ws 4 H. E. Webster Lumber Co. 
STATES IN EACH REGION: E Kansas City, Mo. 
New England: Maine, New Hampshire, Vermont, Massachusetts, Rhode Island, Con- 
necticut. 
Middle Atlantic: New York, Pennsylvania, New Jersey. | 
East North Central: Ohio, Indiana, Illinois, Michigan, Wisconsin. 
West North Central: Minnesota, Iowa, Missouri, North Dakota, South Dakota, Nebraska, 


Kansas. 
South Atlantic: 
North Carolina, 
East South Central: 
West South Central: 


Delaware, Maryland, 


Kentucky, 


Pacific: Washington, Oregon, California. 


District of Columbia, Virginia, 
South Carolina, Georgia, Florida. 

Tennessee, Alabama, Mississippi. 
Arkansas, Louisiana, Oklahoma, Texas. 
Mountain: Montana, Idaho, Wyoming, Colorado, New Mexico, Arizona, Utah, Nevada. 


LEMIEUX BROS.,INC. 


FORESTERS --- TIMBER ESTIMATORS 
APPRAISERS --- CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 


West Virginia, 
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New Fir Maximum Price Order Defines “Retail Sale,” 
and Changes “Mixed Car” Rule 


Wasuincton, D. C., Nov. 10.—A_ num- 
ber of amendments to price schedule No, 26, 
Douglas lir Lumber, designed to fit the 
schedule better into established trade prac- 
tices and requirements of the construction 
industry, were announced Nov. 1 by Leon 
Henderson, administrator, Office of Price 
Administration, effective Nov. 10. The 
amendments fall in three groups. 

Under the first, an allowance of $3.50 per 
1,000 board feet is permitted for retail sales 
to consumers and contractors, when cer- 
tain conditions are observed. [Effect of this 
will be to enable contractors to obtain serv- 
ices customarily given by retailers on = ship- 
ments made direct from the mill where the 
lumber is produced to the job where it is 
used. Under the original ceiling, no allow- 
ance was made for such services. In a num- 
ber of cases specific interpretations were 
issued covering out-of-pocket costs for such 
services. The amendment supersedes such 
interpretations and in effect embodies them 
in the schedule itself. 

Under the second group of changes a num- 
ber of types of lumber omitted from the 
original schedule are brought in. These in- 
clude: (1) Shop lumber from which doors 
and windows are made. (2) A number of 
sizes of flooring and ceiling lumber. 

Minor adjustments were made in the ceil- 
ing prices for select merchantable and select 
structural timbers, 1x4- and 1x10-inch boards, 
boards and timbers surfaced '%-inch off, 
2x3-inch No. 3 grade, and No. 1. boards 
and timbers permitting up to 15 percent No. 
2 grade. 

The third change in the schedule provides 
a new definition for a mixed car. The 
classes established in the new definition are 
based solely on type of lumber, rather than 
type, width, and thickness, as in the old 
schedule. 

“Volume” is defined as “the board foot 
volume of lumber processed from logs, 
processed from other lumber, or sold, as the 
case may be, within six months immediately 
prior to the transaction subject to this 
Schedule.” 


"Mixed Car" and "Retail Sale" Defined 


“Retail sale” is defined as “a sale which 
satisfies all of the following tests: 


“(1) It must be a sale of lumber to a 
consumer or contractor for use in build- 
ing, construction, remodeling, repair, or 
maintenance, and not for resale in sub- 
stantially the same form. 

“(2) It includes only sales in less than 
carload quantities. Where shipment is by 
water or by truck the maximum retail 
sale quantity shall be 20,000 feet board 
measure For the purpose of this sub- 
section the size of the sale is determined 
by the size of the order. 

“(3) The sale must be accompanied by 
the following services: Delivery to the 
jab site or other point specified by the 
purchaser and at such time and in such 
quantities as the purchaser specifies; tal- 
lving and checking; the privilege of ex- 
changing goods and returning unused ma- 
terial; and the readiness and ability of 
the seller to replace deficiencies and ad- 
just complaints from stocks kept on hand 
for such purposes,” 


lor mixed car, mixed cargo, or mixed 
truck shipments $2 additional per 1,000 feet 


board measure may be charged. A mixed 
car or mixed cargo shipment consists of four 
or more items as hereinafter defined, of at 
least 1,000 board feet each. A mixed truck 
shipment consists of four or more items of 
at least 250 feet each. lor the purpose of 
this definition, the following classifications 
of Inmber of any different species shall con- 
stitute an item: 

1. Boards, shiplap or strips 

2. Dimension 

} Planks and small timbers, not ex- 

ceeding 4” in thickness 

!. Large timbers, exceeding 1” ~=6in 

thickness 
o. Flooring 
6. Siding 
7. Ceiling or partition 
S. Finish 
% Rough clears 


10. Stepping 


11. Mouldings 

12. Silo stock 

13. Gutter 

14. Corn cribbing 
15. Lath 

16. Casing and base 


In the case of retail sales as defined in 
$1312.57 (f£), where the shipment originates 
at a mill rather than at a distribution yard, 
a mark-up of not more than $3.50 per 1,000 
feet board measure may be added to the 
maximum prices set forth herein. 

lor export sales, an addition of not more 
than $3.50 per 1,000 feet board measure 
may be charged for the services of switch- 
ing, unloading at the dock, tallying, mark- 
ing, and dock insurance. 

Following are prices of leading items as 
comained in the revised Schedule: 





REVISED DOUGLAS FIR "CEILING" 


Flooring, Random Lengths 


B&Btr. Cc D 
1x3 and 1x4, vertical 
a | i $55.00 345.00 
1x3 and 1x4, flat 
BIO erexiciane’ $5.00 43.00 38.00 


Drop Siding, Random Lengths 
B&Btr. eS D 
Cae RE SE ccctavands $50.00 $48.00 $40.00 


Ceiling, Random Lengths 
(Double Beaded or Double V_ Pattern) 






B&Btr. ec D 
ee Se > res, 37.00 $35.00 $28.00 
PES Te. Gs. (he casita 45.00 43.00 38.00 
ee ere 50.00 48.00 40.00 

For specified lengths, 12 feet, add $2; 


14 feet, add $3; 16-18 and 20 feet, add $5. 


No. 1 Boards and Shiplap, 
Green, Surfaced A, L. 8S. 








1x4 1x6 1x8 1x10 1x12 
R/L 6/20’.$27.00 $27.00 $27.00 $26.00 $28.00 
Meret 27.00 27.00 27.00 26.00 28.00 
ere Ga 27.00 27.00 27.00 26.00 28.00 
WO ee 27.00 27.00 27.00 26.00 28.00 
27.00 27. 27.00 28.00 
Me 5s cian gt 28.50 28 28.50 29.50 
| 29.50 2s 29.50 E 30.50 
| are 29.50 25 29.50 28.50 30.50 
BO iscicwees 29.50 29.50 29.50 28.50 30.50 
Add for 
ary ...:. 600 4.00 4.00 4.00 4.00 


For No. 2 dry or green: $2 per 1,000 feet 
less than No. 1 of same size and length; 
No. 3 green: $6 less; No. 3 dry: $8 less. 

For working to Pattern, add $2 per 1,000 
feet. 

For rough random length, add $1.50 to 
R/L surfaced prices. 

For No. 1, permitting up to 15 percent 
of No. 2, deduct 50c¢ per 1,000 feet from the 
No. 1 price of the same width and length. 

For surfacing 4” off, add $1 per 1,000 
feet to the price for the same grade, 
width, and length. 


No. 1 Dimension, Green, Rough, or S48 


- kL 8S. 
2x4 2x6 2x8 2x10 2x12 
R/L. 6/20’.$28.50 $28.50 $27.50 $27.50 $27.50 
ee ai aciere 28.50 28.50 27.50 28.00 
REARS 28.50 28.50 27.50 28.00 
| CE Ere 29.50 29.00 27.50 28.50 
eee 29.50 29.00 27.50 28.50 
ET 29.50 29.00 27.50 28.50 
22/24’ .... 32.00 31.00 29.50 30.50 
Add for 
dry cons 3.50 3.50 3.50 4.00 5.50 


Grade Spreads: No. 2 green, all widths 
and lengths, 20’ and shorter, $2 per 1,000 
feet less than No. 1 green of the same 
width and length. 





No. 3, 20’ and shorter, 2x3, 2x4, 2x6, and 
2x8 green, $8 per 1,000 feet, and 2x10 and 
2x12 green, $9 per 1,000 feet, less than 
No. 1 green of the same width and length. 

No. 2 dry, all widths and lengths, 20’ 
and shorter, $4 per 1,000 feet less than 
No. 1 dry of the same width and length. 

No. 3 dry, 20’ and shorter, 2x3, 2x4, 2x6, 
and 2x8, $10 per 1,000 feet, and 2x10 and 
12”, $11 per 1,000 feet, less than No. 1 dry 
of the same width and length. 

For dimension surfaced 4” off, add $1 
per 1,000 feet to the price for the same 
grade, width and length. 

For No. 1, permitting up to 15-percent 
No. 2, deduct $0.50 per 1,000 feet from the 
No. 1 price of the same width and length. 

For working to shiplap, center-matched, 
or dressed and matched, add $2 per 1,000 
feet, droppings to be included at grade 
differential. 

For rough dry, add $1 per 1,000 feet to 
surfaced dry price. 

For ripping and resawing, not diagonal 
or tapered, add for 2x4, $2.50, and for 2x6 
and wider, $1.50 per 1,000 feet. 


No. 1 Plank and Timbers, Green, Rough 
or S48 A. L. S. 


20’ & Shtr. 22/24 26/32 
RS ee see $34.00 $36.50 $39.50 
ME (bin Snereicistasie eretins 32.50 35.50 38.50 
> >t err 31.00 33.00 34.50 
SEO & SEI2 x ccc 30.50 32.50 34.00 
PN a arcana ahaa aneaerahie 32.00 34.00 36.00 
Me Ob SEO. osc cvres 31.00 33.00 34.50 
Qn30 & S202 2.062% 30.50 32.50 34.00 
ey: ee 30.50 32.00 33.50 
eee re er 30.50 32.00 33.00 

20’& Shtr. 22/30 32/40 
CRIS B GEES. oc occiee $29.50 $30.50 $31.00 
SURO Ge GEES .1cces 29.50 30.50 31.00 
10x10 & 10x12 .... 29.50 31.50 30.50 
BERSG  3cooe wesw 29.50 31.50 30.50 


For specified lengths in select merchant- 
able and select structural grades, add $2 
per 1,000 feet. 

For No. 1 permitting up to 15 percent 
of No. 2, deduct 50 cents per 1,000 feet 
from the No. 1 price of the same width 
and length. 

For surfacing 4” off, add $1 per 1,000 
feet to the price for the same grade, 
width and length. 


Factory and Door Stock 


Factory Select 


ahora: estan ce are tier a wie eee che ween $45.00 
No. 1 Shop 


ee eT Te eee ee re 35.00 


PS a I os aioe: pW atolareia& Sscene pe aieheeiwiete 25.00 
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CURLEY BEECHER 


A great many every day legal 
principles should be known by lum- 
bermen, and they may be explained 
ivithout resorting to the jargon of 
the law. This series of articles 
will put in plain language the ac- 
tual decisions of American courts. 
—EDITOR. 


THE DOUBTFUL CUSTOMER 


“Here’s a $75 check to square up my ac- 
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checks for $71 in favor of a local garage 
was paid by the assistant teller, in blissful 
ignorance of the arrangement aforesaid, and 
when the teller returned, the mistake 
discovered. 

“Curley Beecher’s check’s just got io be 
paid,” the teller averred. “Simply credit 
the amount of the garage check back to the 
customer’s account, cancel the credit on 
the garage account, and see that the 
3eecher check’s paid when it comes in.” 

“And I suppose I'd better notify the 
garage man of what we’ve done?” the as- 
sistant suggested. 

“Sure.” 


was 


“Pil bet half an hour’s salary he hustles 
off to see a lawyer to see if he can’t hold 
the bank,” the assistant prophesied. 

“Let him. I don’t know anything about 
the law but we'll take our chances.” 

And Curley Beecher was safe, as the law- 
yer explained that the money must be ap- 
plied according to the customer’s instruc- 
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Fall Furniture Market Breaks 
Record 


The 1941 Fall market held at the 
ican Furniture Mart continued the 
breaking pace set by the January, May and 
July shows, with registered attendance for 
mid-season markets reaching a new high. 

The buying done at the Fall market was 
normal. Dealers placed fill-in orders and 
checked on merchandise which had been or- 
dered but not delivered. Manufacturers, 
working to catch up on back orders so they 
could plan new samples to be shown at the 
coming January market, were quoting Jan- 


Amer- 
record 


uary and February deliveries for orders 
written during the November market. 
Although manufacturers’ costs have in- 


creased considerabiy, prices remained steady. 
The average price increase since the July 
market has been from five to ten percent. 


Lines have been cut down considerably in 
order to speed production on more popular 
numbers and few new suites were shown at 


” 
count,” the customer suggested. 
“Thanks,” Curley Beecher answered, and 


tions. 


“The proceeds were deposited in said 


the customer went down to the local bank, bank to the credit of the makers of the the market. Modern and functional tradi- 
and deposited $75 to his credit. check for a specific purpose. No part of tional furniture were the highlights with 

“It’s to pay a check I’ve just given to such funds, under the law of such deposit, limed oak, cherry, maple, walnut and ma- 
Curley Beecher and for nothing else,’ the could be diverted or applied by the bank,” hogany the most popular woods. Painted 


customer explained. 

“Sure,” the teller agreed, gathered in the 
cash, and the customer left town “between 
two days.” 

The next morning one of the customer’s 


says the Kentucky Court of 
case on the point. 

Whether the garage man could compel 
the bank to stand by its action in crediting 
the $71 to his account is another story. and South American influence. 


Appeals in a_ furniture, styled after the old Pennsylvania 
Dutch, was a quaint feature carrying out the 
American trend. Many new fabrics 
seen exemplifying the Hawaiian, 


were 
Chinese 








ANGELES A iMudden 


VIRGIN PINE and HARDWOODS ~—_| Caryica 


There is no better test than the test of 


time. And time has proved the quality 
and dependability of the Angelina line. 
For 54 years the name of Angelina has 
been a guide to good lumber. Now we 
ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 

KURTH LUMBER MFG CO., Clarksville, Texas ANGELINA HARDWOOD CO., Keltys, Texas 
TROUT CREEK LUMBER CO., Kirbyville, Texas Mills at Ewing, Tex. and Ferriday, La. 
TEXAS OAK FLOORING CO., Dallas, Texas 





Short Leaf Pine, Oak, Gum, Ash, Cypress, 
Gum Veneer, Dimension, Finish, Casing, 
Base, Mouldings, Oak and Maple Floor- 
ing, Oak and Gum Trim, Lath, Woven 
Wire Picket Fence. Straight Car and 
Mixed Car Service. ‘Phone, write or wire. 





offer the services of FIVE modern mills. 


( JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St., Chicago, Il. 


Retail and Industrial Sales 


A. E. BOATRIGHT LUMBER COMPANY, 
111 W. Washington St., Chicago, Ml. 


Railroad and Car Material 


Chicago | 
Representatives: / 
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FAST, COURTEOUS SERVICE 
BY TRUCK AND TRAIN 


STRAIGHT OR MIXED CARLOAD SHIPMENTS 


PAMUDO PLYWOOD ...DOORS 
FRAMES, MOULDINGS 
SASH & GLASS... .WALLBOARD 


LOS ANGELES, Calif. 
ST. PAUL, Minn. 
KANSAS CITY, Kan. 


DOOR CO. 


CHICAGO 
BALTI IMORE. "Md. 
NEWARK, N. J. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Noy. 10.—Among both 
wholesale and retail distributors, there ap- 
pears to be a rapidly developing conviction 
that lumber production is in closer balance 
with consumer requirements than at any time 
in the past two years. In retail circles the 
drop in civilian home building schedules is 
largely being offset by a very definite in- 
crease in the smaller—but usually more prof- 
itable—sales for repair work and remodel- 
ling, which in connection with industrial 
orders combine to produce larger than nor- 
mal activity at most yards within trucking 
distance of Defense projects. The fly in the 
trade ointment at the moment is the revised 
fir ceiling order which permits a dealer an 
“allowance of $3.50 per thousand feet.” His 
service margin will be 10 percent on sales 
of $35 lumber, and 5 percent upon uppers in 
the price range up to $70 or more. But 
overhead costs of retail yard operation, cov- 
ering all services, vary between 30 and 38 
percent. If this price order was made to 
apply upon lots over instead of under 20,000 
feet, there would be some justification for a 
retail mark-up of $3.50 per thousand feet if 
applied to full carloads moved direct from 
the mill on the West coast to the job. The 
order further explains that “Its effect will 
be to enable contractors to obtain services 
customarily given by retailers on shipments 
made direct from the mill where the lumber 
is produced, to the job where it is used,” 
indicating a plan for getting mixed or “pool” 
cars to the consumer at this retail mark-up. 

WEST 
water at 


COAST WoOODS—Receipts' by 
Boston in October reached a 
total of 5,387,199 feet, of which 5,054,775 
feet was dropped by one ship, and but 
one important consignment is listed for 
November. Mills have moved to a lower 
level, and are again seeking new business, 
though order files are still heavy. There 
have been sales for rail delivery at $2@3 
under “ceiling.”” For 4x4-inch random the 
ceiling price, delivered, would approximate 
$53.50, and yet it is being offered freely 
at $50@51. By rail, 2-inch dimension has 
been sold as low as $48@49.25, with larger 
sizes at $50@51, and one sale of 4x6-inch 
noted $50.50. For No. 2 fir boards by rail 


the range, delivered, is $41@42.50, with 
the No. 2 at $35.50@35.75. Unsold spot 
stocks at the docks of dimension and 


boards are very low. 


EASTERN SPRUCE — Defense 
and industrial schedules continue to ab- 
sorb a large proportion of the output of 
mills on both sides of the border, and at 
prices that have prevailed over a period 
of two months, starting at $43@44 for 
the smaller scantling sizes, and up to 
$50@53 for the 2x10- and 12-inch delivered 


housing 


at Boston rate points. Demand for dry 
boards continues strong, and as prospec- 
tive production dwindles as mills reach 


the end of log supplies, the volume of cur- 
rent offerings is limited and deliveries are 
delayed. Most sales of 1x6-inch delivered 
at Boston rate points are at $45@46, and 
$509@52 for 10- and 12-inch. Canadian 
ceiling prices are in the making, but have 
not yet been announced. Production 
through the 1942 sawing will be 
limited by the lack of experienced loggers; 
this is the outstanding worry of most 
operators on both sides of the border. 


LATH AND SHINGLES—The call for 
spruce lath has dropped off sharply 
through October, and sales are limited to 
part carloads at $5.50@05.75 delivered, or 
25 to 50 cents below August and Septem- 
ber levels. Eastern white cedar shingles 


season 


are in secant supply, due to heavy sales 
through the summer and fall months when 
the western red cedars were at peak 
prices. When available they are priced 
today at $4.50 per square for extras, $4 
for clears, and $2.90@3 for clear walls. 
In the face of a sharp drop in delivered 
prices for the red cedars, volume 
has also dropped. Operators report that 
cedar log supplies are curtailed. Limited 
sales by British Columbia mills are at 
$5.84 for 18-inch VPerfections, delivered by 
rail at New England points; $5.38 for 
lé-inch XXXXX No. 1; $4.33 for No. 2, 
and $3.41 for 3’s. Washington mill quota- 
tions run from 5 to 10 cents per square 
lower. The new quota period for British 
Columbia shipments starts Jan. 1. 


sales 


PINE BOXBOARDS—Stocks of salvaged 
hurricane pine on the yards of regular 
operators, with at least 30 more mills run- 
ning than were active one year ago, show 
no increase, for sales to box shops and 
for low-cost Defense housing continue 
heavy. There are offerings of inch round 
edge as low as $12.50 and as high as $17 
f. o. b. shipping point, with most sales of 








automatically con- 


Lal . . " 
cross-circulation 


Moore 
trolled dry kilns recently placed in operation by 
the Four Wheel Drive Auto Co., Clintonville, 
Wis. lumber used in 


to dry manufacturing 


truck cabs 





average run at $13.50@14. There are sales 
of inch square edge, to grade No. 4 com- 
mon, rough, at $34@36 f. o. b. shipping 
point, with the usual charge of $1@1.50 
for dressing one or four sides. Dressing 
mill capacity is oversold. Eastern Pine 
Sales Corp. has withdrawn from the mar- 
ket on most items of its salvaged hurri- 
cane pine, but continues to make special 
offerings as odd lots accumulate at the 


mills. A large percentage of its deliveries 
continues to be ear-marked for Defense 
jobs. 


EASTERN HARDWOODS—One shipper, 
operating three plants, shows a total of 
72,000 feet of oak and maple on its Nov. 
1 stock sheet. The Salvage Administra- 
tion has less than 4,000,000 feet of hurri- 
cane hardwoods unsold, from its total cut 
of 30,000,000 feet. Most of the smaller 
civilian mill yards are swept clear of dry 
maple and birch. Their dressing equip- 
ment is working largely upon Defense 
specialties. The larger and modern mills 


in the Adirondacks and Pennsylvania have 
contracted to deliver to the furniture and 
woodworking plants their output for the 
balance of the 


prices. 


year, at private contract 
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New York, N. Y. 

Prices on West Coast fir took somewhat 
of a drop last week in this market, some 
dealers having received wholesale lists which 
showed a decided weakening in certain items. 
However, this has not encouraged dealers to 
do any buying beyond their immediate re- 
quirements. It is reported that some whole- 
salers are bringing in large quantities of 
West Coast lumber. 

SOUTHERN PINE—There is still a 
vreat demand and it will be some time 
yet before the dealers are able to keep 


their assortments well balanced. AS a 
result of continued demand, prices hold 
firm. 


WESTERN PINES—Prices on Ponderosa 
and Idaho showed some advance during 
the past week, demand being maintained. 
Dealers, however, are now inclined to ease 
off on their buying as stocktaking will 
start in another two or three weeks. Some 
orders are, nevertheless, being placed for 
shipment after Jan. 1. Sugar pine prices 
remain very firm. 

WEST COAST—It is reported that mills 
on the West Coast have piled up large 
stocks, especially of upper grades. AS a 
result, some mills are going to find it 
necessary to close down. Local dealers 
can not see enough business ahead to 
warrant placing orders at present. Prices 
have weakened. 

SPRUCE—There continues a heavy de- 
mand for most all items of spruce, which 
it seems almost impossible to meet. Deal- 
ers are really hungry for certain items 
which there seems to be no hope of ob- 
taining. Prices have advanced, and further 
advances may be expected. 

HARDWOODS—AII dealers report a fine 
volume of business. Ash, birch and white 
maple are very hard to obtain, with de- 
mand heavy. Prices are very firm, with 
advances sure to come. 


Buffalo, N. Y. 


Arrival of colder weather and the first 
snow of the season has slowed up the lum- 
ber trade, though industrial demand is 
still in good volume. Shipments from the 
mills are coming through slowly in most 
cases, and some items are almost impossi- 
ble to obtain. Prices as a rule are hold- 
ing firm, though fir dimension is reported 
to be easier. Southern pine; roefers are 
called steady. Shingles are a_little higher 
that they were a short time-ago. 

HARDWOODS The -market continues 
active, and wholesalersre finding it diffi- 
cult to obtain stocks’. of some leading 
hardwoods. Birch, maple and gum are un- 
usually tight, and prices are strong. Fur- 
niture plants have received many orders, 
though they are hampered by scarcity of 
some materials other than lumber. 

WESTERN PINES—Idaho pine continues 
searee, and many mills are turning down 
orders. For Ponderosa pine, orders are 
being taken by the mills on a mixed-car 
basis, as some items desired are sold out. 
C selects and No. 2 common are reported 








to be a little easier, though not at all 
weak in price. 
NORTHERN PINE—An increasing de- 


mand for box grades is reported, and 
prices are strong. No. 2 common is firm. 
While the war situation has stimulated 
the demand for this wood, it has also cur- 
tailed the amount of offerings by mills in 
Canada, from which ordinarily a large 
amount of stock is available at this season. 


Baltimore, Md. 


NORTH CAROLINA PINE.—The market 
for shortleaf has eased off somewhat. 
Supply of certain grades and sizes is in- 
sufficient to meet demand while others 
have accumulated. Building demand has 
declined. Box makers continue very busy, 
and their stocks of rough lumber are low. 

LONGLEAF PINE.—The effort to main- 
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tain a ceiling on longleaf having been Griffee, statistician Western Pine Asso- e Shi d A ° 
abandoned, with needs here in excess of ciation, Portland, Edmund _ Hayes, oast ipyar Ss ctive 
tenders, prices have gone up sharply. Ma- tow River Lumber Co., and past presi- 
terial for keel blocks and other purposes dent West Coast Lumbermen’s Associa- Tacoma, WasuH., Nov. 8.—Shipyards 
eS with ypc signe pone A ~ ope Wing gael gl iag ee ee here engaged in the manufacture of wooden 
get. ere is no surplus of ordinary sizes, 4 re So., Bend, ie a a " f 
but they are in better supply. Silver Falls Lumber Co., Silverton, Ore.; boats report that they have all the business 
CYPRESS.—Offerings do not exceed the W. C. Ruegnitz, Columbia Basin Sawmills, they can handle, in view of priority restric- 
wants of buyers, even though stocks are Portland; Charles Snellstrom, Snellstrom tions on certain metals. Four of the larger 
being called for only to take care of cer- Lumber Co., Eugene; Dr. Ernest E. Hu- yards are tied up with Navy contracts, but 
tain special needs. Quotations are steady bert, Western Pine Association research 1 onal d ond i 
re mee — ics vor ere engineer, Portland, and Barney Frank, smaller yards and new yards are beginning 
. as : Pacific Export Lumber Co., Portland. to take care of the flood of purse seiner and 
WESTERN | There is urgent Recently the advisory board brought the trawler business. Much of the demand has 
call for fir in Defense. Spruce, Pon- ; ; > . ; 
dercen pine and white nine show lacreas- students to Portland and took them through been created by the high price of tuna and 
ing strength. The shift from steamers to the Western Pine Association’s research salmon and the fact that the Navy is taking 
railroads in making shipments helps to laboratories here. over many boats for patrol work. 
push up prices. Stocks here meet require- 
ments. 
HARDWOODS.—Efforts for a ceiling on 
some of the hardwoods, notably birch and 
poplar, have so far proved unavailing, y ea ay ” omni Flim pay, Cr Ma 
and the upward trend in quotations con- 3 Ke 2 
tinues. Here and there a measure of 1 2 pin 2 cece — 


scarcity is encountered, but advances of 
late have not been sharp, and some items 
have eased off. The suggestion that some G 
grades of oak be shipped overseas as dun- ' 


nage, to be turned over to other uses on 5 
arrival, has not evoked an enthusiastic 
response. 





Builds New Asbestos Mill 


New York, N. Y., Nov. 10.—An asbestos 
mill capable of processing large quantities of Z| 
asbestos-bearing rock is now under con- 
struction on the Johns-Manville properties 
in Chrysotile, Ariz. The new mill is ex- 
pected to be in operation early in 1942, and 
to add substantially to the supply of asbestos 
fibre available in this country to meet De- 
fense manufacturing needs. 

The asbestos fibre found at Chrysotile is 
said to be particularly valuable in the manu- 
facture of filters, woven asbestos materials, 
asbestos paper, many types of asbestos- 
cement products, and as fillers in asphalt 
tile and moulding compounds. The recent 
development of a special milling process by 
Johns-Manville engineers has made possible 
the utilization of this Arizona fibre, hereto- 
fore a marginal operation. 
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Pine Plume Lumber Company 


Bell Bidg., Montgomery, Ala. 


'Y, PINE ems HARDWOODS 


AIR - DRIED or KILN - DRIED 
SPECIALIZING IN KILN- DRIED POPLAR 
Solid or Mixed Cars of Pine, Hardwoods, Oak Flooring. 
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Support College in Training 
Lumber Executives 


PorTLAND, Ore., Nov. 8.—While schools 
of forestry have long been established in 
many leading colleges and universities, de- 





Plants at Goodwater, Ala. Complete Planing Mill facili- 
Notasulga, Ala. ties. Modern Fan-type Cross- 
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partments devoted to education in lumber Serving the lumber trade since 1899. Ozark, Ala. Circulating Dry Kilns. 
manufacturing and selling are innovations. 
Oregon State College at Corvallis, Ore.,  SeeSeSeses ese sess eo ese Se Se Se Seo eS ees eGR GaGa G aS ES SSeS Se gr S Geese SegrS 252s eG ase aSa GG ao ata 





has such a department and it is being given 
the support of lumbermen throughout the 
State. Leaders in the industry have formed 
an advisory board which lends its assistance 


to the instructors, and is host now and then HEPHERD [ 
to the students on industrial trips. Members 


also have made themselves available for 
alis onl cheese. The rene of ta é- MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 


partment, now functioning smoothly with MANUFACTURERS and rs 
the help of the lumbermen, is to train young WHOLESALERS of Yellow p we and Hardwoods 


men to take key positions in the industry. 








Instructor in the class is Professor Robert inal 
M. Evenden. Members of the advisory Timbers. Rough and Dressed, up to 18x 30-40 . . . Plank A SN 
board are: ..- Dimension ... Boards... Flooring . .. Kiln-Dried Finish 
Lloyd J. Wentworth, Douglas Fir Ex- eye e ge ° . 
port Corp., Portland, chairman; J. H. ea ~ Ceiling —o Siding eee Railroad and Car Material. 
Chambers, J. H. Chambers Lumber Co., 
Cottage Grove, Ore.; H. J. Cox, secretary Material from both mills Grade-Marked if desired 
Willamette Valley Lumbermen’s Associa- 
tion, Eugene, Ore.; Paul Stevens, West ADDRESS INQUIRIES TO BOX 139, MONTGOMERY, ALABAMA 


Coast Lumbermen’s Association manager 
at Portland; Erle Fulgham, Willamette 
Valley Lumber Co., Dallas, Ore.; W. E. 




















Tacoma, Wash. 


WEST COAST WOODS—Pacitie North- 
West lumbermen generally are reported 
to be coneerned over the priority situa- 
tion, Which is believed to be causing a 
curtailment in civilian non-Defense con- 
struction The pineh so far has not been 
sufficient to force any mills here to cur- 
tail production Plants are operating 
steadily to keep pace with order files, 
Which in many instances cover production 
far in advance Weather has been good, 
and logging operations consequently have 
been unhindered 


San Francisco, Calif. 


INTE RCOASTAL—Appliecations for lum- 
ber priority space in intercoastal ships in 
December for the Canal Zone had, by mid- 
dle of first week in November, exceeded 
the 6,000,000-foot mark, with indications 
that even more lumber space would be 
sought for that month. Increased move- 
ment is attributed to the beginning of 


the dry season in the Canal Zone, and 
consequent increase in construction. In 
recent months, lumber shipments from 


Washington and Oregon to the Canal were 
close to 500,000,000 feet. Practically all 
was for Government needs. Fir and hem- 
lock were the outstanding species shipped. 
The priority system now in effect is for 
lumber moving to the Canal Zone only. 
Priorities for lumber to be moved east- 
bound in the’ intercoastal 


trade were 
dropped in October by the Maritime Com- 
mission Current reports indicate a plan 


is under consideration to establish priori- 
ties again in the intercoastal trade com- 
mencing in January. It is believed these 
priorities when established will be on a 
quarterly rather than on a monthly basis. 

COASTWISE TRAFF I C—Fifty-three 
steam schooners were reported operating 
on the Pacific Coast at the close of Oc- 
tober Thirty-four were operating coast- 
Wise, and nineteen in the offshore trade 


nostly in strategic service 
LUMBER RECEIPTS—Lumber receipts 
from interior points at San Francisco dur- 


ing October, 1941, totaled 9,570,000 feet, 
ompared with 9,580,000 feet in September, 
ind 10,320,000 feet in October, 1940. 
SHOOK SHIPMEN TS—Shipment of 
shook from 34 identical mills of the Pa- 
i ivision during September, 1941, 
led 52,737,000 feet, compared with 51,- 
' t in September, 1940. Twenty- 





six identical mills of the area reported 
281,350,000 feet of shook shipped during 
first nine months of 1941, compared 
With 258,871,000 feet during the same 
veriod in 1440 
BUILDING Building permits issued in 
San Francisco for residential frames dur- 
ing October 1%41, had total value of 


278,255, compared with $1,201,490 in Sep- 
tember, and $1,734,005 in October, 1940. 
LUMBER OPERATIONS—Reports from 
¢ Oregon border to southern California 
ber mills are filling log ponds 
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Market News from Na 


and decking logs high in preparation for 
a busy winter milling season, the result 
of Defense demands. There is great ac- 
tivity in the pine and fir forests of the 
high Sierra and in the coastal redwood 
region. Woods operation will continue at 
some points through the winter, and at 
others as long as roads remain open, ae- 
cording to reports, 


Portland, Ore. 


WEST COAST WOODS—Part-time shut- 
down of fir mills has followed in the wake 
of the SPAB order limiting private and 
public construction, due to accumulation 
of side-cut lumber. Mills are making a 
determined effort to fill all Defense orders 
as expeditiously as possible. In the pine 
belt, it now becomes evident that an all- 
time record of produuction will be run up 
for 1941. 

INTE RCOASTAL—There continues to be 
a moderate demand for all grades and 
sizes. This market has not, however, re- 
covered all the ground lost following the 
SPAB order. Shipments are going ahead 
on Old business, but have declined from 
highs of former months. The industry 
now awaits expansion of buying for 
cantonment construction. 


CALIFORNIA—The California market 
looks healthy as housing projects go on 
apace in and near Defense cities. Weak- 
ness elsewhere in prices, however, has re- 
sulted in shading of quotations on Cali- 
fornia business. 


LOGS—The log inventory in this area 
is somewhat larger, as log production 
continues heavy and mill demand has de- 
clined. Prices are definitely softer. Good 
logging weather continues. 


Cincinnati, Ohio 


HARDWOODS—In the last few weeks, 
sales have been dropping off, principally 
because of scarcity of dry stock. Prices 
are steady, with a tendency to advance 
gradually. Among the scarcer items, hard 
maple is outstanding and is high in price, 
showing a tendency to advance faster than 
any other hardwood. Mills are reported 
busy. 

SOUTHERN PINE—Flooring, ceiling, 
drop siding, finish, casing, base and mold- 
ings all continue secarce; consequently, 
prices are firm and strong on these. Ship- 
ments are slow. By contrast, the air-dried 
vard items like boards, dimension, center 
matched and shiplap continue in good 
supply, with shipments large and prices 
weaker, if anything. Although plenty of 
Defense business may be looked for, the 
trade is not overly optimistic about de- 
mand from regular channels. 









48 years’ service to lumber buyers. 


W.T. FERGUSON LUMBER CO., St. Louis, Mo. 


SHORT LEAF PINE - SOUTHERN HARDWOODS 


Cypress. West Coast Products, Car Material, Plywood, Treated Lumber, 
Hardwood Flooring, Cedar Closet Lining, Grain Doors, Veneers, Shingles. 







St. Louis, Mo. 


SOUTHERN PINE—Activity is not as 
vreat as it was a month ago, although 
prices continue to hold firm near OPM 
ceiling. Continuous rains during the past 
four weeks brought home’ construction 
almost to a stop, and lumber dealers re- 
port slackness in demand from. builders. 
These dealers also note a tendency on the 
part of the builders to hold back because 
they lack definite information as to 
whether metal accessories will be avail- 
able. Most lumber yards seem to be will- 
ing to let their stocks run low as the end 
of the year approaches. Box and crate 
industries continue their active demand 
for iow grade pine for ammunition ship- 
ping containers. 


SOUTHERN HARDWOODS — Generally, 
the market is inactive, but gum, oak and 
soft maple are still in demand by furni- 
ture makers, who continue busy far be- 
yond their normal season, attributing in- 
creased volume to retail furniture sales 
resulting from increased payrolls at De- 
fense plants. Other reasons are the fur- 
nishing of rooms to accommodate persons 
attracted here by the possibility of getting 
Defense jobs, and the purchase of furni- 
ture for new homes which were recently 
completed. Dealers here have noted a de- 
mand for pecan which is out of the ordi- 
nary. Better grades are sought for furni- 
ture, and lower grades for flooring. Oak 
and ash are being sought for export, but 
little dry stock is available. Box and 
crating industries continue to buy actively 
the lower grades of cottonwood, cypress, 
gum and tupelo. No price changes are 


Kansas City, Mo. 


SOUTHWESTERN MARKET — Lumber 
operators reported that the problem of 
getting business no longer exists, but that 
the real problem now is to make de- 
liveries. Last week at Dallas and Mem- 
phis a total of 171 million feet of lumber 
was purchased by the Government. Many 
of the larger operators here did not com- 
pete for the business, because of low in- 
ventories and inability to meet the Jan. 1 
delivery date. Operations throughout the 
producing regions were reduced sharply 
last week by heavy rains; big mills were 
affected, and many of the smaller concerns 
were closed down because it was impos- 
sible to log. Shipments were delayed 
somewhat. Kiln dried stock moved fast. 
Price lists were about steady. Retailers 
did not buy as heavily as a month or so 
ago, because ceiling prices have dispelled 
fears of a run-away market. 


SOUTHERN PINE—Demand has been 
good. Zecent price weakness has dis- 
appeared and some upward readjusitments 
were noted. Mills reported shortages of 
stocks over 8 inches wide and there was 
a surplus of narrow items. It was diffi- 
cut to obtain 6- and 8-inch Nos. 2 and 3 
boards. Stocks continued badly broken 
and it was almost impossible to make 
prompt shipment of mixed cars. Produc- 
tion was curtailed by rains, and shipments 
were smaller than in recent weeks. 


WESTERN PINE 





Mills have backlogs 
of orders, but they are being whittled 
down. It is hard to obtain common 
grades, because of the heavy demand by 
the Government. 


OAK FLOORING—A definite slackness 
in demand was noted last week. Prices, 
however, did not decline. Volume of 
orders was much smaller than in recent 
weeks, partly due to a seasonal decline 
and partly due to retailers pursuing a 
conservative policy following the an- 
nouncement of the curb on _ residential 
construction. 





HARDWOOD—The market has been im- 
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tion’s Lumber Centers 


proving a little in recent weeks, especially 
with heavy demand from furniture manu- 
facturers. Priorities on steel have forced 
furniture manufacturers to use wood for 
many items formerly made by metal. Log- 
ving was affected by rains last week, but 
ideal weather prior to that time permitted 
mills to accumulate a fair stock of green 
lumber. Dry stock still is scarce, except 
possibly in oak. 





SHINGLES—Last week, prices, ship- 
ments and orders declined. Mills were 
busy filling the orders that had been 


placed during the fall rush, and now are 
trying to drum up new business. Prices 
dropped another 10 cents. Production was 
maintained, and inventories were being 
built up. 


Mi li i 
inneapolis, Minn. 
NORTHERN PINE Mills report they 


have all the business they can take care 
of. Production is at a comparatively low 





ebb, but mill men believe there will be 
sufficient stocks to supply their regular 
customers until new material is ready. 


There already are signs that some items 
will be in short supply, however. Prices 
are holding firm at levels established 
weeks ago. 


NORTHERN WHITE CEDAR — Pur- 
chases have practically ceased, because 
there is no manufactured stock available. 
Cedar fence posts are needed to take the 
place of metal posts. Although woods 
work was started weeks earlier than 
usual, manufacturers have encountered 
labor difficulties that have slowed down 
production materially. Chief of the draw- 
backs are the unprecedently high wages 
demanded. It is likely that normal cut will 
not be exceeded. 


MILLWORK—Demand is reported “fair 
to very good.” Generally speaking, how- 
ever, the average is satisfactory, despite 
some uncertainties as to building condi- 
tions. Most factories are operating near 
capacity. Stock items are still in good de- 
mand. Prices are firm. 


Shreveport, La. 


SOUTHERN PINE—There are heavy 
Government inquiries, on which bidding is 
fairly lively, and there is a good deal of 
variation in prices submitted, even as 
much as $5 to $8. On private business 
also there is some difference in prices 
quoted, but not as much. Most mills are 
taking care of their regular trade more 
promptly than for some time. Prices 
seem to be weaker east of the river, for 


when offers go below lists of west side 
mills they let eastern mills take what 
they want. Price differential is greater 


than extra freight west side mills would 
have to absorb. West side mills, however, 
are getting about all the business they 
can handle promptly, for stoecKs in gen- 
eral are pretty low. Some items of uppers 
are very scarce, and quantities are ra- 
tioned in mixed cars, with limits set when 
mill is short of certain items. Prices on 





finish, flooring and ceiling are close to 
“ceiling.” 
SOUTHERN HARDWOODS There is 


demand for ail the dry stock mills have 


to ship. Gum is selling at advanced 
prices. Furniture plants are getting 
about all the business they can handle, 


and evidently have been able to secure 
their requirements in gum, oak, and also 
northern hardwoods. Several millions of 
feet, especially ash and red oak, is being 
booked for export, and ash has advanced, 
with red oak showing an upward ten- 
dency. Production and shipments now 
are running along about even. 


Houston, Tex. 


SOUTHERN PINE—The market 
tinues strong, with Government purchases 
leading the list. Last week the Govern- 
ment purchased 66 million feet at Dallas 
for stock pile. Shipments of this material 
will start Dee. 15 and will continue to 
May 1. It also purchased 124 million feet 
east of the river the latter part of last 
week, and has scheduled purchase Thurs- 
day, Nov. 13 at Memphis, Tenn., of 10 mil- 
lion or more feet for immediate shipment. 

Purchases by yards in this section, con- 
sidering the restrictions that have been 
put on construction by OPM, continue 
heavy. Much of this area is Defense, and 
heavy Government construction is taking 
much material. Demand for timbers con- 
tinues to grow and it is very difficult for 
mills to furnish them within the time 
specified. Railroads continue to purchase 
large quantities, regardless of the fact 
that specifications for next year have not 
been released. Mills will have all they 
can possibly do to produce the car mate- 
rial needed. Maintenance of way lumber 
also is being bought in considerable quan- 
tities. Large purchases have been made 
for Britain, and all timbers that were in 
water storage will be shipped out imme- 
diately on these orders. 


con- 


SOUTHERN HARDWOODS — Rain con- 
tinues to handicap production, and buyers 
try to keep their requirements covered by 
orders placed in advance. Stocks at mills 


are badly broken, with all items very 
scarce, and prices firm. 

SHINGLES AND LATH—Shingles con- 
tinue weak, but some orders are being 


placed right along at fair prices; it is now 
possible to get immediate shipment. Lath 
demand continues good, with stocks low 
and prices firm. 


Spokane, Wash. 


INLAND EMPIRE PINES — Order files 
are still brimming over. Production is 
not up to mill capacity, because bad 
weather has interfered with logging all 
summer and fall. The mills are going into 
the winter with stocks badly broken. Dry 
kilns are proving their value as perhaps 
never before. 300kings seem to be fall- 
ing off, largely because many mills are 
almost completely out of the market until 
their order files are reduced somewhat, 
and many buyers Know that it is impossi- 
ble for the present to place orders through 
their usual channels with any hope of 
reasonably prompt delivery. 


Crossett, Ark. 


ARKANSAS SOFT PINE—Demand con- 
tinues strong, although shipments from 
some mills have dropped off, due to low 
stocks and inability to ship orders already 
on file. Common boards, as well as upper 
grades, particularly trim and flooring, are 
generally in low supply. Nearly all mills 
in this section are securing close to maxi- 
mum prices on all items covered by the 
OPM ceiling, and most mills report 6- and 
8-inch No. 2 boards very scarce. This 
searcity is likely to continue well into 
1942, since bad weather is slowing down 
logging, and most Arkansas mills booked 
new Government stock pile orders when 
the War Department bought more than 65 
million feet of Arkansas, Texas and west- 
ern Louisiana pine in Dallas on Nov. 4. 
Flooring, both short end-matched and 
regular lengths plain end, in all grades, 
especially B&better and “C,” is heavily 
oversold at nearly all Arkansas mills, and 
some believe that maximum prices on 
flooring should be raised at least §$3. 
Arkansas mills are trying to supply the 


WootlAtell 


Booth- 
Kelly 
Douglas 





You can have 2-way proof 
of the fact that 
Booth- Kelly Lumber 


is superb quality stock 


First the Booth-Kelly name on the lumber 
is a pledge of quality in the wood and in 
the manufacture. And the West Coast 
Bureau trade mark is a positive guarantee 
of correct grading. In each ear is a card 
certifying the grade shipped; giving num- 
ber of pieces, size, length. surfacing. manu- 
facture and footage of shipment. 


These quality products, with all the niceties 
and refinements of modern manufacture. 
are the kind you like to sell—the kind that 
build good, profitable trade. Straight and 
Mixed Cars. 


DOUGLAS 


FIRS 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 





“LUMBER C 


TWO MILLS—SPRINGFIELD & WENDLING, ORE 
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their older 
time supply 
needs With low 
mills, it is going to be 
demand this winter, 
dealers begin purchasing 
requirements, 


requirements of 
and at the 
of Defense 
nearly all 
to meet 

when 
spring 


customers, 
their share 
stocks at 
difficult 
especially 
trim for 


same 


HARDWOOD 
weeks of 
the 
the 


MARKET 

slowing down and 
market showed more 
week ended Nov. 8. 


After several 
levelling-off, 
activity during 
Most popular 





MACHINERY 
co. 


CORINT 


CORINTH, MISS. 


Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 











HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 
35 Years’ Experience 


Engineering Service and Estimates Without 
Obligation—Send Us Your Inquiry 








Change Your Saws to Simonds 


B, F, 3, or 244 inserted tevth. Cut more lumber at less 


expense, and ne xaw trouble. Saw returned 2nd day as 
SAVE on 24% 


edger sa¥>, alte on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian, Miss. 


a new on, at about '”. the cust of new. 
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items of 
prices, 
noted 


sap gum continue to 
although no advances have been 
for several weeks. Several mills in 
this section were forced to suspend cut- 
ting last week when heavy rains made it 
impossible to carry on logging. Few mills 
have any quantities of dry stock, but most 
of them have been cutting considerable 


earry firm 


hardwoods during the fall and larger in- 
ventories of dry lumber should be avail- 
able within a few months. 

Norfolk, Va. 

NORTH CAROLINA PINE has been 
rather active. Competition for new busi- 
ness is keen. No change worthy of men- 
tion has occurred in prices. A number of 


items are being sold today 
Demand 
were not 


under “ceiling.” 
for others is so strong that if it 

for the “ceiling,” they would 
advance. Because of recent rains that 
affected production, many wholesalers 
have refrained from bidding on big: jobs; 
many big projects now call for a penalty 
of at least $25 per day on delayed de- 
liveries. Retail yards have been using a 
large quantity of 4/4 B&better air dried 
pine boards recently, and prices have been 


good. Most mills treat these to keep them 
bright. Price is lower than that of kiln- 
dried. Box manufacturers have been buy- 
ing all they could gather at their prices 
in air dried edge box pine, No. 2 poplar, 
or low grade gum. Defense housing has 
been taking a tremendous quantity of 


small dressed framing, air dried roofers, 
subflooring, sheathing etc. Many items of 
dressed framing are hard to buy for quick 
shipment. Both lumber mills and box 
makers have difficulty because of searcity 
of efficient workers. Production costs are 


rising because of advances in wages and 
prices of supplies. 
° 
Memphis, Tenn. 
SOUTHERN HARDWOODS After a 





brief lull, demand precipitately, and 
volume of new orders again exceeds nor- 
mal production. Demand is for a wide 
variety of woods, with gum and cotton- 
wood leading. Prices are firm, and not 
many price concessions have been re- 
ported. Reports persist that O. P. M. in- 
tends to put a ceiling on prices of gum 
of all varieties and grades, within the 
next few months. This action was moti- 
vated by protests of furniture manufac- 
turers against present levels, it was said. 
Oak, red and white, continues to be the 
sick man of the industry. Principal de- 
mand for oak continues to come from 
flooring mills. 


OAK FLOORING inventories are over- 
sold by 40 percent, but new buying has 
declined somewhat, and manufacturers are 
getting their stocks in shape. Backlogs 
of orders have held prices steady. 


Seattle, Wash. 


WEST COAST WOODS—Peak of domes- 
tic and Defense buying is past, and prices 
are easier throughout the industry. The 
mills, however, still have good order files. 


rose 


RAIlL—Demand has definitely slackened. 
Most shippers lay part of the blame to 
Government restrictions on building con- 
struction. Upper items are about $1 under 
previous quotations. Common lumber is 
weak. Dimension is 50 cents to $1 lower; 
some claim it is being purchased for $2@3 
less. Boards and shiplap appear to be 
the most consistently strong but are 
easier to buy. Timbers are about 50 cents 
off. Vertical grain flooring is stronger 
than other items of uppers. 

INTE RCOASTAL — Demand 
but 


is slower, 
not enough ship space can be obtained 


to load orders. There is word that ten 
more carriers, nearly all in intercoastal 
trade, will be taken over by the Maritime 


Commission; these represent about one- 
eight of the tonnage available for lumber. 
At present there are 55 carriers, as against 
a normal of 150. Prices are softer. 
CALIFORNIA 


ply i below 


Though 
normal, it is 


ship space sup- 
taking care of 
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weaker demand, 
weeks have been very 
much unsold lumber on 
iKXPORT — Very little 
from South America. 
available from Seattle, but San Francisco 
has some, Demand from South Africa 
continues, but space is hard to get. A few 
sales are made to Hongkong. United King- 
dom is” inactive, and British Columbia 
mills are again getting into position to 
accept domestic business. Government 
purchases for Hawaii are heavy. 
SHINGLES—Except on No. 1 perfections, 
mills are no longer oversold. Production 
is steady, but some mills have taken off 
third shifts. Demand is decidedly off. 
Prices are 5 to 15 cents below those of a 
fortnight ago, except on Royals. 
LOGS—Prices are 


present The past two 
quiet. There is 
California docks. 
inquiry 
There is no space 


comes 


unchanged. In some 
localities shingle logs are a little short, 
due to curtailment of truck logging, but 
there is less demand from the shingle 
plants. 





Need Truck Data to Plan 
Repair Parts Supply 


Complete information on every truck and 
bus in the United States is absolutely neces- 
sary to assure future production and re- 
placements parts for motor vehicle owners, 
the Public Roads Administration emphasizes 
in urging all truck and bus owners to fill 
out and promptly return questionnaires in 
the national truck and bus census. 

T. H. MacDonald, Commissioner of Pub- 
lic Roads, reports that some owners are 
hesitating to return the forms because of 
fear of the question, “In the case of an 
emergency would you voluntarily hire or 
lease vehicle to a Federal agency?” Com- 
menting on this, he said: 

“We do not expect every motor vehicle 
owner to answer ‘yes’ to the question. But 
we must have information on every truck, 
and every bus, in order to plan the produc- 
tion of trucks and busses and replacement 
parts under the Government’s priority sys- 
tem. On the basis of the best information 
now available, the OPM has already estab- 
lished a priority rating to step up the pro- 
duction of heavy motor trucks and to main- 
tain the present rate of production of medium 
trucks. The returns from the inventory will 
be highly valuable in checking the adequacy 
of this priority rating.” 

Questionnaire returns from some States 
are slow enough to cause official concern. 





Western Canadians Confer 
With Timber Controller 


Vancouver, B. C., Nov. 10.—British Co- 
lumbia was well represented at the confer- 
ence of over two hundred lumbermen held 
at Ottawa recently, when Allan S. Nicholson, 
timber controller, met with them to discuss 
wartime lumber needs, and problems of the 
industry under present conditions. Amongst 
the delegates attending from British Colum- 
bia were H. J. Mackin, president of 
Canadian Western Lumber Co., John A. 
Humbird, head of Victoria Lumber & Manu- 
facturing Co.; Bruce M. Farris, manager of 
Bloedel, Stewart & Welch; C. J. Culter, 
Hammond Cedar Mills and other companies ; 
J. H. McDonald, managing director of B. C. 
Manufacturing Co.; W. J. Van Dusen, vice 
president of Canadian White Pine and other 
companies, and D. D. Rosenberry, assistant 
timber controller. 
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Eastern Canada Adopts New 
Rules for Export Spruce 


Hauirax, N. S., Nov. 10.—J. R. Bigelow, 
secretary of the Nova Scotia Forest Prod- 
ucts Association, on his return from Ottawa, 
where he had been attending a meeting of 
representatives of the lumber industry in 
Quebec, New Brunswick and Nova Scotia, 
stated that at the conference new rules were 
adopted covering the grading of lumber des- 
tined for the British market. The new sys- 
tem of grading, he added, is the first which 
has been approved in Canada for spruce 
lumber, and that the grading, for the pres- 
ent at least, would apply only to spruce. 
Under the new plan, lumber will be classified 
in six grades. It is proposed, he said, to 
have the new rules in shape for presentation 
to the trade in general, and a special com- 
mittee was appointed for this purpose. 
Expectations are that the new rule will go 
into effect in the course of a few months. 

Under existing regulations, lumber sent 
to the British market goes as unsorted mer- 
chantable lumber, and this includes every- 
thing but the culls. Under the proposed 
new system, Mr. Bigelow said, he is of the 
opinion that most of the lumber shipped 
would qualify as grade three, or better. 
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Commission Men Plan Big Convention 
For Next June 


Following a committee meeting in Chicago 
Nov. 12, M. P. Klumph, secretary-manager 
of the National Association of Commission 
Lumber Salesmen (Inc.), with headquarters 
at Cleveland, Ohio, announced preliminary 
plans for the biggest convention in the asso- 
ciation’s history to be held at the Palmer 
House in Chicago in connection with the 


Eighth Annual National Forest Products 
Sales Congress June 11 and 12. 


The National Association of Commission 
Lumber Salesmen’s meeting will be held 
June 11 and the National Forest Products 
Sales Congress on June 12. 

In general charge of arrangements is C. C. 
Vanlandingham of the Vanlandingham Lum- 
ber Company, Chicago, who has been desig- 
nated as general chairman. 

Assisting Mr. Vanlandingham, according 
to announcement by  Secretary-manager 
Klumph, are the following committees and 
committee members : 

Finance Committee: Ben Franklin, chair- 
man, Raymond Yates, John Shook, Fred De 


Sale, Joseph Dohm; Publicity Committee : 
Charles O. Aschmann, chairman, Dennis Mc- 
Gregor, S. Hettler, Jr., A. D. Hoobler, M. 
P. Klumph; Entertainment and Hotel Com- 
mittee: William Frazer, chairman, Edward 
Koza, Dave Gray; Ladies’ Entertainment 
Committee: Robert Olson, chairman. 

Mr. Klumph says that the big theme for 
the 1942 June meeting will be “The Commis- 
sion Lumber Salesman in National Defense.”’ 

Further announcement regarding details of 
the business and entertainment program will 
be made in due course. 

The National Association of Commission 
Lumber Salesmen (Inc.) now has a roster 
of 225 members representing about 600 sales- 
men. 

Officers of the Association are: Maurice 
W. Grundy, New Orleans, La., president: 
H. A. Crane, Baltimore, Md., first vice- 
president; Frank E. Bibb, Louisville, Ky., 
second vice president; A. T. Brink, Kansas 
City, Mo., third vice president; C. L. Bax- 
ter, Chicago, treasurer; M. P. Klumph, 
Cleveland, Ohio, secretary-manager. 





DOCTOR-DENTIST OFFICE FINISHED IN 
INSULATION BOARD 


An ultra-modern one-story, doctor-den- 
tist office building has recently been erected 
in St. Louis Park, a suburb of Minneapolis, 
Minn., by Dr. J. T. Casey, dentist. The 
two suites of offices open into a joint re- 
ception room. The basement houses an 
attractive beauty salon. 

Decorative high point of the reception 
room is a large photo-mural of a Minnesota 


harvest scene empaneled behind the recep- 
tionist’s desk. Ceilings of the various 
rooms are finished with “Insulite Smooth- 
cote’ manufactured by the Insulite Division 
of the Minnesota and Ontario Paper Co., 
Minneapolis, Minn. Specially carved “In- 
sulite” composes the moulding in the recep- 
tion room. The ceiling and hot air ducts 
in the beauty parlor are “Smoothcote.” 








Exterior and interior 
views of modern 
doctor-dentist office 
recently completed 
in St. Park, 
Minn. 


Louis 
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THIS WEEK’S LUMBER PRICES 


























East and west side mills have reported the following average f. o. b. mill sales prices on an are prevailing quotations f. o. b 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made Wausau, is., on northern hardwoods: 
in the period of Nov. 1-7, but where prices for this period were not available, prices for No.1 No.2 No.3 
the month of October have been inserted and starred (*): — Ash— gre ut 965.60 54300 $32.00 $59.00 
Me ancewe can 75.00 $6 48. 8. i 
West East West East West East West East 5/4 Saree 80.00 70.00 53.00 43.00 30.00 
Side Side Side Side Side Side Side Side Te 85.00 75.00 58.00 45.00 30.00 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension i eee 90.00 80.00 62.00 48.00 31.00 
Lengths Lengths Boards, Std, Leth. 2x4 No.1 No.2 No.3 
1x3 rift— Si x4 a 9 2898 30.42112 & 14 8111 Bass wood— Rts git sea0e sueee 93000 
S&better.. 67.12 66.75|Be&better.. 42.25 43.50]1x10 11.2! 2878 309816 — 3946 is ae 87.00 $77.00 $52. : ' 
ee: ee ee eee ** a ig: ae ae Stata 86 .--:-+5 92.00 "81.00 57.00 44.00 30.00 
ee .. 43.50 *44.00/p 1250! "* 39'33 3900 = xMthe ai weak eh A ee 95.00 85.00 60.00 45.00 32.00 
*-* e oVV ERP ceoeeeees van tde? ) -—— 4 - “ee . » ¢ . 
xd flat Surfaced Finish — 10/4 LILIILII10700 87200 79:00 5800 ce 
© ee eg Standard Lengths No. 3 Shiplap and [2x6 See: 111.00 101.00 84.00 60.00 .... 
B&better.. o1.39 52.00 Repetter Boards, Standard = 12 & 14... 29.23 28.26 3/ 7 5 35 
{ {8.00 4 Leng a. eee 79.00 70.00 45.00 35.00 re 
+ areas "tos ag as eetinch thick— 1x6 Ret engthn eee 29.94 31.08 No.1 No.2 No.3 
A lalla ceedliaced . eee ee 60.25 66.30 xé Re ‘ & IS ...ee 30 Le $1.86 Hard Maple— FAS _ Sel. Com. Com. Com. 
Reb - ees go G4.n0fe ores +++ 10.00 66.25] 818 4 OP a. nan aews 35.96 34.00 CU ee $89.00 $74.00 $55.00 $42.00 $25.00 
s& better Boo Og an ATL O cee ee eee 62.38 67.00 S45 .... 27.10 24.35722 & 24... 39.50 39.50 RA ee 94.00 79.00 66.00 45.00 26.00 
TT '** Shan ean eeheces one 65.92 GS.67/IxG CM... 25.41 23.57 agree 97.00 82.00 65.00 46.00 27.00 
, ; ad = |: 4) ere (9.63 75.6271x8 ...... 26.72 23.99 fox8 Mee | inkeraverscavene 104.00 89.00 70.00 46.00 28.00 
_S oe 12.0.2... 85.50 90.00]1x10 22... 27.75 24.9510 — are a mie: 104.00 $9.00 70.00 47.00 28.00 
penetter.. 82.00 51,00/°%8/4,thick— =) sfixiz ..... 70 20.0, © + Se 8 ee... [1114.00 99.00 78.00 52.00 .... 
acetate 4 “1 477alt: ee “eae ae + 18 & 20... 3217 33:00 | 10/4 -.------ 116.00 101.00 $3.08 63.00 
eS ** 26 97 OXTO . 6... 38 94.6 ime a ic on ae sere ee 134.00 119.00 92. ’ 
D Lilies B63T 85.84 2 wees eee 99.00 110.60], No 4 Dimension = 22 & 24... 42.00 34.50 | jog 0210217: 136.00 121.00 94.00 57.00 |... 
End Matched ; ca ee 4% 25 ae, ° o 
Flooring, 2 to S-foot aa h thick- Fe led + & If... og 5 a2 2x10 —_ Elm— FAS Cum e Sel. Com. Com. 
1x8 rift— beeen e eens ca-t> Seeths & 35 °° ante aeanne & 14... 3632 2099 , eee $62.00 $51.00 $40.00 $30.00 
B&better.. 58.89 ....J0 scce* io. 2 - os eta. | aes 34.53 33.88 *, aS 65.00 54.00 41.00 31.00 
Cc re ~ 82.00 eine FO a oa area Be oe « Pee oP “slg & 290... 39180 36.50 6/4 Bn dan a cae 65.00 54.00 42.00 32 0 
DP snacscea Oe acc Tt eg ens'c 2x6 22 & 24... 48.00 *45.00 ee ositeniciee y d : 
1x3 flat |) wre es 19.28 *75.74 12 & 14... 36.22 34.01 | Sees 71.00 60.00 45.00 
grain p Rough Finish, eee 26.58 38.29 2x12 BS Si aciexcee 76.00 65.00 50.00 
B&better.. 43.93 44.00 Standard Lengths tives 39.05 37.50Ic5 ' 36.59 34.67 No.1 No.2 No.3 
seeeee BYTS 41.50 RE better— | Seeeeee> 39.25 3s.60]!2 & 1 ea i te ee FAS Sel. Com. Com. Com 
Ds couse S000 *SO.2% 1x4/8 *65.61 *53.00122 & 24... 43.85 *44.50 | are ot 65 34.33 ar $115.00 $100.00 $65.00 $43.00 $28.00 
Ix4 rift— ix5x10°..°*67,72 BS ccevnss 40.33 33.00 | 5/4 110... 120.00 105.00 73.00 51.00 29.00 
B&better *56.47  ....]ix79 .. lleg7igg | 117 /2x8 een 42.11 *40.30 eee 122.00 107.00 79.00 57.00 29.00 
pert *49.25 ...-1588.4 thick— “"*'hhe @ 14 36.08 35.81|72 & 24. *46.75 *46.00 Boece 126.00 116.00 89.00 62.00 29.00 
ID 34.20 eoee -k ; *76.37 16 a 37.41 26.33 BOTS asinine 128.00 118.00 92.00 65.00 
1x4 flat a eee Oe oe a eee eee 130.00 120.00 98.00 70.00 
grain— " I *100.17 es " eee 39.50 39.50 Timbers 20 & Under, 16/4 when elie ow 178.00 169.00 138.00 eee 
B&better *42.71 40.95 No. 1 Sy aoe 98.00 ps pe oe ae rye 
Wake 9.7 $0.38 Casing and Base 2x10 : ey ae 5 ae 103.00 87.0 . : ene 
DD occtatne atte See Standard Lengths 12 10.33 41.00 Bnortiont No. 1 No. 2 No. 3 
— B&better— BE 41.06 40.00]. ‘ oo no | Rock Elm— FAS Com. Com Com 
Drop Siding, Stand- [jy.4 01. 79.50 79.50h¢g (oo ° 7" 10,82 #4, 99) SAR ANS... 39.21 32.78 EY eee. $59.00 $40.00 $35.00 $25.00 
_ ard Lengths, 1x6’ IX6ES 2... 80.00 80.001. 65655! 47°37 47 Fo [AXE—SKS.. 37.96 32.38 1: oe 65.00 47.00 37.00 26.00 
aa ot a n6aié ... .... 660° 7 7? TE See 34x10 ; oo aa |) ERS 75.00 55.00 40 00 27 00 
Bé&better.. 53.00 50.00 . 3 Denes 2x12 yn th 5.09 © 30.25 | Sees. 79.00 63.00 : 30.00 
evcaccee Bee a 00 Standard ‘Lengths 12 & 14 16.09 49.50)o Ax 2 5 29-00 *51.00 | 10/4 ......... 89.00 74.00 50.00 33.00 
D sag: 39-29 41.0013 29.39 26.5016 — ttt eee ag cop xe! 2x12 54.00... [18/4 ole. 99.00 wits 00 32-00 35.00 
vO. 116— ‘ Reeser Ss Sees eS atiartiatin ev. ce: ahaa aia 96.42 40.0 o oO. 
pie ME No. 1 Feneing  eeaes peg Soft Maple— FAS Com. & Sel. Com. Com. 
wy aes «64000 we oe, 22 & 24...*59.90 .... No. 3 Dimension, ave rash ciate hig a. 2 = = + 2 4 
oe Songer SOOO oo niss ROOe See a ee 6/4 .......4. 85.00 62.00 49.00 30.00 
‘ ra) — att - 7 52.04 No. 1 Boards & Shiplap Plaster Lath 2x4 ...0.. 25.79 23.41 ee ene 93.00 68.00 50.00 30.00 
ee Sene -. 51.71 50.00 Standard Lengths Kiln Dried oo ee 23.00 21.98 
I> cenw Mane SEBO LIES . ict ass 39.00 Seren 34x1%”, 4’ a 24.15 20.78 
NWO. DT sce 12°00 ceive PPMOGelO 655 S060 25 EOD secs Ce 5.87'2x10 ..... 27.50 22.00 RED CEDAR SHINGLES 
eee oes 80.55 SL.7Z, ISIS «ccc 51.50 eae Hey eas 6.00 igre ~ coeee *29.24 24.00 Seattle, Wash., Nov. 7.—Average prices on 
\ red cedar shingles, f.o.b., mills, are: 
Royals $5.30 
_94” Eee ee ee errr eRe tae ee rc, oO. 
DOUGLAS FIR Boards and Shiplap ” , a Sy ue saul pape aap abet EARS NRE E BERATAR 3/00 
1x6 1x8 1x = RPSL AE IAAI NOB ENG 2.00 
Seattle, Wash., Nov. 7. Current quota- 1 silat "ree "Eres by Spe beg Perfections: 
tions f.o.b. mill on Douglas fir items in mixed ‘°° *% -:-°: 50:00 20.00 19.00 99.00 | 1718” 5/2% ..-- eee e cece e reece ee ee tenes $4.20 
cars for rail shipments direct to the trade N° 3 ----- wees ~r = 2-18" B/E coc cccscverecececeecesesess g- 3.00 
appear below: No. 1 Dimension 3-18” I To ies iv acdthud ore amesale nace ashen a Bt Ola 2.10 
Vertical Grain Flooring 12 14 16 18 20 XXXXX: 280 
B&btr. Cc D 2x 4 ........$31.50 $31.50 $32.50 $32.50 $32.50 | 1-16" 5/2 2.2... eee ee ee eee eee ee enters $3. 
1x4 ..+- $60.00 $55.00 CURSO SEE cwccvwdcis 31.50 31.50 33.00 33.00 33.00 2-16” 5/2 Set ee eT ee oe 
Flat Grain Flooring ke 31.50 31.50 a3. 50 $3.50 53-58 B16 5/2 cece eee eee eee ee eee eee eees 1.85 
; 344.00 $42.00 $37.00 ee ae 31.50 31.50 34.00 34.0 34. 
eee 47.00 S000 BEES wiincavns 33.00 33.00 35.00 35.00 35.00 V/ 
Pat. No. 10606 —— Siding $47.00 $29.00 No. 1 Rough and/or Surfaced Timbers ESTERN RED CEDAR 
Pat. No. 116.. “$9.00 "47.00 "29 00 4x4 to 4x12-inch planks 20 feet and : Seattle, Wash., Nov. 7.—Prices for red 
Cc elting Se OS re na irons $30.00 cedar siding in mixed cars, new bundling, 
. £236.00 $24.00 $27.00 2x33 20 Tt. and BROTter ...cicicvccsssess 27.00 8 to 18 foot, f.o.b. mills, remain as quoted in 
$4.00 42.00 37.00 BORIS SS UO BO FOOSE: oi.cescewisesenisevnss 29.00 issue of Aug. 9, 1941.—Editor. 








WESTERN PINES 


delivered prices, based on past sales, were reported to the Western Pine Association by members during the period Oct. 27 to 
OV. inclusive Both direct and wholesale sales are included and are based on specified items only. Two districts are given, one being 
the State of Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. Quotations follow: 











——Illinois —— Pennsylvania——Y\ Illinois ~~ 2 Pennsylvania : 
PONDEROSA PINE . . IDAHO WHITE, — Me 1x8 6/4RW 
sei seal a elects, or 4S— x 
Selects 82 or 4S 6. Choice (C) RL...... $83.75 eee $85.50 tee 
1x8 5/4RW 6/4RW 1x8 5/4RW 6/4RW Quality (D) RL..... 66.25 anes 67.50 ss 
CORL $75.62 $86.00 ..-. $80.82 $87.10 $88.33 Colo- Ster- Stand- Colo- mrer- Stand- 
DRL 65.05 69.42 $71.75 66.94 74.00 74.50 nial ling ard nial ling ard 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 8 
Shop, S28S— N No. Commons S82 or 4S— 
5/4 g her F-sog : =? Lyappdeg Te . ee $55.75 $48.02 $61.50 $58.20 $50.40 
wOeee Gee ¥59.93 = 933.00 Ixl2 RL... .... 61.75 47.93 89.05 63.29 49.98 
Commons, S82 or 48— No. 2 No. 3 No. 2 No. Selects S2 or — 
Ix * RE $44.53 $45.49 $51.17 aa ; agg 4/4 RW S/4RW 6/4RW {nw 5/4RW 6/4RW 
Sa . . Sa ma 4 + ee a sf oe C gel. Ri.. ee 90 50 eeee sees 
fo. 4, 4/8 RW 8 388 — D Sel. RL.. |... J. 94.50 75.50 8.14 
‘ 58.0 Shop S2S— No. 1 No 2 No.3 No.1 poe No. 3 
_ F P : 5 eee ae ees Peicae eae marae 55.5 pare 
ARCH —BOCGLAS FIR —— OE iwusees nates Ae 2. $67.50 = 6.90 
Com, 82 or 48, 1x’, RL. $43.25 iy rae fs 71.50 60.50 
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Current Market Review 


Softwood bookings in the two weeks 
ended Nov. 1 were 15 percent below last 
year’s level, and unfilled orders Nov. 1 
had dropped to 10 percent below the 1940 
total for the corresponding date. Gross 
stocks at the mills, however, were 12 per- 
cent less than the 1940, and were about 
34 percent covered by the unfilled orders. 
The mills generally have been operating 
actively in order to build up their stocks 
in readiness for meeting prospective De- 
fense demands, and in fact there were 
three large Government purchases of 
southern pine in the last week, with the 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 


reperts of sales made during the week ended 


Nov. 10: 

















Quartered Red Gum Plain White Oak 

FAS FAS— 

ge eee 95.75 ae 58.50 

BE Gece 100.00 Serre 100.00 

of ers 100.00 

7 eae 100.00 Plain Red Oak 

Quartered Sap Gum FAS— 

FAS— wae i 50.00 

i Pa ree : ; 75.50 i 65.00 

mF aes Sap Gum 

4/4 ....-.80.96@60.00 | Soe er 

No. 1 & Sel.— 4/4 : 43.75 

4/4 wee ees 43.00@45.25 | No. 3:4 GCom— 

Vo Serene 52.00 iA . of 
arta. Biack Gum 4/4 «22... 36.00 

FAS— Elm 

ke ree 65.50 No. 2 Com.— 

No. 1 & Sel.— 4/4 25.00 

i ee aoe” ae 
Plain Black Gum Cottonwood 

*AS— No. 1 Sel.— 

i ee 48.00 @ 49.00 gS ee 42.00 

No. 1 & Sel — Log Run— 

BFE occ co @SO08 Ff E/E 2 cee 37.00 

» Plain Tupelo Cypress 

sc ansit 49.00@54.50 | Selects —— 

Tk eee 74.00 poe apr cree oe 

No. 1 & Sel.— Pecky Cypress 

RIE cccne SOOO OT £/4 21.00 

er 60.00 

No. 2 Com.— Mixed Hardwoods 

4/4 ......26.00@32.00 Dunnage— 

ee cereaete.s 30.50 ce ne 11.75 





OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in issue of 
Sept. 6.—EDIToR. 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 


ing mill basis, during the week ending 
Nov. 8: First Second Third 
DRUM. ois wiv ae a eon $84.72 $80.19 $64.10 





WEST COAST LOGS 


Seattle, Wash., Nov. 7. 
logs are as follows: 





Average prices of 


Fir No. 1, $30-31: No. 2, $22: No. 3, $16; 
Peelers, No. 1, $40-41; No. 2, $32-35. 

Cedar Shingle logs, $20-21; lumber logs, 
$34-35. 

Hemlock: No. 2&3, pulp logs, $15.50; lum- 


her logs, $18.50-19.50. 


western mills expecting soon to be called 
upon for large quantities. For the new 
Defense business, it is reported, competi- 
tion was keen, with prices showing a 
rather wide range and a considerable pro- 
portion of the bids being below “ceiling.” 
Continued Government buying in_ the 
South has kept the stocks in that region 
low, especially as rains have hindered log- 
ging, and both commons and uppers move 
generally at, or not much below, OPM 
maxima. But supply of ships for West 
Coast domestic business has been further 
reduced to about twenty-five percent. of 
normal, and mills, finding low- 
grade side cut, dimension and uppers ac- 
cumulating, are inclined to slow down 
operations, while others have been shav- 
ing quotations in the Atlantic coast mar- 
ket, to which the movement is now large- 
ly by rail, and also in California. But 
West Coast boards are rather strong, for 
wider size southern pine boards are quite 
hard to locate. Retailers are hesitant, 
being in the market for only day-to-day 
needs, as private home building has not 
yet had time to adjust itself to priorities 
on metal accessories, nor to turn to the 
remodeling work for which a large mar- 
ket appears to be developing, and, with 
price ceilings set, they see no reason to 
round out assortments as building sea- 
sonally tapers off. The problem of get- 
ting prompt deliveries, however, is going 
to be more difficult, a warning having 
been issued by the chairman of the 
I. C. C. that estimates as to the adequacy 
of car supply have not taken into account 
an enormous prospective movement of 
Lend-Lease materials, and that the num- 
ber of cars available for private business 
is likely to be sharply curtailed. 

Hardwood demand in the two weeks 
ended Nov. 1 ran above production, 
which in some parts of the South is being 
curtailed by rains. Shipments were 19 
percent above production, so that there 
was a further reduction in mill stocks, 
which on above date were 17 percent be- 
low the 1940 at corresponding date. The 
reduction in order files is believed to be 
partly the result of difficulties of buyers 
in finding items they need. Furniture 
woods, especially gum and maple, are in 
active request and strong. Ash, birch 
and tupelo are scarce and wanted. While 
oak is being taken in good volume by 
flooring plants, largely for Defense or- 
ders, this wood has continued in surplus 
and a little soft in price, but some heavy 
buying for Lend-Lease shipments has re- 
cently been reported. Low grades of all 
species sell in large volume for shipping 
containers. 


some 
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Aromatic Red Cedar 









CLOSET- 
LINING 
LUMBER 


Packaged 
and Sealed 


GUARANTEED 
90% Red Heart or better 








PRODUCT OF 


Geo. C. BROWN & Co, OF N, C, 


GREENSBORO, N. C. 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 





ARKANSAS SOFT PINE 


Following are average f.o.b. mill sales 
prices for kiln-dried Arkansas Soft Pine, for 
shipment in mixed cars, obtained during the 
week ended Nov. 8: 


Flooring 
Edge grain— 3-inch 4-inch 
ea ee eee $67.00 $65.00 
ae  eAcce wine e a ateik artes eislenae 59.00 57.00 
Flat grain— 
ee ee ee ee 52.00 51.00 
er ie ere ere cae ee Oem 49.00 48.00 
BP? Go tughe bln rene eiaceae ey anei een ia ne aTRIE 37.00 36.00 
Partition 
3& Better & 
Pertition. Wee 056.0068 $51.00 $48.00 
3oston Partition, }ix4........ 51.00 48.00 


Drop Siding, 1x6 


No. 117 No. 116 
UN oh So dh cae! Se ee ee $53.00 $53.00 
RE renee en se ee pe eee 50.00 50.00 
WD io siceraeenas sacar ere ae de brea on ee 41.00 41.00 
Casing & Base and Jambs, B&better 
8&4 5 6 8 10 
$60.00 $65.00 $65.00 S80.00 $80.00 
Mouldings 
Diseou 
Listed at $3 and under ; hse ad ee 
CN ES ano sh a ee ee SR eee eee en 25% 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
*Boards, S48, No. 1.$38.00 $39.00 $41.00 $49.00 
or Shiplap No. 2.. 31.00 31.00 31.50 36.00 
No. 3 26.00 26.00 26.50 27.00 
Dimension, S48, 16-Foot 
No. 1 No. 2 
UAL. aid bck irene tere Roane SNR ke aie $38.00 $34.00 
NN Gass ta shia pr co cer cunle eck ee ae 36.50 31.50 
io cig vag’ oiertw awh soue ripaa rne Serethe 37.50 32.50 
Bic oS ere alate % a oie eeeelots 42.00 34.50 
MURR EEEE os dawid 0 ios al ct tgl G KO  T aie 44.00 36.50 
Lath, 3x11, 4-Foot 
BR TI a8 i avirhlran eis le GATT da eC ER ae tas ee ee $6.75 
) es Se, oe ee eee eee ee ee yr ee ky ee wt 
*Applies to the new SPA grade of No. 1 


common. 
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HENRY G. KLOPP, 68, president of the 
White Pine Sash Co., Spokane, Wash., and 
recognized by many to be the outstanding 


millwork man of the West, met death 
when the Northwest Airlines plane in 
which he was traveling crashed near 
Moorhead, Minn., 


Oct. 30. He was re- 
turning to Spokane 
from Logansport, 
Ind., where his 
mother had been 
buried the week 
previous. 

Mr. Klopp was 
also president of 
the White Pine 
Sash Co. of Illinois 
at Chicago; the 
White Pine Sash 
Co. of Massachu- 
setts at Boston; and 
the Missoula White 
Pine Sash Co., Mis- 
soula, Mont., and 
was vice-president 
of the Glendale 
Sash & Millwork 
Co., Glendale, L. I. 
He was president of 
the National Door 
Manufacturers As- 
sociation. Mr. 
Klopp’s career in 
the millwork industry 
John F, J 
It was while with this concern that his 
life lone friendship with J. P. McGoldrick 
began. During 1906 Mr. Klopp was man- 
ager of the Cream City Sash & Door Co., 
Milwaukee, Wis., and later held the same 
position with a sash and door factory at 
Seaside, Ore. In 1908 and 1909 he operated 
his own plant, the Klatsop Milling Co., at 
Astoria, Ore. The White Pine Sash Co. 
was formed in 1910, and it has been said 


with the 
Wilcox Co. of Minneapolis, Minn. 


began 


that Mr. Klopp was not only president, 
but manager, sales manager, plant. fore- 
man and principal stockholder of this 


company ever since. : : 

He had a thorough understanding of 
every phase of-the sash and door business 
from machinery design to traffic problems 
and markets. For this reason he often was 
selected to represent the industry on mat- 
ters of importance. He was a man of tre- 
mendous energy and was in fact a leader 
of the industry. One prominent Oregon 
pine manufacturer commented on Mr. 
Klopp’s death as follows: “The manufac- 
turers of fine millwork have never fully 
realized the responsibility that Henry has 
carried for the whole industry. Now we 
have to supply new leadership. Henry 
has earried the ball for such a long time 
that most of us just let him do it.” 

Mr. Klopp was actively interested in 
athletics and civic affairs. Washington's 
Governor A. B. Langlie appointed him ath- 
letic commissioner of eastern Washington. 
He was a past president and a director of 
the City Club, the leading downtown club 
of Spokane. He was also past president 
of the Spokane University Club and Asso- 
ciated Industries. 

A large number of people paid tribute 
to Mr. Klopp at the final rites held Nov. 3. 
The widow and a son, Kenneth H., sur- 
vive. The son is active in the manage- 
ment of the White Pine Sash Co. 





WILBUR E. BARNES, 64, a proprietor 


of the Bangor Lumber Co., Bangor, Wis., 
for 11 years, died at a LaCrosse, Wis., 
hospital Nov. 7. Previous to his Bangor 


business association Mr. Barnes had been 
a retail lumberman at Osseo, Wis., for 19 
vears. He was a member of a fraternal 
organization. Surviving are the widow, a 
son, and three granddaughters. 





ROMAN B..BUKOLT, 41, vice president 
and an owner of Northern Hardwood 
Veneers, Inc., Butternut, Wis., died at his 
home in Stevens Point, Wis., Oct. 24. He 
was director and process engineer of the 
Lullabye Furniture Corp., at Stevens Point, 
and was known as an inventor. He was 
also an owner of a sawmill and lumber 
camp at Winegar, Wis., and a sawmill in 
connection with 3utternut plant. His 
widow and three children survive. 





FRED I. CLARK, 65, formerly vice pres- 
ident and general manager of the now 
inactive Clark & Boyce Lumber Co., Dallas 
Tex., died suddenly of a heart attack Oct. 
15. He was also general manager of the 
Jefferson Northwestern Railroad. 





WILLIAM W. DINGS, 71, president of 
William Dings & Son, wholesale lumber 
firm at St. Louis, Mo., died Nov. 6 of heart 
disease. Mr. Dings had been an active 
wholesaler of hardwoods for more than 
10 years and was well known among lum- 
bermen in the Midwest. The widow and 
two sons are the survivors. 

HUGH C. FOSTER, 59, sales manager of 
the Baltimore division of The Ruberoid 
Co., died Oct. 20, following an illness of 
several months. Mr. Foster was widely 
known in the building materials trade 
throughout the South and Southeast. In 
1926 he was appointed outside sales super- 
visor of the Continental Roofing and Man- 
ufacturing Co. and in 1928 when this busi- 
ness was acquired by The Ruberoid Co., 
he becoming Baltimore sales manager of 
the latter firm. Mr. Foster was prominent 
in a fraternal organization. The widow 
survives. 

WILLIAM HENRY GREEN, 63, a retired 
lumber dealer and former secretary of the 
Southern Cypress Association, died at his 
home in Miami, Fla., Oct. 23. Surviving 
are the widow and two sons. 





WILLIAM H. HICKSON, 70, president of 
the Hickson Lumber Co., Inc. a wholesale 
firm at Lynchburg, Va., died unexpectedly 
Oct. 31. Mr. Hickson entered the whole- 
sale lumber business in 1889 with his 
father, and for some time operated in 
Kinston, N. C. In later years he was 
affiliated with his brother, M. B. Hickson. 
Surviving are his second wife and nine 
children. 


EDWARD R. HILTON, retired lumber 
salesman, died Nov. 2 at his home in Hu- 
ron, Ohio. Mr. Hilton was a charter mem- 
ber (No. 51) of the Union Association of 
Lumber & Sash & Door Salesmen, and was 
well known to the trade in Northern Ohio. 





GEORGE J. FARNSWORTH, 78, presi- 


dent of the Oconto Co., Oconto, Wis., the 
Bay de Noquet Co., Nahma, Mich., and the 
Brown) 


Michigan (until recently, 
sion Co., Manistique, 
Mich. died suddenly 
Nov. 11 of a heart 
attack: At the time 
he was on a hunt- 
ing trip in the pre- 
serves of the Swan 
Lake Gun Club at 
McHenry, Ill. Mr. 
Farnsworth was 
also treasurer of 
the Lumbermen’s 
Mutual Casualty Co. 
and the American 
Motorists’ Insur- 
ance Co. He lived 
and had his head- 
quarters in Chicago, 
Ill. The Oconto Co. 
was founded in 
1858 by Mr. Farns- 
worth’s father. 
George Farns- 
worth started to 
work in the com- 
pany’s yard in 1883 
and continued until 
1887. In 1889 he be- 
came secretary and manager of the Bay 
de Noquet Co., and was elevated to presi- 
dency of this concern and the Oconto Co. 
in 1908. Thereafter he made his head- 
quarters in Chicago. Survivors include 
the widow and three children. 


Dimen- 





WALTER B. HARRIS, 61, vice president, 
treasurer and a director of The Ruberoid 
Co., New York, N. Y., died Nov. 1, at his 
home in New York City, following an ill- 
ness of several months. Mr. Harris was 
first employed by the Mic:z Roofing Co., 
New York, and later was connected with 
the Warren Chemical & Manufacturing 
Co. In 1913 he became associated with the 
sarrett Co. rising through a succession of 
promotions to be general sales manager. 
In 1922 Mr. Harris helped to organize and 
became vice president of the Continental 
Roofing and Manufacturing Co. of Balti- 
more, Md. and Mobile, Ala. In 1928 this 
business was acquired by The Ruberoid 
Co., Mr. Harris assuming the position he 





held at the time of his death. He was 
unmarried. 
FRANK O. LARSON, 87, for 53 years, 


until his retirement three years ago, su- 
perintendent of the Rock Island Sash & 
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Door Co., Rock Island, IIL, 
after a short illness. He was a member 
of various fraternal orders. The widow, 
three children and several grandchildren 
survive. 


died Oct. 21 





HARVEY LORD, 74, a founder of the 
East Hoquiam Shingle Co., Hoquiam, 
Wash., and a pioneer Grays Harbor mill 
man, died Nov. 2 of a heart attack. The 
fast Hoquiam company was founded in 
1908 and Mr. Lord was still actively con- 
nected with the firm at the time of his 
death. 





FRANK LOUNSBERRY, 84, a founder of 


Lounsberry & Harris, Inc., retail lumber 
firm at Los Angeles, Cal., and until his 
retirement head of the Magnet Lumber 


Co., died Oct. 31. The 
au daughter survive. 


widow, a son and 





DAVID G. McLEAN, 66, for many years 
chief engineer for the Willapa Harbor 
Lumber Mills, Raymond, Wash., died in a 
Raymond hospital Oct. 25. He was born 
in Pennsylvania. Survivors include his 
widow and one son, 





WATSON GG. PEEBLES, 78, pioneer 
Grays Harbor timber cruiser, died at his 
home in Hoquiam, Wash., Oct. 28 follow- 
ing a long illness. He had lived on Grays 
Harbor for 57 years and was one of the 
best known timber cruisers in that dis- 
trict. At one time he was superintendent 
of the Lyle Logging Co. Survivors include 
one son and one daughter. 


STEPHEN M. PERRIGO, 77. formerly 
manager of the Chicago branch of E. C. 
Atkins & Co., saw manufacturers, died at 
his home in Chicago Oct. 27. He had re- 
tired from the managership in 1936 be- 
cause of impaired health, but was active 
in the company’s interests, when health 
permitted, until his death. He became 
affiliated with the Atkins company in 1902, 
and toured the entire United States dem- 
onstrating hand saws. He was a member 
of a number of social, civic and fraternal 
organizations. The widow survives. 





R. W. RAMSEY, 47, president and gen- 
eral manager of the Ramsey Lumber Co., 
Aultman, Ohio, was one of two lumbermen 
who were victims of the Northwest Air- 
lines plane crash near Moorhead, Minn., 
Oct. 30. Mr. Ramsey had left North Can- 
ton, Ohio, Oct. 28 on a buying trip, and 
boarded the ill fated plane at Chicago. He 
had been engaged in the lumber business 
in Akron before moving to Aultman 15 
years ago. The widow survives. 





EARL H. STEWART, 58, for the past 
20 years proprietor of the Gardena Lum- 
ber Co., Gardena, Calif., died Oct. 30. His 
widow is a survivor. 





FRANK E. STORMS, 73, president of the 
Chelsea Lumber, Grain & Coal Co., Chelsea, 
Mich., died Oct. 19 at his home there. -He 
was a former village president. Mr. Storms 
joined the Chelsea Lumber & Produce Co. 
in 1905. It- was consolidated with the 
Bacon Holmes Co. in 1926 to form the con- 
cern of which he was president. He was 
active in church work and was a member 
of a fraternal organization. The widow, 
a daughter and a son survive. 





JOHN LEWIS TREXLER, 75, secretary- 
treasurer of the Lehigh Box Co., Allen- 
town, Pa., expired Oct. 24. He had come 
to Allentown only four years before, hav- 





ing previously conducted a lumber and 

stave business in Mertztown, Pa. The 

widow and a daughter survive. 
LLEWELLYN S. WARD, 79, superin- 


tendent of the planing mill division of the 
Conway Lumber Co., manufacturers at 
Conway, S. C., died Oct. 31 after a month 
of illness. He first entered the lumber 
business in Norfolk, Va., later became 
superintendent of the Jacksonville Lum- 
ber Manufacturing Co., Jacksonville, Fla., 
and in 1921 accepted the position with the 
Conway firm. Surviving are the widow, a 
son and two daughters. 








J. W. WELSH, president and treasurer 
of the Welsh Lumber Co., hardwood man- 
ufacturers at Memphis, Tenn., died sud- 
denly Nov. 12. He was 60 years old. Mr. 
Welsh was also president of the South- 
western Veneer Co., Cotton Plant, Ark. He 
entered the lumber business at the age of 
17 in Buffalo, N. Y., and moved to Memphis 
35 years ago to form a partnership with 
his brother, Tom Welsh. He was a mem- 
ber of a number of social and business 
clubs. Surviving are the widow, four sons 
and a daughter. 











